Maker's 


Martin Whitmyer 

Staff Writer 

production has opened the 
new year faster clip than 

comparable rate year ago. 

The step-up promises push pro- 

duction models past the 

two-million mark the end 

January. 

estimated cars were 

last week, compared 120,- 
140 the same week last year. 
This refiected boost 
and, course, was more 
than the percent 
above production the 
preceding holiday week. 

With model-run output estimated 
1,671,089, the rate performance 
last week alone would sufficient 
achieve two million models 
Feb. The model run still 
slightly behind the 
run this time year ago, 
but within two weeks expected 
that will catch spite 
the and parts shortages 
which have slowed things down 
this season. 

MODEL-RUN basis, 
Rambler and Studebaker are 


Top Cars 


registrations for 


1957 
Pos. 


Make 
Chev. 
Ford 
Plym. 
Olds. 334,368— 
Buick 357,165— 
Pontiac 292,637— 
Rambler 
Dedge 
Mercury 244,759— 
127,526— 
Chrysler 
Stude. 57,669—13 
Edsel 
Imperial 30,503—15 
Met. 10,906—17 

Total All Makes 
4,112,731 
details Page 38. 
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New-Car Sales, First Months, 


vs. October, 1958 


Year Output Rate 


Pet. Pt. Pet. of Pet. of 

Change Regis., Regis., Pet. Pt. 

During Ist 11 ist 11 Change 

Month Mos.,’58 Mos.,’57 °58 vs. 
21.89 24.93 
26.65 24.06 +2.59 
8.69 10.21 —1.52 


the only two makers ahead 
year ago total output, Rambler’s 
output 116,133 current-model cars 
through last Saturday represented 
105.1 percent boost from its 56,- 
last year. Studebaker, due prin- 
cipally the Lark, 38.4 percent 
ahead the same date year ago 
with production 38,073 cars 
against 27,519 units. Lark output 
taking about 92.7 per- 
cent total Studebaker assemblies. 
All members the Big Three 
are behind year-ago figures 
(Continued on Page 46, Col. 3) 


Judge Quizzes 
Chrysler Closely 


‘Day Court’ 


Maynard Gordon 
News Editor 

view that dealers are en- 

titled “day court” won 
sympathetic response last week 
from the first Federal judge 
conduct hearing under the good- 
faith law. 

Federal District Judge Ralph 
Freeman, Detroit, took under ad- 
visement Chrysler Corp. motion 
initiated Jim Kelly, Inc., for- 
mer DeSoto-Plymouth dealer 
Roseville, Mich. 

Freeman and Chrysler 
attorneys engaged several 
erisp exchanges the course 
1%-hour hearing the com- 
pany’s arguments that the good- 
faith law, Automobile Dealer 
Franchise Act 1956, uncon- 
stitutional. 

The judge appeared take issue 
number Chrysler points, 
including key premise 
breach dealer contract 
distinct from the law’s requirement 
for good-faith performance 
factory. 

“But you don’t perform 
good. faith, isn’t breach con- 
tract?” Judge Freeman asked 
Edward Wright, the Chrysler 
legal consulting firm Dickinson, 
Wright, Davis; McKean 


has sued Chrysler for 
$480,000 damages the grounds 
(Continued on Page 4, Col. 1) 
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Import Tide Stemmed 
First Time Months 


Robert Lienert 
Associate Editor 
foreign-car tide was stem- 
med and turned back for the 
first time months during No- 
vember, according just-released 
registration figures. 

Foreign makes took 10.51 per- 
cent the month’s new-car sales, 
compared with 11.88 percent 
month earlier. 

was the first time since Decem- 
ber, 1957, that imported makes had 
failed top their month-earlier 
penetration. 

LTHOUGH Lark 

was the market place for 
only half the its remark- 
able sales showing undoubtedly cut 
into the imported-car market while 
boosting market share 
the highest level enjoyed the 
South Bend firm since March, 1956. 
Unitwise, was best 
month since August, 1957. 

Rambler sales played less 
dramatic role back the 
automotive invaders from abroad, 
although its penetration rose 
record high. 

Topping makes for the 
second month row was Ford. 
Chevrolet mired down more deeply 
the also-ran position into which 
had been forced month earlier 
strike-induced car shortage. 

Ford, during the month, jumped 
flat percent the new-car 
market, highest share had 
achieved during the year and its 
best month, percentagewise, since 
November, 1956. 

Chevrolet, meanwhile, fell 
dismal (for Chevrolet, that is) 
18.28 percent new-car sales, low 
point the year and its smallest 
share since January, 1955. 

registrations all 
makes totalled 334,876 units, 
smallest total for the month since 
1951, when the count was 332,099. 
However, November topped the 
month-earlier total 321,285. 

For domestic makes alone, 
was the worst November, sales- 
since 1947, 

spectacular sales sag 
during the month pulled down 
General Motors’ market penetration 
36.73 percent, lowest since De- 
cember, 1952. was off 2.43 
percentage points from the previous 
month. 

plagued 
strikes, was down 2.21 points 
13.76 percent the market and 
American Motors (because 
setback for Metropolitan) dropped 
0.08 points 6.11 percent all sales. 

Ford Motor was the big gainer, 
leaping ahead 5.27 percentage 
points 31.56 percent all sales, 
its deepest penetration during the 
year and its best showing since 
October, 1957. 

S-P nearly’ doubled its penetra- 


Inside Automotive 


shoppers work, Page 
two Soviet cars, Page 

import-car prices, Page 32. 
Clarification territory security, Page 
Chrysler turbine, Page 


tion over the previous month, 
claiming 1.51 percent, gain 
0.67 points over the previous month. 
was the year’s high for S-P. 

Miscellaneous makes (mostly for- 
eign but excluding Metropolitan) 
off 1.22 points 10.33 percent, 

individual makes during the 
month, Ford showed the greates 
increase—5.70 percentage point 
Other gainers, order, were 
Studebaker, 0.70 percentage points 
Edsel, 0.40; Oldsmobile, 0.40; Buick 
0.39; Pontiac, 0.21; 
and Rambler, 0.02. 

Chevrolet, course, lost the most 
ground when gave 3.31 per- 
centage points its market share. 
Other setbacks, order, were: 
Plymouth, 1.31 percentage points; 
Mercury, 0.83; Dodge, 0.69; Chrysler, 
0.14; Cadillac, 0.12; DeSoto, 0.12; 
Metropolitan, 0.10, and Packard, 
0.03. 

Chrysler’s penetration fell 
lowest level had recorded since 
May, 1950, while Mercury’s share 
was the slimmest since April, 1948. 

> > 


UNIT sales, comparing No- 
vember with the previous 
month, Oldsmobile nosed out 
Rambler 252 units take over 
No. Studebaker jumped 
from No. No. and 
from No. No. 13. 

result, Chrysler fell from 
No. and DeSoto was 

The models provided Edsel 
with mildly surprising strength 


ranchise 


Imperial, 0.05 
Forms 


and enabled the Ford Motor 
entry outsell DeSoto for the 
first time since entered the 
market the fall 

the same token, was the 
first month since November, 1954, 
that Studebaker managed outsell 


Chrysler. 


crack the Top 
(Continued on Page 4, 


NDIANAPOLIS—A used-car 

marketing for fran- 
chised dealers has been organized 
here Herman executive 
vice-president the Automobile 
Dealers Assn. Indiana. 

Called the National Automobile 
Marketing Cooperative Assn., the 
group license auction facil- 


See warning “used-car 
wholesaling peril” Page 


ities for membership use and 
conduct used-car and ex- 
changes. 

co-op would relieve 
chised-dealer members théir 
dependence used-car 
ships and independent auctions 
for tradeins. 


Schaefer and group including 
(Continued on Page 4, Col. 5) 


Lowdown Bell Firing 


the auto industry, executives 
resign; they are not fired. The 
reasons honor such position 
are obvious. the case below, 
however, feel that the 25,000 
“employers” are entitled the 
facts. 
William 
Washington Bureau Chief 
ASHINGTON.— Directors 
NADA voted close margin 
fire Rear Admiral Frederick 
Bell executive vice-president. 

did not resign voluntarily. The 
directors did not vote restrict 

his authority. 

There have been many ver- 
sions what took place and 
much confusion among dealers 
that seek here present the 
facts accurately can get 
them. 

the present, NADA not 
talking for the record. asked 
Dean Chaffin, president NADA, 
for statement. Chaffin said there 
would none this time. 

* 
HOWEVER, have learned that 
shortly after the directors met 


mid-December they went into 
executive session consider 
charges precipitated charge 
that Bell had engaged barroom 
fracas. 


When Bell appeared before the 
directors, insisted that the ses- 
sion open and his remarks 
the record. 


have not seen the record, 
but Bell, reading from the manu- 
script used making his 
statement, said began at- 
tacking snide charges such the 
one that was taking his wife 
conventions NADA’s ex- 
pense. 

Bell asserted that one con- 
ditions employment was that 
NADA pay such expenses, adding 
that his wife rarely availed herself 
this opportunity. 

> 

Bell discussed his duties 

and responsibilities; his belief 
that had responsibility lead- 
ership all dealers; that should 
not say one thing members and 
another smoke-filled rooms, 

man his position, said Bell, 
can either give leadership sub- 
servience. gives subservience, 
must puppet, shifting with 
every change the wind. 

“If you want subservience,” said 
Bell, got the wrong guy.” 

Bell told that 
had stepped some important toes 
—some Detroit purpose, some 
the directors room inadvertently. 


SAID that was trained 
the Navy high sense 
loyalty. the present case, this 
involved trust and respect “that 


Regis., Regis., 
Nov. j Oct. 
months: 
Pos. 
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75% Figure Explained 
Security 


Clarified Moore 


Automotive News Dec. 29, quoting 
James Moore, acting executive 
vice-president NADA, the 
effect that percent dealers 
favor territory security, brought 
protests from dealers that they 
had not been polled. 

Queried Washington, Moore 
said the wrong impression had 
been gained from meeting 
had with dealers Dayton, 

Moore said that when was 
asked how dealers the country 
feel about territory security, 
replied that three years ago they 
were split 50-50, but that from 
present indications received 
NADA was clear that sentiment 
favor was growing. 

referred, said, infor- 
mation received from directors 
who had discussed the subject 
with dealers their areas. 

illustration, told the 
Dayton dealers, dealers one 
state (Pennsylvania) had indi- 
cated informal polls after 
series meetings that they fa- 
territory security con- 
servative estimate percent 
—the votes the meetings 
ranged from percent. 

example letters being 
received Automotive News 
this subject, here one from 


Mansfield Retires 
From Chrysler 


NEW retirement 
John Mansfield, 55, from Chrys- 
ler Corp. was revealed last week 
after meeting here the board 
directors which two new 
directors were elected. 

The second vacancy the board 
had been created the recent 
death Jack Chrysler. The 
new directors are John Leary, 
personnel vice-president, and Lynn 
Townsend, group vice-president 
for international operations. 

the time his retirement, 
which became effective Dec. 31, 
Mansfield was vice-president. 
joined Chrysler Corp. 1932 and 
served president Plymouth 
from May, 1952, until April, 1958. 


MALVERN, Wilson, 
owner Wilson Buick Co., has 
been elected president the Mal- 
vern Chamber Commerce, 
has been director the group 
for several years. 


McLaurin, Chevrolet 
dealer Fayette, Miss.: 


* * * 


would like give some true 
facts about territory security, 
have operated dealership while 
territory security was effect, and 
though this was many years ago, 
still wear the scars. 

Anyone reading Automotive 
News and NADA reports would 
assume that majority the 
dealers favor territory security 
and would the better in- 
terest the general public. This 
grossly distorted picture. 

fact, Mr. James Moore, 
NADA acting executive vice-pres- 
ident, states that percent the 
dealers are favor territory 
security, reflected your last 
this definite statement has been 
made, would like for Mr. Moore 
show proof. 

vote has ever reflected this 
percentage. This statement 
that has been made without any 
true basic foundation for the arri- 
val conclusion. While the true 
fact majority the dealers 
not wish territory security, many 
dealers will close their dealerships 
territory security reinvoked, 
and there could not possibly any 
good served the general public. 

Let analyze the issue 
true basis. Approximately per- 
cent the dealers hold 200-car 
contract less. Most all NADA 
directors hold much larger car 
dealer not properly represented 
the NADA board directors, 
and expression from the 
Board Directors does not re- 
flect true feeling from ma- 
jority the dealers. 

NADA primarily represents the 
large dealers. high time the 
small dealers set association 
that their interest can pro- 
tected. 

While territory security was 
force number years ago, this 
dealer sold new car his sister- 
in-law city 100 miles from the 
dealership. This sister-in-law was 
taking care and supporting 
widowed mother. Was not 
position buy new car even 
though new car was badly needed. 

order contribute the 
family support, sold this sister-in- 
law new car far under 
cost. was immediately forced 
mail check the dealer that 
city, who had nothing with 
the sale and could not possibly 

(Continued on Page 48, Col. 2) 


Barometer 


Automotive News Economic Index 
89.5 Percent Last Week 


111.5 Percent 


Auto Production 

Truck Production 

Auto Registrations—'58 

Truck cumulative 

Steel 

feet... 

Soft Coal 

Refinery 

Electric 

Barometer Freight Car Loadings 

Department Store Sales index 

Stock Market Price Index. 

U.S. Government Spending 
year date 

Commercial and Loans 

Savings Deposits 

Used-Car 

Failures 


Common 


39% 41%- 
50% 
49% -33% 


Like Week Last Year 
Percent of 


Percent of Like Week 
Last Week Last Year 


93.1 125.7 


5,890,000 
12,364,000,000 
252,048 

205 

406.9 


$30,530,000,000 
$28,129,000,000 


41% 40% -27 


12, 1959) 
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New Sport Sedan— 


new sport sedan has been added the Chevrolet Bel Air series. Featuring the 
1959 hardtop styling introduced the Impala series, the new model will 
introduced Chevrolet dealers “Open Jan. 22-24. overall 
design, the new sport sedan two inches lower than other Bel Air The 
roof flat and overhangs the compound curvature the broad rear window. Fea- 
tures the two other Bel Air sedans are otherwise incorporated. 


Early Registrations Climb 
For NADA Convention 


WASHINGTON.—With the 42nd 
annual NADA convention three 
weeks away, advance registrations 
are climbing rapidly, was an- 
nounced Frank Yarnall, conven- 
tion committee chairman and 
NADA director for metropolitan 
Chicago. 

Yarnall’s own area and state 
leading advance registrations 
opening Jan. and continuing 
through Feb. but being 
pushed for top honors Ohio, 
Michigan and 


Other front runners are Iowa, In- 
diana and Kansas, according 
Yarnall, who heads the arrange- 
ments group composed 
Bryden, Beloit, Wis.; Frank Collord, 
Waterloo, Ia.; Harry Craycroft, 
Vandalia, Frederick Sutter, 
Columbus, Ind., and Frank Dawson, 
Tucson, Ariz. 

total 220 years automobile 


Dealers Shop 
Chicago Show with 


$7,500 Awards 


John Walsh 
Staff Writer 


AWARDS totalling $7,500 await 
salesmen working exhibits 
the nation’s No. auto show open- 
ing Chicago’s International 
Amphitheatre this weekend. 

Edward Cleary, executive 
vice-president the sponsoring 
Chicago Automobile Trade Assn. 
and manager the $20 million 
show, said there will 300 cash 
awards $25 each. 

said CATA directors voted 
put the money give salesmen 
incentive good job. The 
show will open Saturday (Jan. 17) 
after television sendoff which 
Mayor Richard Daley will pre- 
side. 

said the awards will 

based how the salesman 
handles visitors, his interest and 
knowledge the product. em- 
phasized that awards will not 
based sales performance, and 
exhibits. 

Representatives the CATA 
will check the salesmen 
afernoon and evening shifts. More 
than one representative can 
choose the same salesman and 
awards will made the spot, 
Cleary said. 

added that the Buick line as- 
sociation has voted match any 
award made Buick salesman. 


Chaffin Takes High Post 


With Investment Firm 


GREAT FALLS, Mont. Dean 
retiring NADA president, 
has been elected executive vice- 
president and director Mon- 
tana Corp., statewide invest- 
ment and holding firm which 
headquartered here. 

Fred Robinson, Montana Corp. 
president, said Chaffin will devote 
full time the management 
the company. Chaffin said will 
retain his Buick-Chevrolet dealer- 
ship Bozeman, Mont. 


retailing experience has gone into 
the planning the convention, 
This figure represents the combined 
number years the six committee 
members have spent the business 
selling and servicing cars and 
trucks. 


More than percent the 
dealer participants have also reg- 
istered their wives, Yarnall pointed 
out, view the specially planned 
companion program for women. 
Prospects are favorable for one 
the largest convention audiences 
history. 

The convention 
sions, built the theme, 
profitable industry serves Amer- 
ica,” will seek indoctrinate the 
attending dealers with modern 
methods selling and servicing 
profitably, since neither the re- 
tailer nor the public benefits 
from industry. For 
the last two years, the franchised 
automobile dealers the country 
have been operating close the 
red. 


Featured speakers the pro- 
gram include Undersecretary 
Commerce Frederick Mueller; 
Leo Durocher, National Broadcast- 
ing Co. executive and sports figure; 
Dr. Kenneth Haas, business psy- 
chologist Hofstra College and 
Merryle Stanley Rukeyser, eco- 
nomic commentator and analyst 
national and world affairs. 


The NADA Exhibi- 
tion and Service Consultation Hall 
which will run with the associa- 
tion’s convention the only na- 
tional trade show that conducted 
exclusively for new car and truck 
dealers. 

The exhibit, which will also 
housed the Conrad Hilton, pro- 
vides chance for the nation’s 
dealers examine the latest 
equipment and service develop- 
ments for increasing proficiency 
their dealership 

The exhibition also serves 
opportunity for the manufacturers 
display and explain their exten- 
sive lines products the men 
who use them help keep the na- 
tion’s wheels safe operation. 


Declare 


Knudsen Foresees 
Year’ 


DETROIT.—Auto manufacturers 
last week reported strong sales 
models and predicted good 
year for the industry. Here what 
some them said: 

* 
Pontiac 


Pontiac sold 32,501 new cars 
December record its highest 
monthly new-car sales figures since 
March, 1956, was announced last 
week Knudsen, general 
manager. 

The 32,501 cars sold December 
Pontiac dealers represented 
26.6 percent increase over the 25,- 
652 units sold November and 
marked the highest monthly sales 
for the division’s dealers since 
March, 1956, when 36,517 cars were 
sold. 

Pontiac sales December ac- 
counted for percent total in- 
dustry sales, Knudsen said. 

Knudsen said that despite labor 
difficulties, Pontiac built more than 
82,000 its models the end 
1958. This was percent the 
entire model production. 

Knudsen said Pontiac still has 
backlog 24,000 unfilled customer 
orders and that demand for and 
prices used Pontiacs have re- 
mained high levels. 

Buick 

Buick dealers delivered 34,246 
cars December, the biggest sales 
month since August, 1957, accord- 
ing Edward Ragsdale, general 
manager. 

“This represents increase 


percent over November sales, 
(Continued on Page 46, Col. 4) 


Ford’s Sullivan, 
Harder Retire 


DEARBORN. Two Ford 
Motor Co.’s top manufacturing ex- 
ecutives will retire Jan. 31. They 
are Harder and Ray Sulli- 
van. 

Harder, 66, was basic manufac- 
turing executive vice-president 
from 1955 April, 1958, and has 
been vice-president and technical 


Harder 
adviser since then. will continue 
board member. 

Sullivan, 65, was vice-president 
engine and metal-stamping ac- 


tivities from 1950 April, 1958. 
Since then, has assisted Harder 
special projects. 

Harder joined Ford 1946; Sul- 
livan, 1948. Both came from 


Bliss Co. where Harder had 
been president and Sullivan had 
been manufacturing vice-president. 


Ford Workers Like Their Own— 


Indicative the auto sales surge, employes assembly plant 
Dallas are buying 1959 models the dozens. Thirty-nine assembly line workers 
pose outside the plant with the first cars they have built and ordered 
through Dallas dealers. Most the cars are Ford's top Galaxie 


i 
Larar 
dan 
dead. 
anyw: 
was 
AMA 
offic: 
earl) 
The 
ence 
Wher 
begar 
for 
us pr 
keep 
Ike 
moto 
shoul 
NAD 
incre 
nual 
impo 
vit 
porta 
food, 
ie he r 
sales 
start 
mor 
subje 
fund 
Fede 
maki 
its 


AUTOMOTIVE NEWS, JANUARY 12, 1959 


‘al 
ever became Ned 

Jordan? You know, the guy 
who wrote ‘Somewhere West 

reader sent this question 
News late 1949. Jor- 
dan was just faint memory 
then. thought was long 
dead. went looking for him 
anyway. 

Finally, through Reeves, who 
was advisory vice-president 
AMA charge the New York 
office the time, located Ned 
early 1950. 

Thereupon began correspond- 
ence which was often inspirational. 
When Ned died the other day, 
began searching through mind 
for characteristic his. Some 
pray the graves departed 
friends. would rather seek 
keep memory them fresh 


NADA Opposes 
Ike’s Plan Ask 


Gas-Tax Increase 


The American 
motorist already staggering 
under excessive tax burden and 
should not called upon the 
source for additional revenue, 
NADA President Dean Chaffin said 
proposal ask Congress for 
increase the Federal gasoline 
tax. 

Chaffin said the subject will 
brought before 42nd an- 
nual convention Chicago Jan. 31- 
Feb. 

“There insufficient reason for 
imposing additional luxury taxes 
vital human necessity,” Chaffin 
stated. 


“Transportation almost im- 
portant our way life 
food, clothing and shelter. The Fed- 
eral and state tax gasoline now 
averages cents gallon. 

“Currently, the motorist pays 
percent luxury tax when buys 
new car, and every time re- 
places part adds accessory 
renders another percent 
Federal tribute,” 
hadn’t paid enough already, 


“And when the automobile owner 
Starts use his car earn the 
money pay his taxes, 
subjected further taxation.” 

“We believe there are adequate 
funds available for financing the 
Federal road program without 
making more difficult for the 
average American family operate 
its automobile, daily must for 
multitude purposes,” said. 
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Dealer Forum 


Robert Finlay 


adopting habit trait theirs 
which had come admire. 
* 


Romancer 


was great romancer. 
was difficult pin him down. 
wondered, did others, whether 
had kept any the millions 
had made the flamboyant pro- 
ducer the Jordan car the 
twenties. 

Ned never let down the guard. 
never knew for sure until his death 
the other day. There were indica- 
tions, sure, but you could 
read them two ways. Like when 
arrived town write the story 
Adman Henry life, 
asked recommend store 
where could buy good blue 
serge suit. 

“Blue serge anonymous,” 
said, with twinkle his eye. 
blue serge you can’t tell 
careful millionaire from care- 
less bum.” 


And there was that time when 
chatted plane the way 
Dallas. 

“Yuh know,” said, “that Henry 
Ewald (the late head Campbell- 
Ewald, advertising agency which 
once had all the divisions) 
looks like ordinary guy, but 
one will ever fathom the depths 
his charity toward his fellow 

What happened the book that 
Ned wrote about Ewald? Ned said 
Ewald was modest that the book 
was not see the light day 


until years after his death. 
* 


Hail the Obvious 


return that character- 
istic Ned’s that would 
emulate. 


make the ordinary seem 
ful. “The Inside Story Adam 
and Eve,” the closest thing Ned 
ever wrote autobiography—he 
often talked writing one under 
the title “The Autobiography 
this story: 


“The late George Graham, then 
vice-president Pierce Arrow, 
used describe the writer “The 
Past Master the Obvious.’ 
said could take deep philosophi- 
cal thought like ‘She was more 
pitied than censured’ and make 
sound like brand new world- 
shivering pronunciamento, flashing 
from Mount Olympus thun- 
dering down the ages, like herd 
horses galloping over wooden 
bridge. George sure could pitch 
shutout for Noah Webster, against 
Theasurus (sort treasure 
House David for big-league 
words). 

“My retort was ever: ‘Lo! the 
poor, neglected Obvious, Always 
being 

Yet, letter discussing the 
column was write for 
MoTIVE News, Ned said: 

“My method writing, you 
may have observed, patterned 
after old guy named McDuffy, 
who, when wanted describe 
melodrama, did not say ‘The 
ferocious feline pursued the timid 
said cat ran 
after the rat.’” 

Ned was old newspaperman, 
rewording the ever-necessary ad- 
monition budding journalists 
that words not make story, 
ideas do, and the ideas must 
set forth simply. 

was this letter that Ned told 
us: 

“It really does not make much 
difference what you pay What- 
ever would probably give 
ten-year-old daughter who 
really thinks her some- 
thing big-shot, Imagine having 
six grand children 
daughter who eight years 


(Continued on Page 50, Col, 1) 


Report from Utah Shopper 


Dealers Conservative 


ALT LAKE sticker 
law has made auto retailing 
more conservative Salt Lake 


cars and “the vast majority” 
those that did were “more con- 
servative than heretofore.” “Form- 


City, the Utah Automobile Dealers erly, this would have been unheard 
Assn. concluded after having the association 


trained shopper check the 
city’s dealerships. 

The shopper offered 1956 
Mercury four-door Medalist hard- 
top tradein. Eleven the 
dealerships offered less than $1,- 
445, the high book value, 
tradein allowance. 

“This represents the most con- 
servative appraisal survey the 
many conducted the associa- 
UADA commented. 

“With the pack used some 
dealers being removed and the 
amount gross being reduced 
the labelling law, stands rea- 
son that dealer appraisal quota- 
tions should become 
form.” 

* + 

the dealerships refused 

quote discount their new 


The association said these dealer- 


Mystery-Shopper Plan 


Started Buick 


FLINT.—Buick today (Jan. 12) 
began “Payoff Prospect Pro- 
gram” which some 3,000 sales- 
men can win cash awards $25 
for making effective sales 
presentation “mystery shop- 
per.” 

The shoppers will visit show- 
rooms throughout the nation dur- 
ing the next days. the sales- 
man contacted does good selling 
ride—he will receive $25 the 
spot. Buick has put $75,000 
for the promotion. 


Gary Shopper Seeks 


Informed Salesman 


Note: What would 
reporter find visited your 
dealership looking for knowledge 
about cars? Read below what our 
correspondent learned tour 


Gary (Ind.) salesrooms. 
> 


Oliver Starr Jr. 
Staff Correspondent 
POSSIBLE visit nearly 
dozen auto dealerships and still 
not find out much about the cars 
being sold there. know. did it. 

What makes unusual that 
was trying find out about them. 
posed typical (as typical 
any one person can be) car buyer. 

Either have uncanny 
knack for attracting tired, bored 
and unenthusiastic salesmen 
there some grain truth 
the rumor that some American 
car salesmen are not selling cars. 
With only one exception, the ones 
encountered were merely “wait- 
ing customers.” 

selling low and medium-priced cars. 
was dark, wintry day. The at- 
mosphere the showroom matched 
the weather. Someone was saving 
electricity. 

Presently came across 
tired and taciturn gentleman 
wearing upturned felt hat. 
had kind face. eyed and 
eyed him. Getting sign rec- 
ogntion, fell looking the cars 
the showroom floor. Finally 
came over. 


> 
for car?” asked. 


played straight. 
“Yes, got that want 
trade.” 

“Well, got ’em,” said, 
putting his hands his hips. 
soon developed into contest 
silence stared the vari- 
ous models. lost. 

“Is that your station wagon mod- 
el?” asked. 

“Yes,” replied, “that’s it.” 

Silence. 

“How much cost?” 

“$3,500.” 

More silence. 

“How does drive?” 

haven’t driven myself. 


Spokane Dealers 


Name 


SPOKANE.—T new president 
the Spokane New Car Dealers 
Kauffman Buick Co. 

Elected vice-president was 
Norman Majer, Ernie Majer 
Ford. Richard Axtell, Associated 
Industries, was reelected secretary- 
treasurer. 

New directors are Mark Hollen- 
beck, Hollenbeck Motors, Inc., and 
Jerry Camp, Harms-Camp 
Chevrolet. Herman Rodell and 
Diskin are holdover directors, and 
the board filled out Kauffman 
and Majer. 


will January when get 
demonstrator.” 

finally ran out questions and 
had leave. 

ALESROOM No. Two the tour 
was featuring sleek medium- 
to-high-priced car. complaints 
about this place. was well lighted 
and decorated. 

nice-looking young chap with 
crew cut approached. had 
spotted potential buyer right 
off. needed hardly any priming. 
His sales talk centered around the 
fact that everything the car this 
year was “bigger and better.” 

Big, him, seemed synonymous 

with better. beamed told 

how had bigger body, heavier 
frame, more-powerful motor, big- 
ger tires and smoother ride. There 
was doubt about it, this was 
“big car.” 

drive home the point that this 


solid car, opened the door 


and slammed it. (This, plus the 
knuckle-rapping routine the ex- 
terior door panel, often was used 
prima facie evidence that car 
was “solid.”) 

Just for variety decided shop 
for “drive-to-work” car several 
used-car lots. first stop 
met the “le grande Entrepreneur” 

(Continued Page 50, 
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Price-Fixing Trial 
Delayed Washington 
De- 
partment Justice charges 
Price fixing against the Ford 
Motor Co. and the Ford and Olds- 
mobile dealer associations here 


was postponed last week from 
Jan. Jan. 26. 


investment 


ating profit per 


Wemhoft 


percent 


ber dealers submitting 
surveys, seeking boost its total 


the 


Howsabout some New Year’s resolutions? Rhode 
Island dealer association suggests these for dealers: 
Know your costs dofng business; Have the 
courage sell your merchandise merit and re- 
ject every unprofitable deal; Conduct balanced, 
ethical every-day sales and service business that 
will merit respect and produce fair return 


Chicago auto show will paid $10 per shift 
Chicago-area Ford dealers report that net oper- 


$82, October versus November, but that new ve- 
hicle gross profit per new vehicle was off 
The successful dealer today who has good 
parts and service business, President Lester Francis told 250 per- 
sons attending the 24th annual Christmas party the Service and 
Parts Managers bureau the St. Louis dealer association 
Oklahoma association maintained its 500-member level 1958 but 
North Dakota association planning series price-cost meetings 


ship weaknesses were uncovered 
the survey: 

Sufficient stress not being 
put the advantages pur- 
chasers using the dealer’s finance 
plan. Dealers the majority 
instances seem perfectly 
willing see this part the 
business getting away from 
them, yet continue hear 
remarks that ‘If was not for 
the finance reserve, would have 
made money last year.’ 


“2. Salesman emphasis seems 
well applied the product 
while the deal (tradein allowance, 
discounts, terms, etc.) appears 
overstressed, with the dealer 
facilities (stock parts, special 
equipment, trained mechanics, 
commodious quarters, etc.) most 
every instance, considerably under- 


estimated. 


THERE seems remain con- 

siderable room for improve- 
ment demonstrating. Seven 
the dealers shopped (on this 
point) did not offer take the 
prospect for ride the car being 
considered.” 

the positive side, the associ- 
ation had this say: 

new trend appears the 
employing fewer salesmen, 
obvious that dealers are attempt- 
ing much more selective 
the hiring sales that 
will entrusted with the responsi- 
bilities dealer sales representa- 
tions. 

“The idea fast taking hold 
hire fewer salesmen, pay them 
well, and train them 
efficient sales job.” 


Vice-Presidents 
Attend NADA 
30-Year Club Fete 


the nation’s five auto companies 
will guests honor the 
annual breakfast the NADA 30- 
Year Club. 

The breakfast, feature the 
NADA convention, will held Feb. 
Room the Conrad Hilton Hotel, 
Chicago. 

Arrangements for the breakfast 
are being handled McKay, 
president the 30-Year Club. 
Chrysler-Plymouth dealer Wich- 
ita, McKay was NADA president 
1951. 

The vice-presidents who will at- 
tend are William Hufstader, 
General Motors distribution chief; 
Benson Ford, chairman Ford 
Motor Co.’s Dealer Policy Board; 
Charles Jacobson, Chrysler 
Corp. dealer relations head; Roy 
Abernethy, automotive distribution 
and marketing boss for American 
Motors, and Sydney Skillman, 
Studebaker-Packard general sales 
manager. 


All Ford salesmen working the 


new car increased from $16 


which ranked second the num- 
NADA business management 
above the 403 mark. 
Automotive News 
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Legality Decision Awaited 


Judge Grills Chrysler 
Good-Faith Law 


(Continued from Page 1) 


that was compelled terminate 


its franchise because two bad faith,” continued. 


lator” dealers were set nearby. 
The former dealership also said 
Chrysler oversupplied with un- 
popular models. 

These actions Chrysler, said 
Kelly, violated the section the 
good-faith law requiring auto 
maker “to act good faith 
performing complying with any 
the terms provisions the 
franchise.” 

Wright and Fred Freeman, 
who assisted presenting the 
Chrysler case, complained that 
the law did not give the courts 
specific standards for determining 
franchise violations. 

Judge Freeman replied that the 
Federal judges must consider “more 
than the letter the contract” 
assessing the merits dealer 
litigations. Public policy re- 
flected Congressional intent 
passing the good-faith law would 
primary concern such suits, 
said. 

> 
that why have courts 

—to test whether there has 

been coercion intimidation?” 
asked. 

“Congress can’t that you,” 
exclaimed Chrysler Counsel 
man. 

done all the time,” 
judge said. 

The Chrysler attorneys contended 
that the definition “good 
faith” was vague and ambiguous. 
They objected vigorously the 
stipulation that one party 
franchise must guarantee the other 
party “freedom from coercion, in- 
timidation, threats coercion 
intimidation.” 

> 


the 


clause, the Chrysler attor- 

neys said, pre-conditions 
franchise. 


“Any dealer not cut out 
dealer who goes broke can say that 
the ‘nasty factory’ caused this 
through coercion intimidation,” 
Wright declared. 

“The good-faith law deprives 
and other auto manu- 
facturers the right free 
from suits perform our 
contracts and the right 
make contracts which impose 
dealers.” 


Judge Freeman observed that 
was for the courts determine 
whether suing dealers were entitled 
damages for the illegal acts 
specified the law. recalled 
that prior passage the law, 
fraud and inducement were the 
only grounds upon which dealers 
could sue for breach contract 
the Sixth Circuit, covering 
Michigan. 


maintained that the sole right 
denied auto companies “the 
right act bad faith.” 

“It doesn’t deprive them one 
thing besides the right coerce 


Capizzi rejected Chrysler’s ar- 
gument that was impossible 
guarantee dealer’s “freedom 
from coercion” and that this 
imposed undue strain 
franchise equity. 

“They say ‘freedom’ subjective 
and state mind,” said. “In 
other words, man jail merely 


Judge Freeman inquired 
what “freedom” test might 
factory-dealer situation. 


“If dealer orders certain cars 
and gets more expensive cars,” 
Capizzi replied, “that certainly 
unfreedom (sic).” 

* 


Taft-Hartley law and earlier 
Wagner Act were brought into 
the Both laws require that 
employers must bargain “in good 
faith” with their employes. 


“Good faith has ordinary ac- 
ceptance law,” Capizzi said. 
“Most dealers believe and expect 
they will treated fairly good 
faith, Kelly did, and not coerced 
intimidated.” 

Asked about the “good faith” 
proviso the labor laws, Wright 
said the National Labor Relations 
Board was constituted resolve 
“good faith” performance but 
comparable agency existed under 
the Dealer Franchise Act. 

“Is any agency better equipped 
apply standard than court?” 
Judge Freeman asked. “The courts 
determine good faith day and 
day out.” 

GHT asserted that factories 
would forced guarantee 
profits their dealers under 
line thinking. 

Judge Freeman rejects Chrys- 
ler’s dismissal motion, trial date 
will set the case. up- 
holds the Chrysler position and dis- 
misses the suit, Kelly expected 
appeal the Circuit Court 
Cincinnati. 

Capizzi, who served Ford gen- 
eral counsel the 1930s, pointed 
out that his experience there made 
him familiar with the “factory 
side” dealer relations. 


Import-Car 
Registrations 


Imported-car registrations for 
months: 


1958 1957 


Pos. Make Pos. 
71,125 Volkswagen 56,974—1 
42,245 Renault 20,102—2 
29,851 English Ford 
Fiat 
16,520 Hillman 
12,364—4 
Metropolitan 10,905—5 

157,979 All Others 67,463 

Total All Makes 
336,189 182,972 


* Not in Top Five. 


Chicago Dodge Dealers Elect— 

The Chicagoland Dodge Dealers Assn.'s Christmas party was highlighted annual 
elections and the appearance Dodge officials from Detroit. Gathered about the 
ice display ore, from Moore, Dodge advertising and marketing director; 


Sem new CDDA president; 


Thomas, Dodge regional manager; Hank 


Shuster, area director, Chrysler Motors Corp.; Roy Fiedler, CDDA past president, and 


Herb Scherver, immediate past president. 
president; Leon Ray, secretary, and John Schutte, treasurer, 


Other officers include Lee Klinger, vice- 


Phoenix Dealers Elect Fitzgerald— 


Fitzgerald, second from right, general manager, Courtesy Chevrolet, has been 
elected president the Greater Phoenix New Car Dealers Assn. With Fitzgerald 
are, from left, Dean Coulter (Cadillac), Herb Stevens (Lincoln-Mercury) and 


Burns (Buick). (Photo Arizona Republic.) 


Import Tide Stemmed 
First Time Months 


(Continued from Page 1) 
Ten registrations, must DeSoto, 35; Cadillac, 34; Chrysler, 


Cadillac, This presents unusual 

battle, with Lark and Cadillac rep- 

resenting opposite ends the 

domestic price scale, 
* « 

the first months, Chevrolet 

continued its lead over Ford 
with percentage 26.65 21.89. 
compared with the 1957 period, 
Chevrolet was 2.59 percentage 
points while Ford was down 3.04 
points. 

Other gainers, order, were: 
Rambler, 2.15 percentage points; 
Edsel, 0.43; Oldsmobile, 0.40; 
Cadillac, 0.28, and Metropolitan, 
0.08. 

Other losers, order, were: 
Mercury, 1.53 percentage points; 
Plymouth, 1.52; Dodge, 1.41; Buick, 
0.95; DeSoto, 0.71; Pontiac, 0.55; 
Chrysler, 0.49; Imperial, 0.24; Stude- 
baker, 0.14; Lincoln, 0.03, and 

Packard, 0.03. 

the corporate level, AMC led 
the parade with increase 
2.23 percentage points, followed 
with 1.77 points. 

Chrysler Corp. lost 4.37 percent- 
age points, while Ford Motor drop- 
ped 4.17 points and S-P was down 
0.17. 

registration report for Oregon 
has been provided Polk 


Co, since June. 


4,005 Cars Registered 


Oregon November 


SALEM, Ore.—New-car registra- 
tions Oregon numbered 4,005 
November, compared with 3,606 
the previous month, according 
figures released the Oregon De- 
partment Motor Vehicles. 

November registrations makes 
were: Ford, 1,084; Chevrolet, 735; 
Rambler, 370; Plymouth, 250; Olds- 
mobile, 231; Buick, 184; Pontiac, 
139; Volkswagen, 139; Mercury, 88; 
Dodge, 84; Renault, 82; Studebaker, 
70; Fiat, 55; Edsel, 42; Hillman, 38; 


Sales Score 
For November 


New-car registrations for No- 
vember 


1958 1957 
Pos. Make Pos. 
93,765 Ford 100,231— 
61,215 Chev. 102,701— 
27,353 Plym. 35,524— 
21,229 Buick 26,132— 
19,528 Rambler 
10,917 Dodge 16,471— 
5,901 Cadillac 9,122— 
4,987 Stude. 
3,503 Chrysler 
3,279 Edsel 5,197—13 
14— 3,247 DeSoto 
1,619 Lincoln 
1,032 Imperial 2,065—16 
949 Met. 
Packard 189—18 
34,589 17,608 
Total All Makes 
334,876 


Further details Page 38. 


32, and Vauxhall, 29. 

Volvo, 27; English Ford, 25; Mor- 
ris, 24; Borgward, 22; Simca, 16; 
Opel, 15; Lincoln, 14; Triumph, 14; 
Goliath, 12; Isetta, 12; MG, 11; 
DKW, 10; Imperial, Mercedes- 
Benz, Austin-Healey, Peugeot, 
Metropolitan, and miscellan- 
eous, 30. 

New 
tions numbered 704 November, 
compared with 857 month earlier. 

makes, registrations were: 
Ford, 218; Chevrolet, 167; Interna- 
tional, 96; Willys, 56; GMC, 46; 
Volkswagen, 43; Dodge, 28; Mack, 
11; White, 10; Kenworth, Stude- 
baker, Reo, Peterbilt, Dia- 
mond and miscellaneous, 11. 

registration figures for Ore- 
gon have been reported since June 


Sales Score 
For Imports 


Imported-car registrations for 


November: 
1958 1957 
Pos. Make Pos. 
6,733 Volkswagen 5,047—1 
5,236 Renault 2,061—2 
2,101 Fiat 
2,083 Hillman 962—4 
All Others 7,546 
Total All Makes 
35,198 18,047 


* Not in Top Five. 


Romney Expects 
Big Introduce 
Small Cars 


DETROIT.—“American Motors 
anticipates that the Big Three 
companies will enter the compact- 
car field the coming year, offer- 
ing models built the 

AMC President George Romney 
made that comment his pres- 
ident’s statement which accom- 
panies the company’s report 
stockholders the fiscal year 
which ended Sept. 30. 

AMC looks for Big Three promo- 
tion the compact car boost 
the market for the product and 
expects that its experience with 
the Rambler will give the company 
initial advantages meeting the 
competition, Romney said. 

The annual report also shows 
that one year profitable opera- 
tion worked wonders for the finan- 
cial position AMC. the year 
ended Sept. 30, AMC’s dollar sales 
were 29.8 percent above those 
the preceding fiscal year, Benefits 
the sales boost included: 

The company’s cash and Govern- 
ment securities holdings were just 
about doubled. AMC’s borrowings 
Sept. 30, amounted $13 mil- 
lion, compared $41.6 million 
year earlier. 

Current assets are now about 
times current liabilities, com- 
pared about times Sept. 
30, 1957. 


Group 


Forms Used-Car 


(Continued from Page 1) 
Indiana franchise-holders organ- 
ized the co-op after the Indiana 
manager penned 
bitter attack unfranchised deal- 
ers. 


* * * 


independents have “taken 
the exclusiveness out the 
authorized dealer’s exclusive fran- 
chise,” Schaefer wrote Lew 
rich, president the Automotive 
Trade Assn. Managers. 


The Indianans who are mem- 
bers the board NAMCA 
include Frederick Sutter (Dodge- 
Plymouth), Columbus, former presi- 
dent NADA, and William Grawe- 
meyer (Rambler), Indianapolis, 
chairman the American Motors 
Corp. Dealer Advisory Board. 


Elected president the co-op 
last week was Charles Stuart 
(Oldsmobile), Indianapolis, who 
conducted used-car auctions for 
eight years prior taking 
franchise. Sutter was named vice- 
president; Grawemeyer, treasurer, 
and Tom O’Brien (Chrysler-DeSoto- 
Imperial), Indianapolis, secretary. 

* * 


cooperative has been incor- 
porated under Indiana not-for- 
profit laws. Memberships will 
offered S.-car franchise deal- 
ers for $40, Schaefer said. 


Schaefer said hoped con- 
duct the first co-op auction here 
within days. Auctions will 
scheduled elsewhere membership 
builds up, 

Legality the co-op under 
antitrust laws has been certified 
John Grimes, the Indiana 
University law faculty, said 
Schaefer. 


“It anticipated that many deal- 
ers from far distances will join 
participate the first markets be- 
cause the convenience afforded 
them profitably buy and sell used 
cars today’s changing marketing 
areas,” said Schaefer. 


“Plans have already been pre- 
pared the co-op provide addi- 
tional markets wherever dealer de- 
mand warrants and volume can 
support them.” 


CHAEFER expressed confidence 

that the marketing co-op would 
result increase new-car 
sales. 


“It conceivable,” added, 
“that the successful operation 
this co-op will entirely change the 
franchise system for the better.” 


Lone non-Indianan who 
member the co-op board 
Paul Ruch (Dodge-Plymouth), 
Pa. Other Indiana 
dealers the board, beside Sut- 
ter and Grawemeyer, are fol- 
lows: 

Paul Abel (Buick), Muncie; 
Frank Crews (Buick-Pontiac), 
Huntington; Stanley Pressler 
ington; Glenn Pitman (Ford), 
Lafayette; O’Brien; McGee 
(Mercury-Edsel-Lincoln), Indian- 
apolis; Mike Rendaci (Dodge- 
Plymouth), Clinton; Carl Froder- 
man (Chevrolet), Terre Haute; 
Kenneth Kent (Chevrolet), 
Evansville; Jack Hare (Chev- 
rolet), Noblesville; Robert 
Mahan (Ford), Columbus, and Wil- 
liam Dorner (Chevrolet), Frank- 
fort. 


Factory Sales Reports 
Top Registrations 


DETROIT. Preliminary fac- 
tory reports retail sales, given 
wide publication, showed No- 
vember total 369,000, although 
actual new-car registration fig- 
ures for the month were 303,683. 


This variation percent 
between reported “sales” from 
the field and actual deliveries 
the result varied interpreta- 
tions what constitutes 
sale. registration, however, 
always registration. Pre- 
liminary factory reports for De- 
cember claim 490,000 retail sales. 

The factory reports are based 
field reports. These turn 
sales the dealer -books, some 
which may never delivered. 
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New HAL payment protection 
has MR. appeal 


With the new HAL payment protection close more deals than 
ever before. Associates HAL (Health, Accident, and Life Insurance) now offers 
many plus benefits greatly reduced you put payment protection 
into the hands more car buyers than ever before. The lady the house has 
always been “‘strong for the payment security offered HAL and now 
the greatly reduced cost makes HAL equally attractive the man the house. 
better look your Associates representative right away and have him ex- 
plain how new HAL payment protection can mean more car sales for you. 


P.S. See you the N.A.D.A. January February 4—enjoy Associates 


hospitality Cairo the Conrad Hilton 


ASSOCIATES INVESTMENT ASSOCIATES DISCOUNT CORP. ASSOCIATES DISCOUNT (CANADA) LTD. EMMCO INSURANCE CO. 


a : 
SOUTH BEND, INDIANA 


William Carroll 
Staff Correspondent 

USSIA’S fastest selling cars, 

Moskvitch and Volga, were 
made available Automotive News 
for “sales testing” Stanley Slot- 
kin, Los Angeles March Dimes 
chairman. 

The cars, purchased Slot- 
kin from Czechoslovakian firm, 
were crated Vienna, trucked 
Hamburg and shipped Los 
Angeles Dutch ship. They 
are being exhibited Southern 
California help raise funds for 
polio relief. 

The Moskvitch, smallest and low- 
est priced three models, makes 
the bulk Russia’s estimated 
annual production 100,000 units. 

The Volga and SIL-111 (which 


Packard) account for some per- 
cent production. 

The first car picked from 
Slotkin’s warehouse (he owns Ab- 
bey Rents) was the Moskvitch, It’s 
four-door sedan bearing strong 
resemblance the 1950 Hillman. 


Operates Like Car 


OTHING new learn un- 

learn. Starter was the key, 
gears shifted like American cars, 
and the steering wheel interfered 
with knees just does 
most Detroit’s new models. 


The front seat was left po- 
sition, because can adjusted 
only loosening two wing-nuts, 
freeing clamp each side, 
moving the seat new posi- 
tion and tightening the wing-nuts 
hold it. It’s four-minute job. 


The interior isn’t bad. Trim qual- 
ity was pretty good. Instruments 
are large, good quality. Radio 
and heater The instrument 
panel was good but component as- 
sembly left some gaps the sheet 
metal. 

Clutch, brake and accelerator 
pedals are pivoted below the floor. 
All three were stiff and difficult 
control, But except for being 
little the small side for six 
feet two inches, the Moskvitch was 
certainly par with number 
other imports. 

The flat-head four started 
quickly and fairly well. 
soon closed the metal radiator 
shutters warmed rapidly, but 
while the shutters were open, the 
erigine ran cold spinster’s 
heart. 


Lacks Power 


was fair and other than 
being underpowered could 
hardly get out its own way, the 
sedan gave trouble traffic. 
The engine was poopless high 
gear below m.p.h., and vibration 
from wheels and drive shaft killed 
all conversation over m.p.h. 

The ride was firm but not un- 
comfortable. After driving the 
little bucket for coupe hours, 
went back the garage and 
made several pages notes. Here 
they are: 

Trunk: Interior painted after as- 
sembly, rubber mat 
tire mounted upright right side 
metal “X” brace between rear 
seat and trunk space sound 
deadener not used inside screws 
and nuts not plated and are rusting 

license plate light also illumi- 

nates interior uses Hillman 
hood brace hold trunk lid 


* * * 


Behind Wheel— 


This the view from behind the wheel 
Russia’s car, the Volga. 
has full horn ring, suspended pedals, 
plastic sunvisors and bright 
ment dial faces. 
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High, Low Points Noted Moskvitch, Volga 


Soviet Cars Get Mixed Rating 


inside car. 


Outside: Cover over gas-tank 
filler (like Ford) locked 
bracket under trunk lid which 
must opened before car can 
gassed rear bumper chrome 
thick rubber gaskets under 
chrome tail-light assembly alu- 
minum used for body trim strips 

door panels are one piece 
stampings. 


Doors Not Insulated 


three turns raise 

window insulation inside 
doors left-hand front door 
has the lock fat velour wind- 
lace does double duty covering 
ragged edge wheelhouse joint 
vinyl (stiff and thin) and 
fabric door panels paint appli- 
cation good U.S. cars but 
dual windshield wipers. 


From back seat: Comfortable 
with chair height seats cov- 
ered with fabric and vinyl 
flannel type headlining qual- 
ity screw setting par with 
Big Three coat hooks 
center pillars dome light 
center with switch light 


Car Tested: 
MOSKVITCH 


Model: 402 Four-door sedan. 

Engine: Four-cylinder, four- 
cycle, flat head, 7442 cubic 
inches displacement, horse- 
power, 2.8 bore 2.9 stroke, 
compression ratio, cast-iron 
block with wet liners. Maximum 
horsepower (35) developed 
4,200 while maximum 
torque 51.5 foot pounds. 


Transmission: Steering column 
lever-controlled three-speed unit 
bolted the engine block. The 
shift pattern identical 
American cars. Synchronizer for 
engagement second and high. 
Single dry-plate clutch operated 
rod and lever linkage. 

Accessories: Radio, heater, 
bumper guards, reclining front 
seats are standard equipment. 

Note: The Moskvitch 402 has 
been production since 1955. 
station wagon (Model 410) 
built the same chassis using 
the sedan body, with wagon 
panels behind the rear door 
frame. Price the car Rus- 
possible, based wholesale cost 
Czechoslovakia plus shipping, 
import duty and markup. 


Akron Warning 


frame ... rear floor pan dropped 
about three inches. 


Rear seat cushion has layer 
foam, mass very fine coils (for 
light passengers) and layer 
what call “screen door springs” 
stretched across indentation 
the body floor catch heavy pas- 
sengers compressing the light 
cushion springs clever idea. 

the front seat: Sit high, but 
there’s head clearance clutch 
and throttle very stiff cowl 
vent for fresh air radio dis- 
torts bady high volume but 
selective and powerful silly 
place put the horn ring, it’s 
under the two sun visors. 

* 


Carburetor Simple 


NDER the hood: sound- 

proofing front fenders 
should come off easy simple 
aluminum intake 
manifold battery and brake 
reservoir easy service radia- 
tor mounted rubber and can 
moved inch any 
car was painted after assembly and 
the engine then dropped oil 
bath air cleaner rubber hose 
oil filter mounted next radia- 
tor rubber overflow hose 
radiator looks like rough 
copy the Hillman engine. 


Body and chassis: Unit-body 
construction with horns extend- 
ing forward each side the 
engine engine mounted 
stub frame attached under body 
suspension coils leaf 
shocks tiny tailpipe must re- 
strict performance terrific 
ground clearance (eight inches) 
tire tread 7/16 inch 
deep. 

General comments: Lightest 
steering car driven for long 
time room for knees when 
nization low gear parking 
and service brakes held well 
speed low gear the percent 
grade was m.p.h. 

Bumped head again the 
door frame the seat higher 
than I'm used to... wind 
sheet metal and doors are solid 
rough roads requires lot 
space turn such small 
good driving position funny 
little motorcycle horn. 

> 


Volga Rambler Size 
Volga was different ball 
wax. Russia’s medium-price 
luxury car, about the size 
Rambler (not the American) and 
(Continued on Page 45, Col. 1) 


Wholesaling Peril? 


AKRON.—Evils the new-car 
dealer’s practice wholesaling 
vehicles used-car dealers were 
pointed out the Akron Automo- 
bile Dealers Assn. Bulletin. 


The practice only depreciates 
used-car values and increases the 
number competitors for new- 
dealers, the association 
stressed. 


“When depreciate used-car 
values depreciate the dollar 
value million used cars the 
hands the driving public 
and used cars constitute the larg- 
est downpayment the purchase 
new cars,” the bulletin said. 


Dealers also were told that their 
ability get back into the used- 
business for profit could 
determine the survival the fran- 
chise system. 


Depreciation greater men- 
ace the dealer than foreign 
and small cars the public’s 
objections fins frills, the 
association added. 


The public feels that the depre- 
ciation the new car, once 
becomes used vehicle, just too 
great, the bulletin 

The new car dealer must tell the 
public merchant for all 
automotive needs—new cars, parts, 


used cars and service, the associa- 
tion said. “We are losing our pub- 
lic service just have lost the 
used-car business simply because 
have pretended and acted too 
long though were only inter- 
ested selling new cars and all 
other branches our business are 
available necessary evil,” the 
bulletin said. 


Late Report... 


Unpacking Moskvitch— 


Moskvitch bought from Czechoslovakian firm. The car bears strong resemblance 


the 1950 Hillman. 


Auto Experts Tell SAE 
Plans for Smog Control 


DETROIT.— Auto industry en- 
gineers will discuss four possible 
ways helping Los Angeles solve 
its air-pollution problem the na- 
tional meeting the Society 
Automotive Engineers here 16. 


This was announced the 
Automobile Manufacturers Assn. 
year-end statement its 
continuing research 
The sessions open Jan. 

AMA said research papers will 
presented the following de- 
velopments: 

prototype muffler device which 
was described ready for com- 
plete road-testing and proving- 
ground evaluation all auto 
manufacturers. 

Smog research and studies 
exhaust AMA said these 
are stage where the commer- 
cial feasibility and practicality 
four separate approaches ex- 
haust cleanup can explored. 


Three possible approaches involv- 
ing development muffler devices 
utilizing high-temperature chemical 
catalysts, low-temperature catalytic 
materials flame-type afterburn- 
ers. Such devices can made 
integral part the exhaust system, 
AMA said. 


Possibility “carefully admin- 
istered” engine tuneup program 
the Los Angeles area. 

prototype 
converter has been 
fabricated sufficient quantity 
for simultaneous studies and 
tests all auto manufacturers, 
AMA said. 


This device can made con- 
ventional steel construction, the 
association added, and esti- 
mated that the installation price 
would near $150. 

AMA emphasized that many 
problems associated with exhaust 
controls and smog relief are far 
from being completely understood 
either Los Angeles industry 
experts. 

Extensive research and en- 
gineering development work lies 
ahead before any “package solu- 
tion” can made available, the 
association declared. 

Keith Glennan, administrator 
the National Aeronautics and 
Space Administration, will the 
principal speaker the annual 


Used-Car Market 


Wide fluctuations prices individual models marked the 
wholesale used-car market last week, according Automotive 


News’ index. 


The overall average, however, was relatively steady, falling only 


$1,139. 


The price went $188 recover portion the $437 
dropped week earlier. Stiff gains were also reported for older 
models, with increases $61 $44 $19 and 


$14 


Losses amounted $11 $88 and whopping $250 
New lows were established for and ’57s. 

group representative auctions last week, the average 
consignment was puny 111.7 units, compared with 134 week 


earlier. 
percent the previous week. 


The sales ratio was 60.0 percent, compared with 70.0 


Auction reports begin Page 32. 


Stanley Slotkin, Los Angeles March Dimes chairman, helps unpack 


Temple. 


Del Harder, Ford Motor 
vice-president, will discuss “The 
Production Executive’s Job the 
Coming Years” production 
luncheon the Statler-Hilton Hotel 
Jan, 15. 


Make Better Brakes” will 
the theme symposium Jan. 
Topics papers and 
their authors include: 


“How Can Aluminum Best 
Used Improve Today’s Brakes,” 
Kelsey-Hayes Co.; “Metallurgical 
Developments Brake Drums,” 
Crosby, Climax Molybdenum Co., 
and New Brake Fac- 
ings,” McCuen, Chevrolet. 


Oliver Kelley, Buick chief en- 
gineer, will talk 
Successful Planetary Gear Trains” 
the Ray Buckendale Lecture 

Papers the theme “Power 

Steering—Present and 
Hilton, The authors are 
Pittman and Van Wicklin, 


Saginaw Steering Gear, and 
Bishop, Bendix Products. 

Details the Firebird III will 
outlined papers prepared 
seven experts for presentation 
Jan. the Sheraton-Cadillac 
Grand Ballroom. 

The authors are McLean 


and Habsburg, styling. and 


Collman, research. 

“Higher Engine Speed and 
Power and Its Effect Drive- 
line Components” will the sub- 
ject session the Sheraton- 
Cadillac Grand Ballroom 16. 


Dana Corp.; Leonard, Clark 
Equipment Co., and Brown- 
yer, Transmission Axle division, 
Rockwell-Standard Corp. 

Other papers presented and 
their authors are: 

“Glass Structural Member 
Automobile Bodies,” Wat- 
kins, Libbey-Owens-Ford Glass Co., 
Jan. 13, Statler Grand Ballroom. 

“Retrospection 1936 Prophecy 

1980,” Charipar; Plymouth, 
13, Sheraton-Cadillac Grand 

“Fashion Four Wheels,” 
Maguire, Ford Motor Co., Jan. 13, 
Sheraton-Cadillac Grand Ballroom. 

“Correlation Bench Oxidation 
Tests with Transmission Test Per- 
formance Automatic Transmis- 
sion Fluids,” Foehr and 
Calish jr., California Research Corp. 


Kaiser Display Model 


All Aluminum Auto 


DETROIT.—A three-eighths scale 
model all aluminum car, the 
Pele, designed Kaiser Aluminum 
Chemical Corp., will displayed 
Kaiser Aluminum’s booth the 
SAE meeting 12-16. 

Color transparencies other all- 
aluminum car designs, including 
the concept American-type 
small car and special purpose 
vehicle, also will featured the 
Kaiser booth the Sheraton- 
Cadillac Hotel. 


“Design 


public confidence the history American industry 


one the most remarkable votes 


1917 1918 1919 1920 


1929 1930 


1934 1935 
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Watch Theater“ every other Monday evening 


1915 1916 
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This diamond tire dealer's best friend 
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Says Improved Components Boost Fuel 


Chrysler Reports Turbine Gains 


DETROIT.—Within the last two 
years, more progress has been made 
the development Chrysler 
Corp.’s experimental gas-turbine 
engine than during all the pre- 
ceding years work the project, 
according George Huebner jr., 
executive research engineer. 

“There now appears but 
two really major questions that 
still need answers before can 
consider the gas turbine eco- 

nomically desirable volume- 

produced passenger cars and 
commercial vehicles,” 

The two still-unanswered ques- 
tions are: 

How much will reciprocating 
(piston-type) engines improved 
during the next few years? 

Assuming that the necessary 
new production techniques and 
equipment could developed, 
would gas turbines more expen- 
sive manufacture quantity 
than reciprocating engines? 

Huebner was most optimistic 
about the gas turbine’s prospects, 
however. 

Huebner said development 


gas turbines also has reached the 
point “where serious considera- 
tion should given adapting 
them for use military vehicles.” 

said the most significant prog- 
ress Chrysler’s turbine work has 
been two general areas—engine 
design, which has improved fuel 
economy low speeds and while 
idling; and metallurgical re- 
search, which has developed two 
promising new 
materials. 

evidence the gains en- 
gine efficiency, disclosed results 
recent 576-mile economy test 
run which the turbine averaged 


Galles Expands Shop 


ALBUQUERQUE, M.—Galles 
Motor Co. (Cadillac-Oldsmobile) 
has added 4,380 square feet its 
service department. The 
tion, consisting skylighted 
stalls, houses the auto-glass shop, 
seven twin-hoist lifts and equip- 
ment for general heavy repair 
work, according Galles jr., 
president. 


19.39 miles per gallon average 
highway speed 38.3 m.p.h, 

Installed 1959 Plymouth, 
the experimental power plant 
improved substantially the 
miles per gallon registered 
country run two years ago, Hueb- 
ner said. 

added that the 576-mile econ- 
omy check was made from the 
Stony Ridge (Toledo) interchange 
the Ohio Turnpike Wood- 
bridge, J., via the Ohio, Pennsyl- 
vania and New Jersey turnpikes. 
Diesel fuel was purchased serv- 
ice stations route, and was 
measured into the fuel tank. 

“In all gas turbines—automotive 
aircraft—efficiency low speeds 
and under part-load conditions has 
been the biggest economy ‘bug- 
bear’,” explained, “Because 
wanted make test conditions 
tough possible chose loaf 

The average speed 38.3 m.p.h. 
for the West-to-East economy 
portion the run included fuel- 
ing and stops, Huebner 


LONG TERM LEASING 


Cars and Trucks 
Profitable 


Even for the Smallest Dealer 


Car and truck leasing the fastest growing automotive business. 


Ten leases right your own territory 
can make $5,000.00 for you. 


Don't get the business for someone else for paltry profit $50.00 


car sale. 


KEEP THIS PROFIT YOURSELF 


FIRST PRINTING SOLD OUT! Orders for this manual came from 
every state, every province Canada, Mexico, Hawaii, Cuba and 


Puerto Rico. 


The Manual Leasing Harold 
Draper, volume Chevrolet dealer for 
years and veteran over years 
leasing and leases that period, 
will give you accurate procedure step 
step insure profitable leasing. 


Costs 
Financing 


Depreciation Rates 


Service Costs 
Resale Policies 
Accounting 


Protection Against Losses 


PRICE $20.00 POSTPAID 


Complete with samples necessary forms and time proven leases 
MAKE CHECKS PAYABLE TO: Harold Draper, Box 530, Saginaw, Michigan 


Delivery Days 


said. While overall West-to-East 
fuel economy averaged 19.39 miles 
per gallon, the average for the 
last 300 miles—from Somerset, 
Pa., Woodbridge—was 
miles per gallon, added, 

During the 618-mile return trip 
from Hightstown, J., the experi- 
mental engine ran four kinds 
fuel—diesel fuel, turbojet aircraft 
fuel, clear and leaded gasoline. 

Continuous use leaded gaso- 
line was not recommended for the 
gas turbine, however, Huebner 
said. 

Discussing the improvements 
key engine components, Huebner 
said that without increasing the 


Cost Strikes 
Higher Year 


Negotiations Reopen 
Pittsburgh Glass 


Frank Gawronski 
Staff Writer 

stoppages resulting from 

labor-management disputes, al- 
though fewer number, involved 
more workers and resulted more 
man-days idleness 1958 than 
1957, according preliminary 
estimates the Department 
Labor’s bureau labor 

estimated 3,400 stoppages 
began 1958, postwar low. These 
stoppages directly 
affected approxi- 
mately 2.2 million 
workers, and re- 
sulted about 23.5 
million man-days 
idleness, Corresponding figures for 
1957 were 3,673 stoppages, involving 
1,390,000 workers, and total 
16.5 million days idleness. 

For the first eight months 
1958, strike idleness was below 
1957 levels and substantially 
below the levels for correspond- 
ing periods other postwar 
years. 

About million man-days 
idleness recorded during the last 
four months 1958 (over third 
attributable stoppages the 
automobile industry) raised the 
1958 total significantly above 1957, 
according the Department 
Labor. 

Major automobile contracts ex- 
pired May and June, 1958, but 
was not until September that ne- 
gotiations over terms new con- 
tracts resulted strikes, Disputes 
over provisions supplementary 
plant agreements relating work- 
ing conditions accounted for sub- 
stantial part strike idleness 
the auto industry, according the 


Department Labor. 


LABOR 
FRONT 


Chrysler Output Threatened 


THE glass industry, negotia- 
tions between Pittsburgh Plate 
Glass Co. and glass- 
workers were resumed last week 
Philadelphia two days after two 
weeks steady sessions were 
broken off Cincinnati. 
The strike some 13,000 mem- 
bers the United Glass and 
Ceramic Workers North Amer- 


ica eight Pittsburgh Plate 
(Continued on Page 45, Col, 1) 


size the compressor unit, Chry. 
sler research engines have brought 
percent increase over the origina] 

The. regenerator heat- 
exchanger unit, disclosed, 
now reclaiming about percent 
the heat energy the exhaust 
gas. Peak regenerator efficiency 
the New York-to-Los Angeles 
run two years ago was around 
percent. 

“Burner efficiency also has been 
improved, that are now ap- 
proaching the point complete 
combustion,” Huebner 

also reported progress 
silencing the turbine engine’s air 
intake noise—the characteristic, 
high-pitched jet whine. 

+ 


4, 


4 


Turbine Controls— 


Instrument panel and controls the 
Corp. gas turbine test 
1959 Plymouth) resemble those cur- 
rent production models, except that they 
are simpler. The test car uses modified 
PowerFlite transmission, without 
torque converter. Round dials top 


are speedometer, left, and gas gen- 
erator tachometer (showing 50,000 
inlet temperature gas enters first- 
stage turbine 

sure gauges below. 


Fuel and oil pres- 


New 


Chrysler Corp. research 
have developed new high-temperature 
material, containing critical strategic 
elements, for use gas turbines. disc 
the material shown left, together 
right. Both samples had been exposed 
to temperatures above 2,000 degrees 
Fahrenheit for 150 hours. the end 
that time, the Chrysler material showed 
distortion disintegration, while the 


Regenerator Cools Turbine Exhaust— 


The regenerator section Chrysler Corp.'s experimental gas turbine engine reduces 
heat its exhaust below that present-day engines, demonstrated here 
George Huebner jr., executive engineer charge research. The original 1954 
Chrysler experimental turbine was the first automotive gas turbine incorporate 
regenerator, and all subsequent versions the company's turbine have had them. 
also makes important contribution fuel economy. 


St. looks the 


for Leadership 


NEWS-EDITORIAL LEADERSHIP 


just three years since the new manage- 
ment came The Globe, lot has hap- 
pened! For one thing, The Globe has made 
powerful new IMPACT St. Louis... 
based the idea that responsibility for 
-community leadership just important 
sound reporting national and inter- 
national affairs! This concept culminated 
The Globe-Democrat winning the coveted 
Inland Daily Press Award for outstanding 
community service for 1958, which included 
leadership more than major cam- 
paigns, among them free bridge across 
the Mississippi, substantial traffic reforms, 
passage constitutional amendment for 
the state draw interest idle state 
funds, raising $102,000 for the purchase 
heart-lung machine, campaign re- 
sulting substantially improved air line 
service, and series the problems the 


TOTAL DAILY CIRCULATION 


1988 1958 
Serr. 


railroads which aroused national concern 
over their plight. For these and many other 
crusades, The Globe-Democrat known 
THE paper fighting FOR St. Louis. 


CIRCULATION GAINS 


The Globe’s powerful mew News-Editorial 
impact has caught the public eye...and 
circulation gains show it! For example, 
1957 The Globe-Democrat gained more new 
readers than any other paper 
the country. And over the past three 
years Globe circulation has GONE 
over 44,000, while Post-Dispatch circulation 
DECREASED over 17,000 (ABC)! These 
circulation gains have occurred throughout 
the entire St. Louis market—not just inside 
St. Louis itself. For example, The Globe 
biggest urban communities just outside the 
metropolitan area—including the largest! 


ADVERTISING 
TREND 
1966 


months) 


ADVERTISING GAINS 


National and local advertisers have been 
quick notice what The Globe’s im- 
pact adds to. For example, 1957 The 
Globe gained more new advertising linage 
than any other paper the country’s 
biggest markets—in virtually all categories 
advertising! From January 1956, 
through November 30, 1958, 
has INCREASED 2,703,505 lines and dur- 
ing this same period the Post-Dispatch has 
shown LOSS 1,547,288 lines (Media 
Records). just three years hard-hitting 
effort, the Post’s original over The 
Globe-Democrat has been whittled 
almost half! 


What does The Globe’s new IMPACT add 
to...in terms READER-BUYERS? 
More people are reading The Globe than 
ever before; more advertisers are using 
than ever before; St. Louisans now look 
The Globe-Democrat for leadership and 
get it! 
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AUTOMOTIVE NEWS PLATFORM 


11. Felr and equitable contracts between manufacturers and dealers in 
motor vehicles, parts and accessories; 


Every dollar gasoline and taxes, collected states and federal 
governments, appli to the building and maintenance of highways; 


1 3. Guard the precepts of individual freedom, which made the U. S. A. 
and its citizens more the better things life than anywhere 
else in the world. 


Capsule Comment 


imported cars ended their most glorious year the 
S., there were signs that lot competition was shaping 
1959 began. 

It’s big year decision for domestic and import 
makes. 


substantial minority new-car dealers are still 
opposed plans seek territory-security 
law this year Congress, survey finds. 

This could real stumbling block such legisla- 


tion. 
* 


Production estimated 4,241,000 cars 1958 was 
drop percent below 1957 and the lowest level auto 
assemblies have reached since 1948. 

The Big Three makers also dropped their lowest level 
five years. 
* 
Buyers light trucks showed decided preference for 
six-cylinder engines the past year, factory check shows. 
The economy wave seems also have hit the truck 
market. 
* 7 * 

AMA directors feel that the Federal government, 
faced with shortage road funds, should finance 
highways which are essential the general welfare 
and national defense the traditional manner—out 
general tax receipts. 

Why should more taxes levied already over- 
burdened motorists? 
The nation’s motor vehicle laws are least years 

behind latest developments traffic safety, and proper 
legislative measures could cut the country’s traffic acci- 
dents half, declares prominent insurance official. 

The situation calls for greater discipline control 
unfit and incompetent drivers, asserts. 
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Coming 
Events 


Dealer Conventions 


4—National Automobile 
Dealers Assn. Conrad Hilton, Chicago, 

Feb. 22-23—Louisiana Automobile Dealers 
Assn., Roosevelt Hotel, New 

March Dealers Assn. 
North Dakota, Bismarck. 

March Automobile Dealers 
Assn., Hotel Stardust, Yuma, 

March 22-24— Automobile Dealers Assn. 
Alabama, Tutwiler Hotel, Birmingham. 

April 7—Brooklyn and Long Island Auto- 
mobile Garden City 
Hotel, Garden City, Long 

May Automobile Dealers 
Assn., Atlanta Biltmore Hotel, Atlanta. 

May Annual Convention, South 
Carolina Automobile Dealers Assn., 
Cruise Nassau, Port Embarkation, 
Charleston. 


Auto Shows 


Jan. Annual American Legion 
Auto Show, Augusta State Armory, Au- 
gusta, Maine. 

Jan. Auto Show, Municipal 
Auditorium, Minneapolis. 

Jan. Auto Show, 
Manufacturers Building, Indiana State 
Fair Grounds, Indianapolis, 

10-17—Pittsburgh Auto Show, Hunt 
National Guard Armory, Pittsburgh. 
Jan. Annual Auto Show the 
National Capital Area, National Guard 

Armory, Washington. 

Jan. City Auto Show, 
Oklahoma City. 

Rapids Auto Show 
Civic_Auditorium, Grand Rapids, Mich. 

Auto Show, Inter- 
national Amphitheatre, Chicago. 
22-24— Brockton Auto Show, State 
Armory, Brockton, Mass. 

Jan. Auto Show, Fort 
Hesterly Armory, Tampa. 

Jan. Auto Show, Birm- 
ingham, Ala. 

Jan. Auto Show, 


more. 

Jan. Auto Show, Sports 
Arena, Toledo. 

Jan. Auto Show, New York 
State Armory, Hornell, N. Y, 

Jan. 25-Feb. !—International Foreign and 
Sports Car Show, Dinner Key Audi- 
torium, Miami. 

North Lake Park Coliseum, Mansfield, 

7—Rochester Auto Show, War 
Memorial Exhibit Hall, Rochester, N. Y. 

Feb. Automobile Show, 
Arena and Auditorium, Milwaukee. 

Feb. Auto Show, National 
Guard Armory, Seattle. 

Feb. 15-21 — Syracuse Auto Show, War 
Memorial Auditorium, Syracuse. N. Y. 

Feb. 19-23—Albuquerque Auto Show, State 
Fair Coliseum Albuquerque, 

20-23—Middletown Auto Show, State 
Armory, Middletown, Ohio. 

Feb. 27-March World Wide Auto 
Show, Miami Beach Exhibition Hall, 

Feb. 28-March 8—Kansas City Auto Show, 
Municipal Auditorium, Kansas City, 

Connecticut State Armory, Hartford. 

Apr. 6I!!—Denver Auto Show, Denver 
Auditorium, Denver. 

April Automobile Show, 
Cheyenne. 


General 
Jan. 


Meeting and 
Engineering 


Display, The Sheraton- 
Cadillac and Hotel Statler, Detroit. 
Assn., Hollywood Beach Hotel, Holly- 

wood, Fla. 

Annual Plant Maintenance 
and Engineering Show, Public Audito- 
rium, Cleveland. 

Jan. 29-30— Private Truck Council 
America, 20th Annual Convention, Sher- 
man Hotel. Chicago. 

ers Assn., Equipment Show, Chicago. 
Feb. 2-5 32nd Automotive Accessories 
Mfars. America Exposition, New York 

Coliseum, N. Y. 

Feb. and Equipment Whole- 
salers Assn.. National Convention, Con- 
rad Hilton Hotel, Chicago. 

Feb. International Automotive 
Service Industries Show, Navy Pier, 
Chicago. 

Feb. Service Parts and 
Equipment Show, Automotive Service 
Industries, Navy Pier, Chicago, Ill. 

March Pacific Automotive Show, 
Brooks Hall. San Francisco, 

March National Passenger Car, 
Body, and Materials Meeting, Sheraton- 
Cadillac Hotel. Detroit. 

March 19-20—SAE National Production 
Meeting, Sheraton-Cadillac Hotel, De- 


troit. 
Engineers, Schroeder Hotel, Milwaukee. 
April 26-30—Annual Spring Meeting, Truck 
Operations Council, American Trucking 
Assn.. Leamington Hotel, Minneapolis. 
June Summer Meeting, Chal- 
fonte-Haddon Hall, Atlantic City. 


Years Ago... 


Automotive Cartoon 


the Week 


Contest Finance Sales 


all the years have been sell- 
ing autos, and they are very many 
years, find myself the position 
being the salesman who sold 
more GMAC-financed deals for the 
year 1957 and the first quarter 
1958 than any other auto salesman 
the Canada, South Amer- 
ica any place the world where 
cars are sold. 

think have sold more financed 
deals than any other auto man 
the world. soliciting your aid 
and help getting this contest 
started and will sincerely grate- 
ful and appreciative for any help 
Mid-County Buick, Inc., Empire 


Stateside Mistake 


Regarding Anthony 
“Open Sunday Dealer,” (Page 3), 
Dec. issue. 

Most Canadians think that keep- 
ing establishments open Sunday 
sad mistake, mistake devel- 
oped Americans their own dis- 
advantage. Few other countries are 
silly enough carry this open 
Sunday stuff. have just toured 
Western Som- 
Toronto. 


Stockholders? 


The writer has been reading your 
paper ever since has been printed. 
Been Ford dealer since 1914, have 
seen some good and some bad 
times. Have sometimes wondered 
some your writers didn’t have 
little stock along with the 


The Big Stories 


Germany, with population million and network good 
roads, destined the largest automotive nation Europe, 
was indicated report the Commerce Department 1929. 
the time the report, Germany had 350,380 cars, 122,000 trucks and 


436,288 motorcycles operation. 


During 1928, total 2,114,000 cars were registered New York 
State, showing increase 125,000. 

Car and truck production for 1928 set record with 4,606,289 units. 
This compared with 4,503,529 for the previous record year 1926 and 


3,573,440 for 1927. 


“It will least years before Central Europe well Eng- 
land can any means considered have reached any kind 
saturation point motor cars,” Sir Herbert Austin, president, Austin 


Motor Co., said this week 1929. 


—From the files of Automotive News. 


and now, let show you some the other 
features the all-new 


‘Any 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 7, Mich. 


other 400,000 500,000 and some 
them doing good selling job. 


have always supported our 
dealer associations and will say 
were not for NADA and what 
they stand for would rather 
out than in, although have al- 
ways looked forward seeing your 
publication every Monday morning. 

And then there 
are dealers who wonder 
about Ford stock, and Ford 
dealers who wonder about Chry- 
sler stock, GM, Ford, and Chry- 
sler dealers who wonder about 
AMC stock. Yet all the time our 


Show Issue Well Liked 


News Dec. 1958, 
auto show issue, 132 pages, 
exceedingly fine record (should 
bound keep through the years) 
statistics, data and information 
the automobile and the automo- 
tive industry. 


This shall placed our li- 
brary for occasional reference. 
congratulate you this excellent, 
well-illustrated and data-filled pub- 
president, 
Young Radiator Co., Racine, Wis. 


Illinois Time-Sales Law 


one your regular subscrib- 
ers taking the liberty 
correcting statement your 
issue Dec. 29, wherein our friend, 
Jim Moran Courtesy Motor Sales 
here, was discoursing the financ- 
ing automobiles. 

refer specifically Paragraph 
the story appearing Page 
this issue, reading: “There can 
obviously ‘deals’ the State 
Illinois since all finance rates 
are set State Law. Courtesy 
Motors works closely with Univer- 
sal CIT.” 

Actually the laws our State 
not provide for any rate sched- 
ules connection with installment 
finance contracts. would say these 
are determined cost, competition 
and good business 
vice-president, Drovers Na- 
tional Bank Chicago. 

* 


Education for What? 

What want know is: What 
executive now? What author- 
ity does actually have, even 
over the business owns? 

Every newspaper, every show 

(Continued on Page 40, Col. 4) 


Laminated 
Safety Glass (LSG) 


Millions car buyers 
are reading about 

the “extra margin 

safety”: 


car buyers become more safety- 
conscious, they are asking many 
questions about automotive safety glass, 
Here are the answers some the 
questions your dealers and salesmen 
may asked about LSG: 


“Invisible Sandwich”: 
LSG literally plastic-glass 
“sandwich”—two pieces 
glass bonded with completely 
transparent tough sheet plastic. This sandwich 
construction easy point out. Along any 
exposed edge LSG, you will see “line” running 
along the center the edge. That “line” the 
plastic interlayer. (No “line,” LSG.) 


Safety”: 


Every American-made car 
Only Laminated Safety Glass passes the rigid 
optical and physical specifications established 
the American Standards Association. Many cars, 
but not all, have this “windshield-safety” 

their side windows well. 


“Friendly Spider Web”: 

The plastic interlayer 

LSG reduces the hazard 

other sharp object striking window 

windshield made LSG might crack the glass. 

But the plastic interlayer helps hold the broken 

pieces together and keeps them from flying apart, 

thus forming “friendly spider web.” 


“Extra Margin 
Safety”: case both 
doors and windows 

are jammed shut, LSG 
provides emergency exit. window made 
LSG can cracked with any handy object— 
even person’s elbow foot. Once cracked, 

strong push will bulge out the window 

and can shoved kicked out the frame, 
“extra margin safety” for escape. 


does not make LSG, but supplies 

the plastic interlayer leading manufacturers 
Laminated Safety Glass. 

Monsanto Chemical Co., Plastics Div., 
Springfield Mass. 


| 
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Auto Dealer Changes 


British Motor Corp. has ap- 
pointed five new handle 
its line Austin, Austin-Healey, 
MG, Morris and Riley cars. They 
are: 

Ryan Buick Co., Kingsville, 
Garage, 10-18 Grove St., 
Somerville, J.; Forest City 
Motor Co., Winslow St., Portland, 
Me.; Christensen Nelson Motors, 
601 Fourth St., McMinnville, Ore., 
and Auto Sales, 618 Airport 
Rd., Fairbanks, Alaska. 

> 


Jaguar Names Dealers; 


Two Are Alaska 


Jaguar has appointed nine deal- 
ers, including two Alaska. The 
new outlets are: 

Ace Auto Sales, 1101 Fireweed 
Lane, Anchorage, Alaska; A&B 
Auto Sales, 618 Airport, Fairbanks, 
Alaska; Ray Lundahl Co., Inc., 
1760 Yellowstone, Idaho Falls, 


Id.; Hollywood Motors, Ltd., 805 
Federal Highway, Hallendale, 
Imported Car Center, Inc., 320 Elm, 
Stamford, Conn.; Fleishman Mo- 
tors, 606 Long Beach Ave., Long 
Beach, Y.; Tom Harrigan, Inc., 
438 Madison, Oak Park, Calu- 
met Auto Import, 717 Washington, 
Gary, Ind., and Harry Ward from 
England, 1112 Seventh, Fort 
Worth. 
* 
Jaguar Names Dealers 


Ross Motor Sales, Inc., 
Main St., Sodus, Y., and Bob 
Snead, Inc., 520 East Legion Way, 
Olympia, Wash., have been ap- 
pointed Jaguar dealers. 


Partner Sells Milner 


Dumas Milner has pur- 
chased the share his partner, 
Ben Nelson, Dumas Chev- 
rolet Co., 4047 New 


Orleans. Nelson, who had been 
president the dealership, 
retiring due Victor 
Tinder was named general man- 


ager. 


Anderson Adds S-P Deal 


Anderson, Baltimore 
Oldsmobile-Studebaker dealer, has 
opened second Studebaker outlet 
4636 Edmondson Ave. shares 
quarters with Anderson’s City Olds- 
mobile. 


Awarded S-P 
Throughout 


Studebaker-Packard announced 
that has signed new dealer- 
ships. They are: Anderson Motors, 
Inc., Richland, Wash.; Taylor Mo- 
tors, Inc., Murray, Ky.; City Motors, 
Inc., Athens, Ga.; Augustine Mo- 
tors, Jacksonville, Tex.; Bundy Mo- 
tor Co., Logan, Utah; McDaniel 
Motor Sales, Fenton, Mich.; Thomas 
Neill, Inc., Alliance, 

Modern Equipment Co., Gallatin, 
Tenn.; Village Motor Sales, Hins- 
dale, Blake Buick, Inc., Home- 


green car considered un- 
lucky England. 


stead, Fla.; Gordon Baker Motors, 
San Marcos, Tex.; Goodman Motor 
Co., Safford, Ariz.; Holbrook Im- 
ported Motors, Inc., Hallandale, 
Fla.; Gene Hodges Motor Co., 
Moultrie, Ga.; McGaugh Motor Co., 
Ralls, Tex.; Sellers Motor Co., 
Ponchatoula, La.; Arnold Motors, 


CAR THEFT 


Easily removed ignition switch connectors 


FOILED 


Locked-in ignition wires will dis- 
courage almost any car thief. And 


now replaced Packard lock-on connector! 


every Packard product 
world’s largest manufacturer 


that’s what Packard’s new lock-on 
ignition switch connector does— 
locks wires tight! This extra pro- 
tection from theft achieved 
slight, but ingenious, modification 
the design the plastic con- 
nector. There increase the 
cost the part. 

Lock-on connectors are but one 
example the added value and 
benefit designed and built into 


automotive wiring systems. 

knowledge Packard 
Electric engineers and Packard’s 
outstanding production know-how 
and facilities can give you what you 
want, when you want it. And one- 
source service saves accounting, 
inventory, paper work. Packard 
Electric sales and engineering offices 
are located Detroit, Chicago, and 
Oakland, California. 


Packard 


Warren, Ohio 


Electric 


“Live division General Motors 


Inc., Beloit, Wis.; Randall 
Middletown, 

Roberge Auto Sales, Newport 
Vt.; Cal Rodgers Motors, Sedalia, 


Kyle Motor Co., Bristol, 
Antioch Motors, Inc., Antioch 
Calif. Myers-Middlesex gel 
Inc., Chester, Conn.; Gentry 
Ellijoy, Ga.; Bob Wiltse Motor} 
Sales, Standish, Mich.; 
Auto Co., Inc., Pittsfield, 
Don Fraley Motor Co., Antigo, 
Whitehall Motors, Inc., 
Seybolt Sales Service, 
Y.; Scofield Son, 


Montauk Motors, Inc., Bay 
Motors, Yoakum, 
Mill Co., Rock Rapids, Ta.; 
Motor Sales, Inc., Glen 
Wright’s Spo rtcraft, 
Wash.; Wible Pontiac-Cadillac, 
Medina, Bowser 
Sales, Somerset, Pa.; Martin 
tors, Murfreesboro, Tenn.; 
Saunders Motor Co., 
Tenn.; Wohlwend Motor 
ment Inc., Marion, 

Rogers Buick- Pontiac Co., 
las, Ga.; Heath Motors, 
Ga.; Hale Motor Sales, May- 
field, Ky.; Willis Wright 
Elizabeth City, C.; Garland 
tor Co., Littlefield, Tex.; 
County Sales Co., 
Motors, Winchester, Ind.; 
ville Studebaker Co., 
Miss.; Rollie Gerdes 
Casa Grande, Ariz., and Tux 
Motor Co., Inc., Morganton, 


* 


Stock New Building 


Stock Motor Co. (Pontiac- 
GMC) has opened its new quar- 
ters 1610 Cloquet Ave., Clo- 
quet, Minn. Truck headquarters 
are Ave. and Fourteenth St. 
Cloquet. 


* 
Miller Acquires Cadillac 


Walter Miller jr. has acquired 
the Cadillac dealership 
ton, The new firm, Miller 
Cadillac, Inc., will continue 
tions 478 Bay St. Miller 
president and Wesley Mucken- 
fuss secretary-treasurer. 

= 


Pontiac Deal Formed 


Pontiac Co., Whiteville, 
C., has been organized 
Gilliam, former owner the deal- 
ership, and Coburn. Gilliam 
will president, and Coburn sec- 
retary-treasurer. 


> 
Dealerships 
Named Handle 
Willys Jeep Line 

The appointment Jeep deal- 
ers has been announced 
Moss, general sales manager 
Willys Sales Corp. 

They are Norton Jeep Center, 
Oklahoma City; Koster-Swope, Inc., 
Louisville; Deardurff Motor Sales, 
Morocco, Ind.; Import Auto Sales, 
Inc., Saginaw, Mich.; McMillen 
Motor Sales, Toledo; Damor Mo- 
tors, Aurora, Hessing-Thurber 
Motors, Boise, Id.; Liamas Motors, 
Gallup, M.; Evans Lind, 
Auburn, 

Gilbert Chevrolet, Inc., Okeecho- 
bee, Fla.; Bell Motor Co., DeLand, 
Alliance Tractor Equipment 
Alliance, Neb.; Sanford Motor 
Sales, Inc., Sanford, C.; Hancock 
Implement Co., Fayetteville, Tenn.; 
Barnett’s Motor Co., Lawrenceburg, 
Tenn.; Feasterville Auto Center, 
Inc., Feasterville, Pa. 

Carr White Truck Co., Inc., Mo- 
bile, Ala.; Foil, Inc., Spartan- 
burg, C.; Jarvis Jeep Co., Port- 
land, Ore.; Hannah Motor Co., 
Vancouver, Wash.; 20th Century 
Motors, Oceanside, Calif.; Aldrich 
Motor Co., Norway, Me.; Wigder 
Motors, Ine., Linden, J.; Fisher 
Ford Sales, Inc., Ambridge, Pa. 

Hitchin Motors, Beaver 
Falls, Pa.; Stotler Motor 
Salida, Colo.; Peterson’s Garage, 
Telluride, Colo.; Brown Ellis Mo- 
tors, Harriman, Tenn.; Cal 
Sales, Reno, Nev.; Anderson Motor 
Co., Chattanooga, Tenn.; Glover 
Motor Co., Ottumwa, Art 
Zander Jeep Sales, Palatine, 
Heuer Equip. Co., Inc., Marshall- 
town, Ia. 

Flory Motor Co., Pratt, Kans.; 
Fiesta Rambler-Willys, Plymouth, 
Mich.; Mackie Motor Co., Inc., 
Walla Walla, Wash.; Meyer Bros. 
Co., Lewiston, Pa., and Fuller 
Sales, Middletown, 
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you want sell more insurance, where every page 
full ideas that sell: Better Homes Gardens, the family 
idea magazine. It’s impossible through any issue 
BH&G without finding world ideas that directly in- 
directly sell insurance. insurance prospects, Better Homes 
Gardens readers are far, far above average. Over 40% are 
males. You reach husbands and wives team, because 
Better Homes Gardens written and edited attract dual 
stir dual action. 


During the year America reads 


family 


idea magazine 


edali 
Doug-| — 
May- 
uar- 
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ors, 
ind, 


Highways 


AUTOMOTIVE NEWS, JANUARY 12, 1959 


Cities Test Program 
Cure Traffic Woes 


Researchers Baltimore, Boston 
and Hartford are testing new 
“preventive medicine” for traffic 
ills, according the Automobile 
Manufacturers Assn. 

They have high hopes will 
used one day make cities 
immune such crippling diseases 
congested streets, chronic bot- 
tlenecks, inadequate parking 
space and assorted traffic jams, 
hazards. 

The “medicine” under test actu- 
ally set complicated mathe- 
matical formulas for analyzing and 
forecasting city traffic patterns, 

The system would give planning 
officials quick, inexpensive and 
reliable method for anticipating 
transportation needs, AMA said. 

Theoretically, will enable cities 
spot potential traffic troubles 


much years advance, ac- 
cording Alan Voorhees, traffic 
planning engineer the Automo- 
tive Safety Foundation and inven- 
tor the system. 

“The method,” Vorhees said, “ap- 
plies known travel habits shop- 


Suit Budd 


WILMINGTON, 


Judge Edwin Steel jr. has or- 
dered the dismissal action 
brought Baldwin-Lima-Hamilton 
Corp. and Edward Simmons jr. 
against Tatnall Measuring Systems 
Co., Phoenixville, Pa., and Budd Co. 
The suit alleged patent infringe- 
ment the manufacture and sale 
strain gages Tatnall, 
whollyowned subsidiary Budd. 


pers and commutors general 


theory. 

“It based primarily the 
premise that all trips enamating 
from residential area are at- 
tracted ‘pulled’ various land 
uses accordance with certain 
empirical values.” 

Further research such that 
under way the three test cities 
needed refine these “values,” 
said. But the theory now per- 
mits estimates the origin and 
destination most trips made 
urban area, 

Such information vital offi- 
cials responsible for planning and 
locating future street express- 
way construction. 


The field tests are being con- 
ducted city officials, with the 
aid Voorhees and other ASF 
staff engineers. This typical 
the staff services made 
available the foundation pub- 
lic agencies request, 

Established years ago, the 
foundation serves strong back- 
ground force for improving the 
safety and efficiency highway 
transportation. 


Its financial support comes from 


New Dealer— 


Philip Heisler, left, LeBaron Motor Co., 
1625 Canal St., New Orleans, signs a 
Chrysler-Plymouth sales agreement while 
Sam Ragland, center, Chrysler district man- 
ager, and William Grote, Chrysler regional 
manager look on. 


the AMA and allied industries 
the automotive field, totalling more 


THESE WYNN’S FRICTION PROOFING 


are 100% guaranteed stop leaks and rough 
shifting, doesn’t cost your customer penny! And doesn’t cost 
you single penny’s worth time or. equipment make the extra 


profits! 


Just pour one quart Motor Cleaner with two cans 
Wynn’s Friction Proofing Automatic Transmission into the 


automatic transmission fluid. 


After the customer has driven 100 miles, until.the leak stops, 
refill with new transmission fluid and add two more 
Wynn’s Friction Proofing Automatic Transmission. 
This has proved over 98% all cars 


using it! 


“Here’s the answer leaking 


automatic transmissions...and 
it’s 100% GUARANTEED!” 


National advertising working 
for you! Look for these exciting 
Wynn’s Friction Proofing ads all 
year long in— 


SATURDAY EVENING POST 
CAR LIFE 
SPEED AGE 
SPORTS CARS ILLUSTRATED 
POPULAR MACHANICS 
TRUE 
MOTOR TREND 
MOTOR LIFE 
HOT ROD 


than 600 companies and 


tions. 
With headquarters Washing- 


ton, disperses grants funds 
universities and other public- 
interest organizations for specific 
research and educational projects 
importance automotive 
safety. 

But approximately half the 
dation’s annual budget nearly 
million devoted its own 
activities. The staff includes spe- 
cialists traffic engineering, 
and highway law, safety organiza-| 
tion and safety education. 

The president the Automotive 
former director the California 
Motor Vehicle Department. 


Highway Users 
Find Champion 
Senator Gore 


The nation’s highway 
should not saddled with the full 
financial burden the expanded 
Federal-state highway 
Senator Albert Gore, Tennessee 
Democrat and chairman 
Senate Roads subcommittee, 
clared San Francisco. 

Speaking the annual 
the American Assn. 
Highway Officials, Gore said 
opposed the Highway 
tion the funds available for 
program. 

the same time, 
emphasized that would not 
favor stretching out the pro- 
gram beyond the scheduled 
years. 

“There will stretchout,” 
insisted. “The highway program 
vital the economy and defense 
the 

Gore said opposed the 
allocation funds “needs” esti- 
mates and expressed concern over 
the lack uniformity progress 
between states and the variance 
design standards the Interstate 
System from one state another. 
also called for full compliance 
with the access feature 
the Interstate System. 

Gore said that when Congress 
reconvenes his subcommittee will 
review the progress the construc- 
tion program. 


Louisville Considering 


Vehicle-Inspection Law 


Louisville considering sug- 
gestion State Safety Commis- 
sioner Don Sturgill that re- 
quire motor-vehicle inspec- 
tion for Louisville residents. 
Sturgill wrote Mayor Bruce Hob- 
litzell that Louisville could set 
example which might encourage the 
1960 Kentucky Legislature enact 
statewide inspection law. 
> 


Road Builders’ Convention 


Hear Four Congressmen 


Four congressional leaders 
highway affairs will discuss road 
issues the 57th annual conven- 
tion the American Road Build- 
ers’ Assn. Dallas Jan. 19-22. 

Participating the forum will 
Mexico Democrat, chairman the 
Senate Committee Public 
Works; Senator Francis Case, 
South Dakota Republican, the com- 
mittee’s ranking minority member; 
Rep. George Fallon, Maryland 
Democrat, chairman the House 
roads subcommittee, and Rep. Hale 
Boggs, Democrat, mem- 
ber the House Ways and Means 
Committee. 

Squeezing Extra Mileage 
From Worn Tires Deplored 


Harry Goodenberger, Dayton 
Rubber Co. vice-president,. says, 
“Motorists are pushing their luck 
whenever they try squeeze extra 
mileage out worn tires.” 

based his comment the 
findings 
way Safety committee’s research 
project Wichita. The survey 
114,000 registered vehicles and found 
‘tires dangerous condi- 

on. 


Bobb Donates Cars. 


George president Bobb 
Chevrolet, has four. cars 
for driver education classes 
Whitehall High School Bexley, 
the eighth year that cars have been 
donated. 


FRICTION 
Also available Camada and everywhere the free Wynn Oil Company 1151 Street, Azusa, California 


has the features with new sales appeal! 


THE BRAKE SCOOP 
THE YEAR 


new AIR-SCOOP 
ALL FOUR WHEELS 
GIVE OLDS DEALERS ANOTHER 
EXCLUSIVE SALES FEATURE! 


From Oldsmobile, quality leader the medium price 
class, comes the “brake scoop” the year! New Air- 


Scoop Brakes (standard equipment every Olds) 


give safer stopping, longer brake lining life, under even 


the most severe conditions! Larger wheel cylinders for 
the brakes also provides 200% more metal 

area for heat dissipation! Olds owners get safer, give easier stopping, too. New Air-Scoop Brakes 

surer stops the savings longer brake life. 


are another Olds feature with new sales 


another great reason why pays with Olds! 


OLDSMOBILE 


DIVISION GENERAL MOTORS CORPORATION LANSING, MICHIGAN 


c 
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Regulator 
Keeps Autos 


Joseph Callahan 
Engineering Editor 

clocks the current cars are the most accurate 

mass-produced timepieces the world. 

This the justifiable opinion Jacob Rabinow, the head 
Takoma Park (Md.) engineering consulting firm, who 
was granted supplemental patent few weeks ago for 
device that automatically 
corrects car clock while 


being set. 
The automatic adjusting done 


very small royalty for each 
the approximately 
three million 


clocks this 

little time and requires type which Gen- 

conscious effort the owner, other Time has sold 

than setting the clock few the auto in- 

the correct time, This action First used 

then regulates the rate the clock. some 195 

Although the latest patent was models, the self- 

General Time Corp., New York, now all the 

New Tough-Skinned Hoodliner— several years ago use the inven- and car 
young lady calls attention the new type glass fiber hoodliner developed for all nonjeweled clocks and clocks. 

L-O-F Fibers Co. now used Buick, Oldsmobile and Pontiac. watches. Rabinow has received The 


“Stromberg Carburetor 
economy plays big part 
car owner loyalty” 


“You know, the average car 

owner blames the carburetor 
for stalls and starting troubles 
and also for poor gas mileage. 
And blames not only the 

carburetor but the 
car manufacturer, too—for 

this kind 


that the best way hold 
owner loyalty supply 
STROMBERG* carburetors 
original equipment. You can’t beat 
STROMBERG for reliability, 
economy and efficiency. It’s 
Bendix-Elmira product—and 
they’ve been the leader automotive 
fuel systems for forty 


Bendix-Elmira 


ECLIPSE MACHINE DIVISION 
ELMIRA, NEW YORK 


lating clock looks like any other 
clock except that 
have “fast-slow” dial the face 
the back. This dial now in- 
side the timepiece. 


Must 
FEATURE this invention 
that reduces the cost the 

clock, since change has 

made the face back it. 
Rabinow conceived the automatic 
regulator 1945, The auto makers 


showed little interest 


1948 mentioned casually 
while having dinner with 
ler Corp. official and soon all the 
car makers were interested. The 
first patent was issued 


However, the device’s use 
cars was stymied because was 
not “childproof,” most auto- 
mobile mechanisms must be. 
child playing with the clock 
would throw out adjustment. 


opened the way for the auto- 
matic adjuster the car 
adding another feature, the 
for which the latest patent was 
granted. After one setting, 
automatic adjuster now “locks,” 
prohibiting any change the 
for about hours, Thus, 
now can fiddle with the knob 
out throwing out kilter. 


* 


Likes Headlight Dimmer 


Rabinow system has 
used only auto clocks, al- 
though being considered 
for watches and mechanical clocks. 
Electric wall clocks not need 
they are regulated the 
frequency. 

Before latest patent 
was granted the Patent Office, 
one lawsuit alleging infringement 
and half dozen interference ac- 
tions alleging claims other in- 

Rabinow, who holds number 
electronic and other patents, 
told Automotive News that his 
next best automotive invention 
automatic headlight dimmer 
that requires photo-electric 
job than current beam switchers. 


said his unit much more 
sensitive. will work dusk and 
dawn and smoke, fog and moon- 
light. This switcher operates like 


Rabinow asserted that and 
Ford had expressed interest the 
device, but they found too ex- 
pensive. Six patents have been 
issued this invention, now 
looking for some less expensive way 
doing the job. 


L-O-F Has New Hoodliner 


NEW tough-skinned glass fiber 
acoustical hoodliner that can 
take beating without shagging 
has been developed L-O-F Glass 
Fibers Co. and being used the 
Buick, Oldsmobile and Pontiac. 

Fred Segerstrom, sales man- 
ager the company, said the 
first major change glass fibers 
for the auto industry since the 
product was introduced sound 
barrier. 


Developed the company’s prod- 
uct planning department, the new 
hoodliner two-toned color and 
made entirely glass fibers 
two different densities bonded to- 
gether with resin. 


The tough exterior skin 
black and has been compressed 
one-eighth inch thick- 
ness, having density four 
pounds per cubic foot, The soft 
interior core amber and one- 
inch thick, with density one 
pound per cubic foot. 


This double-density reportedly 
gives better acoustical perfor- 
mance than the old type material 
which was percent thicker. 


The black resin binder the 
exterior skin eliminates the un- 
sightly carbon, grease and oil that 
spatters it. 

Segerstrom said the tough skin 
unaffected high velocity air 
streams under the hood and affords 
more resistance accidental me- 
chanical abuse. Mud that used 
dry, flake off and leave the old 
type hoodliner shaggy, comes 
off the skin without pulling the 
glass fibers loose, 


Businessmen Elect Black 

ALBUQUERQUE, 
Black, president Oden Chevrolet, 
has been elected president the 
Heights Businessmen’s Assn. here. 
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New Yorkers everything other people do. Only more 
so. For example, they buy more cars than the people 
any other market. And you can sell them more cars 
using more space more often The New York Times 
...first New York automotive advertising 
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Lawsuits Affecting Dealers ... 


Court Decisions 


Leo Parker 
Attorney at Law 

month higher court held 

that seller repossesses 
automobile from defaulted pur- 
chaser, such seller cannot recover 
from the pur- 
chaser any other 
money due the 
car. 

For illustration, 
Southwestern 
Sales 
Johnson, 
(2d) 705, sale 
contract con- 
tained clause 
the effect that 
the installment 
buyer auto- 
mobile defaulted making agreed 
monthly payments the seller could 
repossess the automobile claim 
the full amount due the contract. 


subsequent litigation the 
higher court held that retaking 
possession the automobile the 
seller waived his right recover 
payments other amounts owed 
the purchaser. 


* 
Compensation 


court decision which answers 
question asked automobile deal- 
ers various times the past. 
This legal question is: “If em- 
ploye injured while ‘playing’ with 
another employe, the employer 
liable for payment compensation 
damages the injured em- 

The answer definitely no. 

For example, Give Trav- 
elers, (2d) 115, was 
shown that employe, named 
Give, made loud noise slam- 
ming machine down table 
immediately back another em- 
named Carruth. The noise 
the shooting gun, 
and scared and excited Carruth 
that instantly threw tool 
which had his hand, and 
hit Give the eye causing 
serious injury. 


Give sued the employer re- 
cover compensation under the State 
Compensation Act. The 
higher court refused allow com- 
pensation, and said: 

“The rule well enough settled 
that where workmen step aside 
from their employment and engage 
horse-play practical joking, 
engage while continuing their 
work, and accidental injury results, 
the injury not one arising out 
the employment within the 
meaning compensation acts.” 


Incomplete Delivery 


Ast month higher court held 
that trucking company not 
entitled collect any payment for 
transporting automobiles only 
portion the distance between the 
consignor’s location and the loca- 
tion the consignee. 

For example, Sorelle Werker, 
301 (2d) 284, was shown 
that trucking company contracted 
transport eight automobiles from 
Texas California, but did not 
have permit into California. 

Hence, could not deliver the 
automobiles the consignee 


L. T. Parker 


California, but left them with an- 

other trucking company Ari- 

zona transported Cali- 

The higher court held that the 
trucking company could not collect 
any payment for transporting the 
automobiles from Texas Arizona, 
and said: 


“Trucker (transportation com- 


Syracuse Dealer Slaps 


Plan Hike Gas Tax 
Rusterholtz, 


pany) who testified that had 
agreed transport automobiles 
from Texas California but that 
did not have permit into 
California was not entitled re- 
cover any charges for transporting 
automobiles from Texas Ari- 
zona.” 

This court went explain 
that trucking company agrees 
transport certain automobiles 
from one location named desti- 
nation, and the company breaches 
its contract can recover pay- 
ment for transporting the vehicles 
part-way the designated destina- 
tion. course, this same rule 
law applicable all other con- 
tracts. 

For example, leading deci- 
sion the higher court refused 
award automobile dealer any 
payment for partly repairing 


— 


the state’s sales tax such sales, 
For illustration, Liberty C.sh 


Commissioner Taxation, 304 


(2d) 633, the testimony 
showed facts, follows: corpo- 
ration not engaged regularly 


selling automotive equipment, mo- 


tor vehicles, and the like. other 
words, this corporation sold other 
products. 

The corporation sold certain 
its physical assets consisting 
fixtures and equipment, and auto- 
motive equipment. The total seil- 
ing price these items was 
The state’s sales tax from 
the sale these items amounted 
$14,949.65. 

subsequent litigation the 


higher court held that the corpora- 


tion need not pay the state’s sales 
tax, and said: 
“In the present case not 


the Syracuse Automobile Assn., that incomplete repair job Detroit, automobile center was the legislative intent 
has attacked proposed increase considerable inconveni-| saw its first gasoline tax sales such was had 
the State gasoline tax. ence the automobile owner the complainant (corporation) and 

“Somewhere this tax has not pay for the partly upon which the tax question was 
stop,” Rusterholtz said. said job. after was invented. levied. While the complainant was 
opposed the measure be- engaged the business selling 
cause additional tax gas revenue Sales Tax tangible property, was not en- 
past years has not gone into gaged the business selling 


tant decision the effect that 


roads and highways. FEW weeks ago higher not regularly engaged such its fixtures and 
rendered unusually impor-| selling automobiles need not equipment.” 
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New... 


Parts and Accessory Distribution 


Finke Named President 
Oregon Jobber Firm 


PORTLAND, Finke 
has been named president and 
manager Ballou Wright, auto- 
motive jobbers, former vice- 
president who retired last August, 
Finke returned succeed the late 
Charles Wright. 

Alfred Olson, credit manager, 
has been elected vice-president and 
secretary the company, and Fred 
Nowotny, purchasing agent, was 
named treasurer. 

* 


Janson Heads Martin Co. 

NEW YORK.—Martin Co., man- 
ufacturer’s representative, has 
moved 230 Fifth Ave. Robert 
Janson heads the firm, 
Charles Martin who has joined 
the sales staff Rubbermaid, Inc. 
Rubbermaid’s New York house-| 


ware headquarters remain 200 
Fifth Ave., where Martin Co, for- 
merly was located. 

* 


Dietzel, Grid Coach Year, 


Address MEWA Parley 


CHICAGO.—Paul Dietzel, college 
football’s “Coach the Year” for 
1958, will speak the national 
convention the Motor Equip- 
ment Wholesalers Assn. which 
slated for Feb. 15-17 the Conrad 
Hilton Hotel here. 

Dietzel guided his Louisiana 
State University team the na- 
tional championship last fall. The 
MEWA convention will held 
conjunction with the International 
Service Industries Show 18-21 
the Navy Pier. 

* * x 


Duplex Names Waring 


FORT SMITH, Ark.—Hugh 
Waring has been appointed product 


sales manager for Duplex Mfg. 
Corp. here. 
ok 


Pratt Names Representative 


Pratt muffler divi- 
sion, MarPro, Inc., has announced 
the appointment Hirsig-Brantley 
Co., Jacksonville, Fla., Pratt’s 
representatives seven southeast- 
ern states, including Virginia, 
North and South Carolina, Georgia, 
Tennessee, Mississippi and Ala- 
bama. 

* ok 


Buntings Aid Children 


giving 
Christmas gifts their customers, 
Roy and Bob Bunting, who head 
Motor City Automotive, Inc., pre- 
sented 12,260-gallon swimming 
pool the Lapeer State Home and 
Training School, nonsectarian 


school for retarded children. 


gift was made the name all| cago; Bill Hedges, Portsmouth, 


the company’s jobbers. 
* * * 


Wholesale Help 


Baltimore 
Automotive Wholesalers Assn. do- 
nated $1,800 the Kernan Hospital 
for Crippled Children the names 
its 7,500 customers and friends. 
During the past six years, the auto- 
motive group has presented almost 
$18,000 the hospital. 


NSPA Stress 
‘Time for Profit’ 
Feb. Parley 


CHICAGO.—The National Stand- 
ard Parts Assn. has selected the 
theme, “NSPA ’59 Profit Time Con- 
vention,” for its national conven- 
tion Feb. 16-17 the Sherman 
Hotel Chicago. 

NSPA President John Reynolds 
commented that automotive whole- 
salers must “elevate their sights 
the making sales for profit 
rather than sales for volume.” 

Les Thayer NSPA conven- 
tion program committee chairman. 
Other members are: 

Wholesalers—L. Guenther, Chi- 


TWICE THE TOTAL OUTPUT 


WHEN YOU REPLACE STANDARD D.C. EQUIPMENT WITH 
DELCO-REMY’S NEW SELF-RECTIFYING A.C. GENERATOR 


AMPERES OUTPUT (HOT) 


Here’s completely new generator from specifically designed take 
care cars and trucks with extra-heavy electrical loads under all traffic conditions 


increase battery life eliminating deep cycling. 


Designed mount interchangeably with most standard d.c. generators, this compact 
new unit only 534” diameter and weighs just pounds. The a.c. design elimi- 
nates commutation problems, providing extra-long brush life and the ball bearings 
are “lifetime” lubricated that attention required between engine overhaul 
periods. Six specially developed silicon rectifiers built into the end frame eliminate 
the need for space-consuming external rectifier units, reducing installation time and 


cost minimum. 


sure specify this new self-rectifying a.c. generator along with its companion 
transistor regulator (either full transistorized model) your new special-duty 
equipment for 1959. This all-new power team still another example Delco-Remy 


progressive engineering work for you. 


GENERAL MOTORS LEADS THE WAY—STARTING WiTH 


DELCO-REMY 


DIVISION GENERAL MOTORS 


SYSTEMS 


ANDERSON, INDIANA 


Francis Lee, Marshfield, 


Sylvan Mack, St. Paul; Robert 
Smith, Indianapolis, and 
Volkens, Davenport, Ia. 
Manufacturers— John Corkery, 
Aurora, Frank Schuhle, 
Cleveland; Siverts, St. Louis, 
Herman Teetor, Hagerstown, 
nd. 

Trade Press—Ray Barnett, Chi- 
cago, and Russ Case jr., Phila- 
delphia. 


* 
Six Conferences 


Scheduled AEA 


DETROIT.—Six regional confer- 
ences will held the Automo- 
tive Electric Assn. the first quar- 
Reed, executive secretary. 

each three-day conference 
executives manufacturer mem- 
bers will meet with their distribu- 
tors discuss new-product infor- 
mation, sales and technical service 
programs and other matters, Reed 

The schedule follows: Biltmore 
Hotel, Los Angeles (Jan. 12-14); 
Olympic Hotel, Seattle (Jan. 19-21); 
President Hotel, Kansas City (Feb. 
2-4); Benjamin Franklin Hotel, 
Philadelphia (Feb. 9-11); Detroit 
Leland Hotel, Detroit (March 2-4); 
Atlanta-Biltmore Hotel, Atlanta 
(March 9-11). 


NSPA Publishes 
Guide Service 


Management 


National Standard 
Parts Assn. has announced the pub- 
lication another its series 
management manuals, “Automotive 
Repair Shop and Service Station 
Management Guide.” The 88-page 
manual contains over 135 illustra- 
tions. 

The new manual suggests count- 
less ways and means making 
shop and service-station operations 
more efficient and profitable, NSPA 
said. 

Although especially designed for 
independent automotive repair 
shops, service-station perators, 
fleets and vehicle dealers, the guide 
serves valuable business aid 
for all segments the industry, 
NSPA added. 

the service level, the guide ex- 
and illustrates methods 
proven successful through actual 
business operation and years ex- 
perience, the association said. 

Billing, order writing, profitable 
work flow and shop layout, training 
programs, credits and collections 
and numerous other service-level 
operations are covered the guide. 


‘Can You Stop?’ 
WOODSIDE, 
Brake Block Co. has new display 
card used separate pro- 
motional piece conjunction 
with its redesigned packaging for 
bonded brake-shoe sets. The 15- 
inch-by-15-inch card bears the 
message: “For Sake Can 
You Stop,” presented within the 
octagonal shape stop 


GHOST WRITER 


Everyone that 
the the ABCs 
selling sell your- 
self first. This applies 
companies well 
You 
can consistently and 
discreetly 
self and agency with 
newspaper human 
interest 
in one column, six 
inches, with your 
Photo and signature. 


ED. FISKE 


ghost write the column for you. 
have written four published books, book- 
lets and articles.) Although each column 
obtains wide readership with its human 
interest content, each one subtly ties 
the advantages doing business with you. 

104 columns provided yearly 
one dealer only each newspaper area. 
For details without obligation mail your 
letterhead 


EDWARD FISKE 
COMPANY 


Advertising and Customer Research Services 
2 DEPOT PLAZA, WHITE PLAINS, NEW YORK 


AUTOMOTIVE WASHINGTON 
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Social Security Wins 
Clean Bill Health 


William Ullman 


Washington Bureau Chief 
present Social Security system “adequately fi- 
nanced” and “actuarily sound,” according 13-man 
Federal advisory council set 1956 study the pro- 
The group, which includes representatives indus- 


labor, and the general public, was ordered into 


the financial soundness 1963, 1966 and 1969. 


Social Security. 
The clean bill health was re- 


the council. 


The group took into account the 
regular increases the contribu- 
tions both workers and employ- 
ers which will made under 
present law. Starting this year, 
each will pay percent the 
first $4,800 earned employe, 
and additional increases will take 


William Uliman 


the last year, 
the rate will 
percent. 
While the 
agreed 
that the in- 
creases 1960 
and 1963 prob- 
ably would 
needed, noted 
that the 1966 
boost might 
prove unneces- 


sary. The 1969 increase, ob- 
served, might delayed for sev- 
eral years after that time. 

Only warning the report: The 
expectations millions people 
could defeated inflation. 


Tire-Repair Parley 

Federal Trade Commission 

will hold trade practice con- 
ference for the automotive tire and 
tube repair material manufacturing 
industry Washington Jan. 20. 

The conference being held 
give all industry members op- 
portunity propose rules de- 
signed eliminate and prevent 
illegal trade abuses. 

Any maker seller tire and 
tube repair materials, equipment 
accessories, may attend the confer- 
ence and participate it. Con- 
sumers will have opportunity 
present their views public 
hearing after proposed trade prac- 


tice rules have been drafted. 
= * 


Transport Policies 


RESIDENT EISENHOWER will 

receive proposal for central 
agency formulate policies for the 
entire transportation industry, 
has been learned. 

The proposal being drafted 


the President’s Advisory Com- 


— 


directly affected some 2.2 million 


mittee Government Organiza- and resulted about 235 


tion. 

The agency would concerned 
with economic planning and the 
problems the transportation in- 
dustry whole, such rates, 
subsidies and franchises. would 
coordinate the Interstate Commerce 
Commission, Civil Aeronautics 
Board, Federal Maritime Board and 
the Maritime Commission, the new 
Federal Aviation Agency and the 


Public Roads Administration. 


Everybody Hates 


along with practically 
every other organization the 
country which represents people 
who drive, haul, carry move, 
has come out opposition the 
President’s proposal ask Con- 
for increase the Federal 
gasoline tax. 

NADA President Dean Chaffin 
said that the “American motorist 
already staggering under ex- 
cessive tax burden.” 

* 


Fewer Work Stoppages 

ESTIMATED 3,400 work stop- 
pages began 1958, postwar 

low, according the Bureau 

Labor Statistics. The stoppages 


INSULATES PROTECTS 


Opens Big, New Market For You 


FOR ALL Used... 
Easy Mark-up 100% More 


Cork, one the finest insulating materials, 
primary this remark- 
able new undercoating. effective Lion 
Nokorode Cork Undercoating that just one- 
eighth inch dry film thickness applied the 
underside car will decrease the heat loss 
gain 40%. That means added 
increased efficiency both car heaters and 


air conditioners. 


LION OIL COMPANY 


A Division of Monsanto Chemical Company 
Dept. AN-L, El Dorado, Arkansas 


information about Lion Nokorode Cork 
how it can increase my market and profits. 


Please send com 
Undercoating an 
obligation, course. 


UNDERCOATING 


Besides insulating, Lion Nokorode Cork 
Undercoating protects against 
vents squeaks and rattles stops dust leaks 


road noises. 


Lion Nokorode Cork Undercoating easily 
applied about the average cost conven- 
tional undercoating. Every car owner pros- 
pect. And your mark-up 100% more! 


Only Lion makes this new cork undercoating. 
Get fast this brand new profit opportunity! 


LION OIL COMPANY 


A DIVISION OF MONSANTO CHEMICAL COMPANY 


EL DORADO, ARKANSAS 


million man-days idleness. The 
days idleness were 
higher than 1957’s total, however, 

the ten major stoppages 
1958—those involving 10,000 more 
workers—four involved the United 
Auto Workers. The strikes were 
called against Ford, General Motors, 
Chrysler and International Har. 
vester. 

* * ok 


Advice Wage Aims 
GENATOR ESTES KEFAUVER, 
Tennessee Democrat and chair- 
man the Senate Antitrust sub- 
committee, said year-end state- 


ment that believed that organ- 


ized labor should neither request 
nor receive any wage increase 
which might used manage- 
ment justify price hikes. 

The senator also observed that 
high prices and inflation are made 
possible lessening competi- 


tion. Despite our free economy, 
disappearing. 


said, competition 
* * * 


Going 


ECRETARY COMMERCE 


Lewis Strauss heralded the 
new year with the prediction that 


the economy would chalk new 
records income and production 


Peering even farther into the 
future, the secretary said that 
1959 will take the nation “to the 
which should surpass anything 
have experienced.” 
Strauss said that the basic 

strength the demand for autos 


“It yet too early gauge 


the size the current market,” 
said. 


Russia Market 
Low-Priced 


Cars Austria 


VIENNA, Austria.—Russia plans 
merchandise three low-priced 


compete with the British, 
German, French and Italian autos 
which account for most the 
Austrian market. Some 600 units 
will imported. 

The Russian entries are the 
Moskvich 407, four-door sedan 
priced $1,292; the Moskvich 
Combi 423, which will sell for $1,- 
461, and the Volga M-21-D, priced 
$2,303. 

Last year, 300 Moskvich models 
were imported into Yugoslavia, but 
sales were slow. Market research 
showed that the $4,833 price tag was 
considered out proportion the 
poor quality the car. 

The Moskvich 407 has 45- 
horsepower, four-cylinder engine 
which displaces cubic inches and 
Top speed about m.p.h. 

The heavier Volga M-21-D also 
uses four-cylinder engine. Horse- 
power 80; displacement 149 
cubic inches, and compression ratio 
m.p.h., and the Volga said 
deliver about miles per gallon 
gasoline. 


Cadillac Names 
Dealer Aide 


DETROIT.—The appointment 
Niven executive assistant 
the general manager, charge 
factory-dealer relations, has been 
announced 
James Roche, 
Cadillac general 
manager. 

Associated with 
Cadillac selling 
activities since 
1936, Niven has 
wholesale 
manager Cad- 
illac’s Detroit 
factory branch 
for the past year 
and 

also served wholesale man- 
ager for Cadillac’s New York fac- 
tory branch. succeeds the late 
Sills. 


Niven 


Rupe Opens Fiat Deal 


KANSAS CITY.—Bob Rupe has 
opened Fiat dealership 5807 
Johnson Drive, Mission. for- 
merly was Kansas City service 
manager for Isetta. 
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During the first eleven months 1958 the 
published nearly twice much 
advertising the second St. Louis newspaper. 
The POST-DISPATCH carried 32,952,690 lines* 
full-run paid advertising, while the second 
newspaper carried but 17,727,040 lines, including 
free advertising and free color. 


POST-DISPATCH 


FIRST Circulation 


FIRST Daily City Circulation 
FIRST Daily Total Circulation 


POST-DISPATCH 


Globe-Democrat 


35% 


FIRST Sunday City Circulation 


FIRST Sunday Total Circulation 
FIRST Home Readership 


FIRST Advertising Daily Sunday 


FIRST Classified Advertising 

FIRST General Display Advertising 

FIRST Retail Display Advertising 

FIRST Rotogravure Advertising 

FIRST Automotive Display Advertising 
FIRST Automotive-Miscellaneous Advertising 
FIRST Amusment Advertising (Retail) 
FIRST Bank and Trust Company Advertising 
FIRST Book Store Advertising 


FIRST Building Supplies and Contractors Adv. 


FIRST Cigar Advertising 

FIRST Cigarette Advertising 

FIRST Clothing Store Advertising, Men's 
FIRST Clothing Store Advertising, Women's 
FIRST Clothing Store Adv., and 
FIRST Comic Advertising—Sunday 

FIRST Total Department Store Advertising 
FIRST Department Store Basement Adv. 


FIRST Department Store Upstairs Adv. 
FIRST Drug Store Advertising 
FIRST Educational Advertising (Retail) 


FIRST Electrical Appliances Supplies Adv. 


FIRST Furniture and Household Advertising 
FIRST Garage and Service Station Advertising 
FIRST Gasoline and Oil Advertising 

FIRST General Grocery Advertising 

FIRST Grocery Store Advertising 

FIRST Heating and Plumbing Advertising 
FIRST Hotel and Resort Advertising 
FIRST Hotel and Restaurant Adv. (Retail) 
FIRST Housing Equip. and Supplies Adv. 
FIRST Industrial Advertising (General) 
FIRST Insurance Advertising (General) 
FIRST Jewelry Store Advertising 

FIRST Liquor Advertising (General) 


FIRST Liquor Store Advertising 

FIRST Miscellaneous Advertising (Retail) 
FIRST Musical Instrument Store Advertising 
FIRST New Passenger Car Advertising 
FIRST Publication Advertising (General) 
FIRST Radio Retail Advertising 

FIRST Radio Set Adv. TV) 
FIRST Real Estate Advertising (R.O.P. Only) 
FIRST Retail Less Department Store Adv. 
FIRST Shoe Store Advertising 

FIRST Sporting Goods Advertising (Retail) 
FIRST Stationers Advertising 

FIRST Tires and Tubes 

FIRST Toilet Goods and Beauty Shop 
FIRST Toilet Requisite Advertising (General) 
FIRST Total Tobacco Advertising 

FIRST Transportation (General) 

FIRST Trucks and Tractors 


*The above figures not include Parade, This Week, The American Weekly part run figures with duplicated measurements. 


POST-DISPATCH 


First Advertising for Consecutive Years 
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Auto Personnel 


James Pearcy has been named 
director marketing and 
sales Trans Continental Indus- 
tries, Inc. The firm said Pearcy’s 
prime interests will Southern 
fleet sales and distributor develop- 
ment for Highway Trailer Co., 
TCI subsidiary. 

Prior joining TCI, Pearcy 
was with Fruehauf Trailer Co. 
branch manager St. Louis. 

> 


Bailey, Young and Comstock 


Named Mack District Chiefs 


Appointment three district 
managers Georgia, Tennessee 
and Texas has been announced 
Mack. They are: 

James Bailey, Dallas district; 
Comstock, Tennessee district, 


Bank Names Guthardt 


George Guthardt has been 
named manager the motor 
finance department First Com- 


mercial Bank, Chicago. formerly 
was vice-president Consumers 
Investment Corp. and has been 
the automotive financing business 


years. 


Sweeney Joins Plymouth 

Sweeney has been named 
manager salaried personnel for 
Plymouth. Since July 1956, had 
been supervisor personnel de- 
velopment for Dodge. Before join- 
ing Chrysler Corp. 1953, Sweeney 
was charge organization and 
manpower planning for the 
Air Force headquarters Europe. 

* 


Aluminum Industries Elects 


Teetor, Prosser Board 
Donald Teetor and William 
Prosser, chairman and president 
respectively, Perfect Circle Corp., 
have been elected the board 
Aluminum Industries, Inc, 


Cincinnati automotive parts manu- 


facturing firm, said the Mid-South district exclusive franchise 
Circle officers were elected has succeeded him Harold Lundquist, Swedish 
pre- 


board because their broad expe- 
rience the automotive industry. 
* + 


Firestone Names Brush 


Detroit Engineering Post 


Firestone Tire Rubber Co. has 
appointed George Brush man- 
ager automotive tire engineering 
its Detroit of- 
fice. 

Appointed auto- 
motive engineers 
serve under 
Brush the De- 
troit technical 
staff were Wil- 
liam Corba 
and Richard 
Brush 
joined Firestone 
1947 and has 
been sales en- Brush 
gineer for the company Detroit 
since 1953. 


Rotary Lift Appoints 
Reber Vice-President 


manager. 

George McGinnis has joined the 
automotive division sales en- 
gineer. Rotary Lift, division 
Dover Corp., makes oil-hydraulic 
auto lifts, passenger and freight 
elevators and industrial lifting de- 
vices. 

* * * 


DeVlieg Boosts Beyer 

Herbert Beyer jr. has been 
named sales vice-president and 
director DeVlieg Machine Co., 
Ferndale, Mich. formerly was 
sales manager and has been with 
DeVlieg years. 

* * * 


Lee Mfg. Appoints Nixon 
Lee Mfg. Santa Monica, 
Calif., appointed Donnell Nixon, 
Park Forest, representative 
for Illinois and Northern Indiana. 
* * 


McCann Heads Shelf Unit 


Robert McCann, Swain 
Myers, Inc., Decatur, has been 
named direct operations the 


Schuyler Reber has been company’s new Lundia wood shelv- 
moted vice-president the auto-|ing division. The firm will manu- 
Harrison Ash, president motive division Rotary Lift Co., 


facture industrial, commercial, in- 


inventor the adjustable, 
fabricated wood shelving. 
+ 


Clevite Appoints Currier 
Parts-Marketing Manager 


Albert Currier jr. has been 
named general manager Clevite 
Service, replacement parts market- 
ing organization the Cleveland 
Graphite Bronze division, Clevite 
Corp. succeeds the late Gilbert 


Salzman, Currier formerly was 
sales manager. 


Rebek, Casterline Head 


General Tire Offices 


Frank Rebek has been pro- 
moted Detroit division manager 
for General Tire Rubber Co. 
replaces Don Casterline who was 
transferred Dallas division 
manager. 

Both men joined General Tire 
1952. Casterline was named Detroit 
manager 1955, and Rebek had 
been truck-tire sales manager 
Chicago since 1957. 

* 


Martin Succeeds Bolston 


Memphis, and Charles stitutional, and retail shelving Buick’s Tool Plant 


Before onan 
Imported Car Franchise 


CITROEN WORLD HEADQUARTERS 
Main Factory, 133 Quai Andre Citroen, Paris, France 


know the Company behind the product! 


CITROEN, the World’s largest 
Front-Wheel 
Drive Cars and Trucks, offers 
you the opportunity become 
CITROEN Franchised Dealer 
the United States. 


CITROEN Dealer you are 
backed all CITROEN’S 


vast resources and 


from ultra-modern production 


paying off as- 
sured olume delivery. 


=. 


SEE CITROEN 


will benefit 


$2600 $3500. 


market... 


locally. 


The imported car penetration this profitable market has scarcely begun, 
but every economic indication shows that imported cars will taking big 
share the medium-priced field they now enjoy steadily increasing 
share the low-priced field. 
Citroen makes the cars that more than satisfy the needs this important 
cars you will selling ever-growing quality-minded clientele. 
assured medium-priced imported car line franchise the future, you 
should sign for one today. Sign with Citroen and your profits start immediately! 


Citroen Dealer you will receive the full support of: 
National Advertising...Local Advertising Radio Sup- 
complete Sales Promotional Portfolio con- 
taining banners, posters, and all the material you need advertise 


CITROEN DS 19 
, and ID 19, 
the prestige cars, 
priced right 

for volume sales. 
Feature for feature 
..dollar for dollar 


.. the moat fantastic buys 


in automotive history! 


SIGN FRANCHISE FOR THE FUTURE AND START PROFITS TODAY! 


72% all cars purchased the U.S. are the medium price range from 


Technical Assistance from factory-trained engineers, help you set 
your parts and service department. 
tion everywhere! 


Service Citroen tradi- 


For your application and additional information, call write: 


AT: 
CHICAGO AUTO SHOW 
JANUARY 17-25 


8423 Wilshire 


CITROEN CARS CORPORATION 


(sole importer and distributor of S. A. Andre Citroen, Paris, France) 
300 Park Avenue, New York, 


Beverly Hills, 


Ernest Martin has succeeded 
Frank Bolston superintendent 
Buick Factory 29, tool manufac- 
turing plant Flint. 


Bolston, 65, retired after years 


with Buick. Martin, 50, who has 

been Buick years, had been 

general assistant superintendent. 


Kuhn Named Bohn President; 
Den Uyl Becomes Chairman 


Simon Den Uyl has moved 


from president chairman 


Bohn Aluminum Brass 


and Terry Kuhn, formerly 
executive vice-president, has 
been elected president. Den Uyl has 


spent years 
with the company 
and its predeces- 
sor, Charles 
Bohn Foundry Co. 
Kuhn joined the 
firm 1928. 

other execu- 
tive changes, 
Richard Ayl- 
ward, general 
sales Manager, 
was elected sales 
vice-president; 


Terry W. Kuhn 

Blake Thomas, general manager 
Betz division, was named 
president, and Guy Pitts, manu- 


facturing vice-president, 
pointed the board. 


*« * 


was ap- 


Adams Leaves Reo Join 
Division Midland-Ross 


Adams, formerly sales man- 
ager for Reo division White 
Motor Co., has been appointed sales 
director for Owosso division 
Midland-Ross Corp. 

Owosso division, with new plant 
Owosso, makes power 
brakes and power-operated controls 
for the transportation industry. 
Harvey Schach, former sales 
manager the division, will handle 
special sales, service and engineer- 
ing assignments. 

* 


Walkley Named President 


Overhead Crane Group 

Arland Walkley, general man- 
ager Manning, Maxwell Moore, 
Muskegon, Mich., has been 
elected president the Electric 
Overhead Crane Institute. 

William Morgan, Morgan En- 
gineering Co., Alliance, was 
elected vice-president, and Joe 
Peritz was renamed executive sec- 
retary and treasurer. Directors are: 
William Peattie, Northern En- 
gineering Works, Detroit; John 
Jackson, Shepard Niles Crane 
Hoist Co., Montour Falls, Y., and 
Robert Rice, Whiting Corp., 
Harvey, 


* * 


Bennett Named Chairman 


Bennett, the National 
Assn, Automotive Mutual Insur- 
ance Companies, Chicago, has been 
elected chairman the National 
Committee for Motor Fleet Super- 
visor Training. succeeds 
Robinson, American Automobile 
Assn., Washington. Bennett for- 
merly was vice-chairman. William 
Simon, National Highway Users 
Conference, Washington, was 
named that post. 
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How They're Pushing 


Dealer Ideas 


That Failed 

IVE THOUSAND miles free 

driving 1959 Dodge! 

That sounds like which 
should have pulled customers dur- 
ing the slack Christmas-New Year 
holiday. And that was the 5-column 
half-page run two local news- 
papers recently Jenkins Auto 
Sales, 647 Third, Dayton, 

Anyone who bought 1959 Dodge 
from Jenkins before Jan. was 
entitled 5,000 miles gasoline 
Jenkins’ expense, and the new 
car owner could any service 
station and charge Jenkins. 

But “did not pull expec- 
tations,” said Dwight Clutter, sales 
manager. did produce some cus- 
tomers, but not the desired volume. 

Clutter said the idea was original, 
had not been used before the 
Dayton area and was intended 
take the slack over the holidays. 


Hollywood Dealer 
Makes Buyers 
Out ‘Cheaters’ 


ALESMEN Hollywood Ford, 

Hollywood, went around 
town handing out humorous 16- 
page book telling people “how 
cheat dealer.” Jack Bowell, gen- 
eral manager, said “we sold cars 
result this book the first 
week.” 

The book, “How Cheat 
Automobile Dealer,” was prepared 
for the dealer Mike Shore, Bev- 
erly Hills publicity and advertising 
man. 

contains zany suggestions 
buying car. The cover the book 
describes Hollywood Ford the 
“most easily deceived dealer 
America.” 

Chapters bear such titles “The 
Short Time Live Sham,” “The 
Banker Bunco” and “Muscle Mane- 
uver.” Each chapter contains car- 
toons and several hundred words 
the best methods buying 
car “below cost.” 

Shore said believes “most 
dealer advertising wasted. The 
seldom pays because not 
the market for the product, you 
ignore the dealer’s ad.” 

> 


Good Place Buy’ 


PICTURE satisfied cus- 

tomer and his testimonial pro- 
vide the theme for two-column 
plugging the nine dealers 
Colorado Springs, Colo. 

Under two-column photo 
George Garriques the wheel 
his car this testimonial: got 
good deal. The place get car 
deal Colorado Springs.” 

The dealers are Daniels Motors, 
Inc.; Doenges-Long Motors, Inc.; 
Fitzgerald-Ross Motor Co.; John- 
son Pontiac, Inc.; Marksheffel Mo- 
tor Co., Owen Faricy Motor Co., 
Perkins Motor Co., Inc.; Silver 


State Cadillac and Strangs. 
* 


Big Man’ 


TEPHENS FORD, Buffalo, 

stressed the advantages 
doing business with volume 
dealer with newspaper cap- 
tioned: “It’s Still Fact—A Good 
Big Man Usually Beats Good 
Little Man.” 

Copy added: “Volume sales, plus 
the best Ford service 
Means that Stephens can outtrade 
anybody.” The company promised 
immediate delivery all makes 
and models. 


Ohio 
Offers $300 Profit 
Sell-Buy Plan 


Youngstown, O., 
are being urged sell their 
cars Hometown Motors (used 
cars and purchase similar model 
three months hence. The company 
claims the owner will make $300 
the sell-and-buy deal. 

Hometown says needs 1,000 
cars for its Southern outlets. The 
firm declares that used-car prices 
are falling $100 per month and 
asks persons who not need their 


cars for few months sell them 
the firm top prices. 


Hometown promises replace 
the car with similar hun- 
dreds dollars cheaper three 
months. 

For example, the present car 
selling for $1,500, Hometown 
guarantees writing replace 
with similar model for $1,200 
three months. 


Christmas Party Klepfer’s 


LEPFER BROS. (Buick), Buf- 
falo, held Christmas Eve 
party which was described 
“Big Service Open House.” 

Cars brought and completed 
between a.m. and noon were 
given free lubrication and free 
brake adjustment. The offer was 
confined Buicks. 

Free coffee and doughnuts also 
were the Visitors were 
invited inspect the firm’s newly 


decorated 180,000 square feet 
floor space under one roof. 
* + * 


Hats Off Jordan 

ORDAN MOTORS, INC. (Dodge- 

Plymouth), Mishawaka, Ind., in- 
vaded the women’s fashion field 
quest increased auto sales. 

Using picture woman wear- 
ing “Meadowlark rain play 
hat,” the firm’s offered the hat 
$2.39. Hat sales are being han- 
dled the parts department. The 
idea get more women visit 
the showroom. 


Renault the Movies 


TERLING MOTORS, INC, 

Houston, arranged with the In- 
terstate Theaters supply new 
Renault Dauphine prize for 
holiday drawing. 

Dauphines were displayed 
front many Interstate Theaters. 
The cars fitted the sidewalk 
beneath the marquee. 

* 


The Dealer Pays 
Public Auto Sales, Youngs- 
town, O., used car dealer, has 
initiated new finance plan for its 
customers. 
The dealer promises that will 


PART 5453724 


MOTTO “FOR SAKE SELL THE BEST 


make the first payment when 
customer buys used car from him. 
Under the financing plan, the dealer 
says payments are needed 
made the buyer becomes sick, 


injured cannot work, 
* * * 


Daily Sessions 
Held Privately 


With Salesmen 


ERSONAL instruction sales- 

men must for Tom Nelson, 
sales maanger English Motors 
(Dodge-Plymouth), Minneapolis. 

“General sales meetings too often 
are just that—general,” says Nel- 
son. prefer have private 
sales meeting with each salesman 
daily. That way can discuss his 
personal selling problems, and give 
him personal instruction.” 

Nelson claims sales manager 
“must sort psychiatrist— 
he’s got know the salesman’s 
family, attitudes, prejudices—every- 
thing about him he’s going 
guide and help. 

“You can’t let salesman get 
‘down,’ and you can’t him out 
too often. try give him the 


All Weather 


MORAINE PRODUCTS DIVISION 


BOTORE CORPORATION 


DAYTON, OHIO 
READ SERVICE INSTRUCTIONS USING. 


soe 


sell safer stops 


SUPER 


with HTD extra heavy duty brake fluid 
exceeds new S.A.E. specifications 


impression that interested 
helping him, and want 
see men make money.” 
Nelson says his six new-car sales- 
men and three used-car salesmen 
average from $600 $1,000 
month apiece. 


Free Car for Game 


1959 RAMBLER sedan was 

offered Ray Snyder, pres- 
ident Mayfair Rambler, Denver, 
the first man woman who 
bowls perfect 300 game sanc- 
tioned league bowling. 

The signature league officials 
and witnesses the main require- 
ment when the perfect game 
rolled, Snyder said. advance 
registration was required. 

* 


Slogan 


Sell You ... You 

Sell Yourself,” advertises 

Streamer Motor Co., the Mercury- 

Edsel-Lincoln-English Ford dealer 
Boulder, Colo. 

“Sixty-one models choose 
from,” the firm advertises, then 
presents descriptions and prices 
the best deals, two late Edsels, two 
Mercurys and Ford Country 
Sedan. 


DELCO BRAKE 


Here all-weather, all-climate hydraulic brake fluid that surpasses specifications. With Delco Super 11, improved with 
HTD Extra Heavy Duty Brake Fluid you can assure both passenger and commercial vehicle customers more positive protection against 
the hazard brake failure due vapor lock. 


AND HERE’S BIG PLUS! past years, all new General Motors cars for 1959 have Delco Super original factory equipment! 


for the quick, response motorists want, stock-up with Delco Super 11. Available throughout the United Motors System 
any General Motors car and truck dealer sizes ranging from pints 54-gallon drums. 


Vital Parts for Automotive Progress 


Moraine Products 


Division General Motors, Dayton, Ohio 


FORD FAMILY FINE CARS CLEARINGHOUSE NO. SERIES 


See how this dramatic demonstration proves the 
durability our new Diamond Lustre enamel finish— 
exclusive feature the Ford Family Fine Cars 


a od “ 
} 
I 


— 


one, course, would intentionally set fire new car’s 
finish. simply demonstrate the marked superiority 
Ford Motor Company’s new Diamond Lustre enamel over 
that its competitor’s acrylic lacquer finish. And, since sun, 
sleet, salt and ordinary road film are equally destructive—if 
slower acting—to car’s finish, it’s selling point thought 
like call the attention your new-car prospects. 


EDSEL MERCURY 


FORD TRUCKS 


FORD THUNDERBIRD 
GERMAN FORD LINE 


TRACTORS 


— 


— 


“Sia 


— 


Wipe away 


See? The finish unharmed. acrylic 
lacquer finish, like that used half 
today’s new cars, would scorched 
and scarred the same test. 


car finishes... 


Diamond Lustre will normally retain its brilliance throughout 
the car’s never, that’s right, never—require waxing 
polishing. Exhaustive tests prove that Diamond Lustre the 
most uniformly durable and long-lastingly lustrous automotive 
finish available American production car today. Another 
exclusive feature found only the Ford Fine 
Cars. Another exclusive selling feature for Ford Family dealers. 


FORD MOTOR COMPANY THE AMERICAN ROAD, DEARBORN, MICHIGAN 
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wagon, $810, $710; Bel Air (6) station = 
wagon, $780; Two-ten (6) 2-dr., $730, 8 Gr 
Bel Air 4-dr., $685*; One-fifty 2-dr, 


$505. 

’53 Two-ten 2-dr., $630; One-fifty 
$350. 

2-dr., $165. 


Average Prices Used Cars Sold Auction 


-dr., 
New Auction Reports.) Deluxe 2-dr., $320; 4-dr., 
Windsor Hardtop 

1 1 ’57 Windsor Hardtop 4-dr., $1,570* (ps), 
Windsor 4-dr., $1,425* (ps), 

2-dr. 1,875* (ps), $1,805*; Fairlan € 
Feb. March Apr. May June Aug. Sept. Oct. Nov. wagon (8), $1,425; Custom 
Date (8) 300 4-dr., $1,405; Custom dures 
Prices added and dropped December, 1957. Prices added and dropped December, 1958. (8) (ps). conve 
Figures alongside bars represent dollars. (Copyright, 1959, by Automotive News) "57 Country squire (8), $1,755*, $1,605; adver 
country sedan (8), $1,640°, $1,465* 
(ps), $1,390°; Fairlane (8) 500 4-dr., 7 
(ps); Victoria 2-dr., $1,435; ing— 
i i ‘56 Fireflite conv., $1,150*; Firedome (ps). "52 Super 4-dr.. $280*; Special 4-dr., conv., $1,345° (ps), $1,315; 4-dr., $1,- k 
Prices marked with od i club coupe, $1,035*. 'S7 Suburban station wagon, $1,565*; $250*. 250°; ranch wagon (8), $1,320, $1,260; Ser. 
indicate unit equipped with Coronet sedan, $1,950*; club Fury 2-dr., $1,475*; Savoy sport coupe, Special Estate wagon, Custom (8) 300 2-dr., $1,240, 
automatic transmission over- coupe, $1,280; sedan, (62) coupe Ville, $5,- Custom (8) $1,- Peter 
; ‘S57 Royal 2-dr., $1,445°*. 040; club sedan, $1,110". f (ps) 5, $980°, $860. dil 
drive, power Coronet club coupe, $300. Belvedere conv., Savoy sedan, Ville (ps);| Thunderbird, country sedan 
steering. FORD Thunderbird conv., $3,200* conv., (ps); coupe Ville, (8), Custom ranch 
(ps); Fairlane (8) 4-dr., $1,-| Savoy club sedan, $505. (ps). wagon, Fairlane (8) conv., 
690; 2-dr., $1,575; Custom (8) 2-dr.,| Star Chief club coupe, $1,- (62) sedan Ville, (ps); (ps); Victoria 2-dr., Jame 
DETROIT $1,370. 245°; Chieftain station wagon, $1,105*; coupe de Ville, $3,150* (ps), $2,900* $1,035* (ps); Custom (8) 2-dr., $1,- § and 
Aptco Auto Auction. Sale every Wednes- Sunliner (8) conv., $1,800° (ps); 2-dr., $810°. (ps). Vatriane (6) conv., (pe); 
Prices are for sale Dec. 31. Skyliner (8) Hardtop, Star Chief conv., (62) sedan Ville, (ps); 4-dr., ranch wagon (6), Kent 
° ; _ Sedan (8) station wagon, $1,620* (ps), $675*. coupe de Ville, $2,205* (ps), $1,025* Main (8) 2-dr., $770; Main (6) 2-dr., Fla 
Century club coupe, $1,550 Fairlane (8) 2-dr., sedan, club coupe, (ps); (ps). $435, $410. let) 
(ps). (ps), Cus-| RAMBLER station wagon, (62) conv., (ps), Country squire (8), country 
‘SS Super 2-dr.. $785* (ps); Special tom (8) sedan, $1,200*. (ps), $1,550*. (ps); coupe de Ville $1,600° (ps). sedan (8), $1,000, $935*; Fairlane (8) ’ Vine! 
CADILLAC coupe Ville, Fairlane (6) $900; (62) sedan Ville, $840; Main (6) Smat 
coupe Ville, (ps). Fairlane (6) club sedan, $710*; Cus- $310. (8) 2-dr., $390°, $375; 4-dr., 
"ST sedan de Ville, $2,875* (ps); coupe tom (6) sedan, $705*. Manheim Auto Auction, Inc. Sale every | CHEVROLET—'5S Impala (8) Hardtop 2- $385; Custom (6) 2-dr., $370. nia; 
Ville, (ps). sedan, Friday. Prices are for sale Jan, dr., (ps); Bel Air (8) 4-dr.,| Main (8) ranch wagon, Cus- Flori 
Yeoman (8) station 2-dr., $410, $300. Another holiday disturbed sale. Sold (ps): Hardtop tom (8) $340; 2-dr., $200. 
wagon, Bel Air (8) IMPERIAL Imperial 2-dr., percent 282 cars (ps); Delray (8) 4-dr., Delray Custom (6) Main (6) (Che 
$1,785* (ps), 2 at $1,750°; 2-dr., $1,- (ps). BUICK—’'58 Century Riviera 2-dr., $2,180* (6) 4-dr., $1,570; Biscayne (6) 2-dr. 4-dr., $110°. Ser 
(ps), Imperial club coupe, (ps). (ps). station wagon, $105. Fouk 
$1,530°; sedan, $1,435; Two-ten (8) (ps). dr., $1,590° (ps): Century .Estate 'S7 Bel Air (8) Nomad $1,735*: Hard- "54 Jet 2-dr., $405. man) 
station wagon, $1,495; 2-dr., $1,200*, ‘56 Premiere 2-dr., $1.460* (ps). wagon, $1,880* (ps); Super Riviera 4- top 4-dr., $1,690° $1,640" $1 450°. | LINCOLN — ‘58 Premiere Hardtop 4-dr., Brov 
$1,100; sedan, Capri club coupe, dr., (ps), (ps); Spe- 4-dr., Hardtop 2-dr.. (ps). 
Two-ten (6) Turnpike Cruiser sedan, cial Estate wagon, Bel Air (6) Capri Hardtop (ps); 
Air (6) 2-dr., Medalist 2-dr., (ps). (ps), $1,115; Park Lane Hardtop 4-dr., 
club coupe, $515; $500; conv., Medalist 2-dr., $810 (ps). Century Riviera station (ps). bile) 
$480". NASH—'55 Ambassador sedan, $775* (ps). Riviera 2-dr., $1,110*; Special Estate 350° (ps): One-fifty (8) 2-dr. $900. "58 Monterey 2-dr., $2,025*; Hardtop 2- j ue) 
"53 club coupe, $385*°; sedan, $300. OLDSMOBILE — ‘58 (88) sedan, $2,460° wagon, $1,260° (ps); Riviera 2-dr., 'S6 Two-ten (8) station wagon, $1,410*; dr., $1,820°. = Rum 
(ps), (ps). 4-dr., Bel Air (8) 4-dr., Commuter, $1,700* (ps), (ps), 
Windsor sedan, "56 (88) club coupe, (ps); 2-dr., Special Riviera (ps), Bel Air (6) Monterey conv., Les 
(ps). (ps). Two-ten (6) station wagon, Hardtop 2-dr., 
CONTINENTAL —’58 2-dr., $3,675* (ps). "53 (88) sedan, $250*. Century Riviera 2-dr., $555°. (6) 2-dr., $955. (ps); 4-dr., $1,110° (ps). 
DeSOTO — ‘57 Firedome sedan, $1,550*° | PACKARD—'55 2-dr., $660°. "53 Special Riviera 2-dr.. $435; Super ‘SS Bel Air (8) station wagon, g990*;| ‘55 Monterey station wagon, $1,250*. 


(ps). 


PLYMOUTH Fury Hardtop, 


Riviera 2-dr., $400°*. 


2-dr., $890°; Two-ten (8) station) 


(Continued on Page 32. Col. 2) 
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COLORADO FLORIDA NEW JERSEY NEW YORK PENNSYLVANIA 
DAYTONA BEACH Florida Auto 

Ceo. 180 car sale average 5 miles South of Pennsylvania Turnpike Mot 
| All Titles and Checks Guaranteed Sale Every Friday—i0:00 A.M. 
APTCO Dual Lane 


COLORADO AUTO AUCTION 
LITTLETON, COLO. SOUTH DENVER 
DEALERS ONLY 


Sale Every Monday—11:00 a.m. 


AUTO AUCTION 


DETROIT'S 


Thruway Auto Auction, Inc. 


Buffalo, New York 


EVERY TUESDAY 


Auction Checks 
Titles Guaranteed 


Issued 


Patronize the 


Owners: Francis Oldest, Largest and Very Best EXC Insured Checks Insured Titles 
Fast, Accurate Market Reports LARGEST AUCTION 
Denver, Wednesday Noon Phone: HObart 4700 Clements, Owner Phone Manheim MOhawk 5-240! 
Auctioneers: Dealers Land Buffalo 


Johnny Wood and Dean Davis 
Ali cars paid for by our own check through 
e Bank of Denver 


CONNECTICUT 


19241 Dix—Toledo Highway—Route 25 
Just mile from Detroit City Limits 


MELVINDALE, MICHIGAN 
INSURED CHECKS and TITLES 
PHONE: DUnkirk 3-0150 


NEW YORK 


NEW YORK CITY'S 


5 miles south of Buffalo Municipal Airport. 
Hard surface runway - Unicom Radio. Auction 
only five minutes away. Call us, we'll 
pick you up. 


NORTH CAROLINA 


TENNESSEE 


JOHNSON AUTO 


Sale, Rt. Ph. 3-156 itles 
Dealers 12th year OHIO 100% Registration Fee 
of continuous operation. 
ST. LOUIS AUTO MONTPELIER AUTO AUCTION CO. 
Warehouse Point, Conn. AUCTION BARN, INC. MONTPELIER, OHIO 
3807 Easton Ave EXCLUSIVELY FOR AUTO DEALERS Sale Every Monday, 12:30 P.M. SOUTH SEATTLE AUTO AUCTION 
You are 100% safe because all titles “WE NEVER MISS” Marginal Seattle 88, Wash. 
St. Louis, Mo. and checks are insured. Your Good Will—Our Most Valuable Asset Phone PArkway 5-6490 
Phone Franklin 1-3845 EVERY TUESDAY 12:30 Route 20A Phone 5-9535 SALE EVERY WED. A.M. 
where they meet buyers GREENPOINT AVE. PROVOST ST. “WE HAVE BUYERS!" 

SALES EACH TUESDA BROOKLYN 22, “Take Home Guaranteed Auction 

dealers. They meet the dealer auc- AND FRIDAY Tel. EVergreen 3-4800 North-East-South-West 

time 

You will reach both groups through ROY McMANAMA LAFAYETTE—Syracuse Auto Auctio ERY Leading Auto Auctions, Dealers oth 
Automotive News. Will Buy Your Used Cars Center Empire State. Check Look LUCAD. 
ec 


Title Protection. (Wed.). 


Set Up... 


Cars System Forms 


Dealer Advisory Units 


FORT LAUDERDALE, 
Cars Rental System, Inc., has set 
eight advisory boards, composed 
dealer-members the system. 
The boards will help formulate 
plans and policies and tackle prob- 
which may encountered 
from time time. 

important purpose set- 
ting the boards, according 
James Hunt, Cars chairman, 
was get the benefit the 
members’ thinking and bring 
them closer the actual opera- 
tion the system. 

The eight boards will handle fleet 
flate rate, seminar proce- 
dures, credit and referrals, annual 
convention, membership, insurance, 
advertising and planning policy. 

Board members are: Fleet Leas- 
ing—Charles Freed (DeSoto), Salt 
Lake City, chairman; 
Bernardo (Chrysler), Canada; 
Peter Val Preda 
Cadillac), Vermont; Murphy 
(Oldsmobile), California; James 
Healey Connecticut; 
James Dunn (Buick), Oklahoma, 
and Dishman (Oldsmobile), 
Kentucky. 


Flat Rate—Fred Leisse 


Viner (Chevrolet), Colorado; 
Elliott (Buick), Canada; 
Smart (Chevrolet), Arkansas; 
Hawk jr. (Oldsmobile), Califor- 


nia; William Chatlos (Volkswagen), 
Florida, and Nicholas 


(Chevrolet), Illinois. 

Fouke (Chrysler), California, chair- 
man; Cooke (GM), Florida; Ivan 
Brownlee (Chevrolet), Ohio; 
Bisonnette (Chrysler), Massachu- 
setts; Maxwell (Buick), New 
Jersey; Alfred Baurley 
bile), New York, and Robert 
Rumble (Chevrolet), Canada. 

Credit and Referrals—Joseph 
Lesniak (Ford), Illinois, chair- 
man; George Willis (imports), 


Fiat, Distributors 


Sued for Million 


BIRMINGHAM, Alabama 
Imported Cars, Inc., former Birm- 
ingham dealership, has filed suit 
ton for million damages from 
former Rep. Franklin Roosevelt 
New York; Dyke Cullum, Gaith- 
ersburg, Md., and Fiat Motor Co. 

Contending that the defendants 
violated sales agreement and 
failed deliver number cars, 
partners the Birmingham con- 
cern, Luhrsen and Nor- 
wood Sallee, asked the following 
damages: 

From Roosevelt and Cullum, who 
were partners Roosevelt-Cullum 
Motors, $250,000; from Roosevelt 


California; Mark Melhado (Chry- 
sler), Mexico; Clark Beecher 
(Chevrolet), Florida; Stuart 
(Chrysler), Michigan; 
Bowlin (Ford), Indiana, and John 
Collinwood (GM), Canada, 

Annual Wallace 
(Ford), Florida, chairman; Byron 
Stout (Pontiac), Kansas; Martin 
Leach (Chrysler), California; 
Van Houten (DeSoto), Connecticut; 
Simonett (GM), Canada; 
Harold Oshry (Ford), New York, 
and Ray (Oldsmobile), 
Idaho. 


(Chevrolet), Baltimore, chairman; 
Young (Chrysler), 
Howard Brown (Studebaker), 
Canada; Jess Boust (Chrysler), 
California; Samuel Silberman 
(Ford), Connecticut; Went- 
worth (Rambler), New Hampshire, 
and Philip Parrino (imports), 
New Jersey. 


Insurance—Cory Kammler 
(Buick), New Jersey, chairman; 
Bert Roberge (Chevrolet), Virginia; 
John Collingwood (GM), Can- 
ada; Ernest Fister (Dodge), 
Montana; Howard Jacobe (Lin- 
coln), Texas; Henderson 
(Rambler), California, and Harry 
Gainey (Lincoln), 

Advertising—Edward Bates 
(Chevrolet), New York, chairman; 

Dan Manning (Ford), Florida; 
Frost (DeSoto), California; 
Kelly (Rambler), Arkansas; 
(Rambler), Massachusetts, 
and Albert Bear (Chrysler), Can- 
ada. 

Planning Policy—Louis 
Maher (Ford), Texas, chairman; 
Richard Smart (Chevrolet), 
Arkansas; Utschig (Olds- 
mobile), California; Lokey 
(Oldsmobile), Florida; Gordon 
(Dodge), Georgia; 
Marvin Pollard (Chrysler), 
Illinois, and David Nesbitt 
(Lincoln), 


Cars Rental System limits its 
membership franchised new-car 
dealers. The board setup the first 
step insure that the sys- 
will operated and controlled 
the dealer-members themselves, 
according Hunt. 


The organization has about 300 
and continuing its 
twice-monthly, University 
Miami-sponsored seminar program. 
New-car dealers are invited 

attend the three-day seminars, 


without any obligation, learn the 
facts renting and leasing. 
The organization also announced 


that six more dealers have 


Cars franchises. They are: 
Clark, Morrisville, Floyd 
Roberts, Winter Haven, 
Mathieu, Westboro, Mass.; 
Horne, Sumter and Orangeburg, 


re 
5 


Ford Dealers Elect Leaders— 


New officers and directors the Davenport Ford Dealers Advertising Fund 
are, from left, Grant, representative, Walter Thompson Co., Chicago; 
Dunn, Columbus Junction, Grover, Ottawa, Strode, Maquon, 
W. E. Farr, Peoria, Ill.; W. Sexton, Moline, lil.; E. J. Reeser, vice-president, J. Walter 
Thompson Co., Detroit; Buchanan, Ford Davenport district manager; 
vice-president; Velde, Pekin, president; Chapman, Danville, 
treasurer; Browning, Bradford, secretary and Roberts, Ford Midwestern 


regional manager, Chicago. 


Dealer Teamwork Hailed 
Cleveland Independent 


relationship 
between new and used-car dealers 
closer today than any time 
during years this busi- 
ness,” according Harry Halpert, 
outgoing president the Cleveland 
Independent Automobile Dealers 

Halbert made the comment 

statement issued prior the 
installation CIADA’s new offi- 
cers. praised the city’s new 
and used-car retailers for their 
cooperation both civic and 
business efforts. 


noted that the early days 
the industry, the two groups 
“were constantly discord. How- 
ever, time passed, each came 
realize that neither could operate 
successfully without the other.” 


said that often the new-car 
dealer chooses not market his 
trades, but looks the used-car 
merchant buy them. 


“In many instances,” Halpert 
continued, “the new-car dealer 
must turn over the trade quickly 
will have sufficient capital 
operate his business. Through con- 
stantly changing modes opera- 
tion, the new and used-car dealers 
have found almost imperative 
that they band together.” 


example this “banning 


together,” said, was last year’s 
“Auto Buy” week which was born 
Cleveland and was picked 
communities throughout the 
nation. 


CIADA officers helped plan the 
Cleveland event. 

“This campaign,” declared, 
“proved more than words can tell 
what can attained through the 
cooperation and combined efforts 
new and used-car dealers. 

“It with the utmost sincerity 


Chizek Motors, succeeded him 
president. 


Other officers installed were: 


Louis Katz, reelected 


ident; Mark Durschlag, vice-pres- 
ident; William Scher, reelected 
treasurer, and Mannie Weiser, re- 
elected secretary. John Chicker 
occupies the new post executive 
chairman. 


Car Leasing Pays Off 


For Salt Lake Realtor 


SALT LAKE CITY.— Use 
station wagons, sedans and even 
sports cars the marketing 
real estate has paid off hand- 
somely for one Salt Lake City’s 
largest real estate firms. 

Mooney Real Estate Inc, has 
signed new two-year contracts 
with Petty Motor Leasing Co. 
Salt Lake City for fleet 1959 
Thunderbirds. “We started with 
couple specially painted sta- 
tion wagons and almost immedi- 
ately realized the potential in- 
increased sales and promotional 
value,” says Jerome Mooney, 
president. 


Donald Lyons 

Staff Correspondent 
Hansord Pon- 

which recently was presented 

national championship award 

Pontiac division for placing 


that say only desire uses consistent promotion 
all automobile men continue program build service sales, ac- 


Auto successor Roosevelt-|S. C.; Waller jr., Jenkin- 
Cullum Motors, $500,000, and from|town, and James Kelly, 
Buffalo. 


Fiat Motor, $250,000. 


New Home for Lake Shores Motors— 


Lake Shores Motors (Dodge-Plymouth) has moved into its new, tri-level building 
Kenosha, Wis. Located five-acre site with ample parking space, the building 
constructed redwood and stone. Six cars can displayed the firm's large 
showroom. Closing rooms are elevated off the showroom floor while offices are an- 
end the building: Shown outside the new dealership are, from left, 
Thomas, manager, and Don Viola and James Lee, owners the 
dealership. 


toward each other for complete 
unity operations they have 
during year office, and 
forge ahead and maintain even 
better way life for all the people 
our communities through their 
combined efforts.” 

Halpert moved CIADA 
chairman, and Joseph Chizek, 
who heads Southland Motors and 


Continental Mfg. 
Accused FTC 


Mfg. Corp., Culver City, Calif., has 
been charged the Federal Trade 
Commission with using deceptive 
guarantees and false advertising 
sell its “Lifetime” spark plugs, bat- 
teries and oil filters. 

commission complaint alleges 
false these typical represen- 
tations made the company’s ad- 
vertising and promotional mate- 
rials: 

“The Lifetime battery carries 
full six-year written guarantee.” 

“Lifetime spark plugs—we guar- 
antee greater gas mileage—greater 
acceleration—a major power in- 
crease—or your money back.” 

Joined the complaint were the 
concern’s officers, Frank Wil- 
liams and Ralph Shroyer. 
hearing scheduled Feb. Los 
Angeles before FTC examiner. 


cording John Berres, assist- 
ant general manager the com- 
pany. 

This the third time that the 
dealership has been given the 
award, having also won 1954 
and 1955. 

Hansord does complete follow- 


Dual Wheels— 


Design the Differential Dual Wheel, 
announced Differential Wheel division, 
Anderson-Bolling Mfg. Co., Grand Haven, 
Mich., permits one wheel the 
combination compensate for the differ- 
ence the distance each wheel 
turns and crowned roads, eliminating 
the excessive tire wear that occurs con- 
ventional assemblies. Brakes 
operate both wheels. 


Canadian Makers 


See Wide Gains 


TORONTO. Canadian car and 
truck manufacturers produced 
estimated 296,275 automobiles and 
58,675 commercial vehicles 1958. 
these plants monthly average 
about 31,700 persons were em- 
ployed with payroll the in- 
dustry about $150 million 1958. 

“Employment the early 
months 1959 will likely 
higher than any time 1958,” 
said James Dykes, general 
manager the Canadian Auto- 
mobile Chamber Commerce, 


“In the last months 1958, 
employment was 2,000 higher than 
the average for the year and this 
will probably carried through 
into 1959. Further increases are 
expected the spring, the major 
selling time the year. 

“We estimate that there are now 
4.7 million vehicles use Canada 
—3,575,000 cars and 1,075,000 trucks,” 
said “These represent ve- 
hicle for every 3.5 persons and 
passenger car for every persons.” 

Dykes said that motor vehicle 
sales 1958 numbered about 370,000 
cars and about 67,000 trucks. “As 
the new year begins, dealers’ stocks 
are low and orders high. There are 
many indications that total sales 
1959 will reach 475,000—perhaps 
even higher.” 

was pointed out that the 
domestic vehicle manufacturers 
remitted the Federal govern- 
ment about $130 million sales 
and excise taxes, and Dykes said, 
“One continuing deterrent the 
automotive industry the excise 
tax passenger 

“This discriminatory levy has 
been and down over the years, 
now stands percent and 
should removed. There 
reason why the passenger car 
there other justification for 
the tax.” 


Kansas Buys Lincoln 


TOPEKA, Kans.—The State 
Kansas has purchased black 1959 
Lincoln sedan for the use Gov. 
George Docking and his office, from 
Roy Boyer Motors, Salina, accord- 
ing Henry state pur- 
chasing director. bid was 
$3,737.25. 


How Winner Does 


Halpert said and the other 


both new and used-car pur- 
chasers well its regular 
service customers who did not 
buy their cars from the firm. The 
dealership has series direct 
mail cards that sends out 
new-car purchasers after 30, 
and days reminding them 
use their guarantee service. 
also has another series cards 
which are sent service cus- 
tomers regular intervals. 


Berres handles all the advertis- 
ing, which works out with the 
aid his printer. firm be- 
liever the use color his 
direct mail cards. 

Newspaper ads also are run twice 
week—once the Morning Tri- 
bune and once the Evening Star. 
These ads are not dropped during 
seasonal slumps business, Radio 
advertising also has been tried, but 
the results have not been too good, 
Berres pointed out. 

Other types direct mail ad- 
vertising promoting service bus- 
iness include mass mailing all 
Pontiac owners late model cars 
once month, and thank you 
card which sent each cus- 
tomer after making service call. 

Hansord opened big service 
center building about mile from 
its dealership showroom Oct. 31, 
1955. The service center has shown 
consistent increase both the 
number customers and the vol- 
ume business every 

Berres pointed out that the big- 
gest difference the operation 
Hansord’s service center that 
run like business, rather 
than necessary accessory evil 
its new-car sales. The firm feels 
that each department the dealer- 
ship should self-sustaining and 
show 
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KANSAS CITY Buick sales- 

man who new the busi- 
ness and desires remain 
unidentified, early discovered 
method that pays off 
handsomely. tells it: 

When you accompany pros- 
pect the door and say “goodby, 
come back again,” ends 

note finality. 
Sales You have closed 


went the door with him, 
deciding make him the first 
one whom would try 
new technique. This technique 
was ask selling question 
the door, unrelated the 
subject being discussed pos- 
sible. The idea was that 
might leave with “germ” 
his mind that might lead 
future sale. 


Practical Problems Selling 


looking extra good used car 
for second car?” 

The man laughed and said 
didn’t believe would but that 
was funny thing. had 
been reading about foreign cars 
and thought would like 
have one for his wife because 
the economy and the lower first 
cost. But all they had looked 
were either too small had 


the interview in- didn’t something else they didn’t like, tom 

the blue blurted out: 

decided “Would ted the Opel. asked him had mar 
change this technique. The first ever looked the Opel. said 
time used the new method he’d never even it. com! 
not only made sale almost asked him look and 
once but seem have wrapped Output gave him the history its 
1959 model the same time. Near Percent manufacture and all details. 

This customer came think- became quite interested and 

ing might have the models Germany.— since his wife had nixed all the thea 

Auto Auction Florida— display one backroom Volkswagen announced that its other foreign cars, suggested 
This view shows some the cars and dealers from the Southeast who| that could look at. But the 1958 auto production totalled 556,- that take home with him 
attended recent auction the Florida Auto Auction Daytona Beach, Fla, More| were four weeks 717 units, increase nearly and take his wife for trav 
than half the 317 registered cars were sold. The sale held every away. had trade and over let her drive it. 
Wondering was thank him for call- 568 percent the total, were His wife liked fine and the 
TIVE NEWS you ing and ask him come when exported. next day they bought it. deal 
automotive industry, every week throughout the year. the new models were display. and 
National Carbon’s 

jau 


NOW UNCOVER YOUR MEMA President 


NEW YORK.—Arthur Bryan, 
National Carbon Co., has been 
elected president the Motor 
Equipment Manufacturers Assn. for 
1959. Other new officers are: 

Thomas Rose, Sealed Power 
Muskegon, Mich., vice- 
president; Frank Bredimus, 
Globe Hoist Co., Philadelphia, sec- 


retary, and Clyde Brewster, K-D 
Mfg. Co., Lancaster, Pa., treasurer. Dep 
The 1959 board includes: 
Bryan, Brewster, Bredimus, Rose, 
Day, Bear Mfg. Co., Rock 962 
Island, Ross Dunn, Hastings 
Mfg. Co., Hastings, Mich.; 
Foust, Bonney Forge Tool 
Works, Alliance, com 
Detroit; Seibert, Behr-Man- 
ning Co., Troy, Y., and agr 
Spillman III, Associated Producers, 
Inc., Ypsilanti, Mich. 
yea 
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Dugdale Appointed 

NEW YORK.—John Dugdale has 
been appointed executive vice- 
president the British Automobile mis 
Manufacturers Assn., Inc., New con 
York, and repre- wa: 
sentative North twe 
Society Motor ass 
Manufacturers 
Traders Lon- 
don. 

Dugdale, who 
has been the 
automobile indus- 
try since 1933, 
formerly was with 
Jaguar Cars, Inc., 
Western region Dugéale 
manager. ele 
KENDALL QUALITY LUBRICANTS KEEP PACE WITH NEW MODEL The principal members the 
association the are British 
Motor Corp., represented Ham- 
REQUIREMENTS ... ASSURE YOU OWNER LOYALTY 
Rolls-Royce, Rootes, Standard- fiel 


Trimuph, Smith’s Accessories, rep- 
resented Nisonger Corp.; Lucas 


KENDALL SuperB MOTOR All Weather SAE 
and Dunlop. 


Provides a// essential requirements 


KENLUBE MULTI-PURPOSE GREASE 
Proven exceptionally effective silencing 


effectively lubricate the most advanced pas- 


Fitzpatrick Renamed Chief 


Coast Automotive Unit 

CONCORD, rank Fitz- 
patrick, Concord Chevrolet dealer, 
second term president the 
Contra Costa County Automotive 
quieter operation. You profit through satisfied Assn. 

Other 1959 officers are Keller 
(Ford), Martinez, vice-president; 
James Winter (Chevrolet), Pitts- 
burg, treasurer; Parker Smith, 
Pittsburg, secretary; William 
Shepherd, Walnut Creek, 
and Howard Eddy, Concord; Doug 
Dicker, Concord; Tony Lucas, Wal- 
nut Creek; Jerry Shimmel, 
Martinez, and Frank Donley, 


ball joint squeaks and squawk. Recommended 
senger car engines. Eliminates pre-ignition and for chassis fittings well wheel bearings, 
detonation Minimizes train and cam- universal joints, etc. Features unique resist- 
shaft wear. Assures proper functioning vaive ance shock, heat, water corrosion and oxida- 
lifters. Offers owners added gasoline economy. tion. Your owners benefit from smoother, 


Assures your customers new engine perform- 


ance for thousands miles ahead. customers and savings inventory and time. 


PLUS Service-Selling Programs designed 
for the franchised car dealer. from your 
Distributor. 


KENDALL REFINING COMPANY, BRADFORD, PENNA. 


Martinez, directors. 

Lubrication Specialists since 1881 

The complete tine of Kendall Motor, Gear and Chassis Lubricants . Pe oe Valley Elects * 

through continuous product research are developed and improved POMONA, Calif.—David Perry is Pe 
to match the performance requirements of the new president of the Pomona * 

advanced automotive engineering. Valley New Car Dealers Assn. Bob he 


Erskine the new secretary. 


ome 
intro 
their 
KENDA 
OILS 
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St. Paul Dealers Add 


claim was under dispute. About 
year ago voluntarily refunded 


For the Car 


stock are not properly registered 


Tar Heels Hail 


Price Stickers 


Sales 


dislike about the idea that the 
Federal Government pushed 


Cus omer omfor are practically unanimous their 
home and few extras have been|car buyer and his family after ac- 
introduced some dealers delivery. This type pres- survey has come with 
their showrooms. The idea often more effective such dealer comments as: “It’s 
draw more visitors who will stay| than oral salesmanship, believes. absolutely best 
One dealer has installed “cus- dealer offers the threater try 

the prospect relaxing mood organizations for showings their public confidence our business. 
The lounge furnished been introduced another deal- sales have increased from 
comfortable chairs, smoking stands,| ership. percent over the corresponding pe- 
portable set, telephone and| Portable cameras and concealed| Regional Executives Preview White 5000— the prior 
Another dealer has set little shop. Receivers are placed the the new White 5000 tractor highlight the management know the price new car and 
theater partitioned-off section the sales manager and Cleveland. they production facilities are, from left, realize that there but one price,” 
dad | of his showroom. dealer. pleas vice-president, outhwestern region, Dallas; E. S. Hoke, Eastern regional he said. 

Frida 7 to 9 esmen as they ap- president, White truck division; L. B. Gilbert, vice-president, Central region, Chicago; buyer fixe ry 80 
a. | ps ya be one ‘ welcome to co 2 1 cus i: on to listen in on Horry D. Weller, sales vice-president, White truck division; R. F. Sharpe, Southern and the dealer did the of the @ eS 
For tall and get au- regional manager, Atlanta; Bauman, president, White Motor Co.; Patterson, new model. The Test ume 

fil entic version customer re- vice-president, Pacific Coast region, San Francisco, and Bell, president, White spent haggling over 

ning. possible evaluate sales- wrong asking much.” 

man’s performance and give him “Most dealers agree that tradein 

friends. All they have Another dealer has installed say customers 

call and make arrangements electric-eye doors that “talk.” much. 

some other appropriate prices, then they will more re- 
greeting. loudspeaker over JEFFERSON CITY, patrol, said such vehicle from about the value their old 
Repay U.S. door its mouthpiece. The cus-| for Missouri auto dealers to| stock may driven em- dealers say. 

bid goodbye the customers cars from ploye the dealer. One the medium-priced deal- 

WASHINGTON.—The Justice| which periodically releases Missouri Auto Assn. fail wit- 

agreed repay all but $14,962| This freshens the tired customer ing here directors MADA. the dealer may lend him dealer| Only one dealer contacted 
Government claim for $4,922,-| reduces his sales resistance, Gorman said the law but only puts the survey was not enthusiastic 
962 arising out repricing nego-| the dealer thinks. such actions dealers little deposit and use limited about law. reported 
tiations between the Air Force number dealers are experi-| and little understood which time the owner| that his sales were about the 
with colored the must apply for and receive his own| same last year and should 

Government claimed that bathe new models license plates. 

company received variety lights. Customers like couple exceptions are The loaning ruling came the idea will better 
more than $9.9 million under see how new car looks fairly wide use, and they are thought after the people have 
contract for jet airplanes. lighting con itions, the egal. aggoner, made the 1957 become accustomed seeing the 
agreed repay $4,908,000. dealers said. superintendent the highway ruling based the price listed,” said. 

the $4.9 million part the that cars borrowed from Another said: “The only thing 

J 


million under the same contract. 

The Government claimed that 
overstated its costs and the 
had paid too much money 
under the repricing agreements 
with the company. 

insisted had not willfully 
misrepresented its costs under the 
contract. The settlement payment 
was based the difference be- 
tween estimated and actual costs, 
according George Cochran Doub, 
assistant attorney general. 

The settlement has been approved 
both the Air Force and Comp- 
troller General, the Justice Depart- 
ment said. 


Zorniger President 
Cincinnati Dealers 


CINCINNATI. — The Cincinnati No. 5 vestment and use with no annual increases to con- 
ger jr., presi- space” sell for insurance since the premi-| 
Other officers include Mrs. Erdie obsolescence and insurance obtained 


Turner, secretary; Clifford Jacobs, 
treasurer, and Ralph Rocken- 
field, vice-president. 


Insurance Product 


insurance dealership sells 
with auto financing ideal 
product which loaded with ad- 
vantages for the customer and for 
the dealer. 

That view was expressed 
Harley Smalley, general man- 
ager Service Fire Insurance 
Co., CIT affiliate. His words 
appeared the newsletter 
CIT’s Canadian auto financing 
unit, Canadian Acceptance Corp. 
The advantages the product 
include the fact that the dealer 

need make in- 


lem and additional employes are 
required. 
“It nets you many dollars real 


income, yet allows you the type 
close control over your customers 
which necessary you are 
continue profitable dealership 
operation,” Smalley said. 
7 

NOTED number advan- 

tages for the.auto buyer who 
insures his car through his dealer, 
including: 

Rates line with those charged 
elsewhere, factory-approved parts 
and labor used settling claims, 
one rate for insurance through the 
full period used pay off the car 


the time the car purchased will 
not forgotten until too late. 
Smalley also pointed out the 
advantages that flow the 
dealer who sells insurance the 
cars delivers. Included were: 
When car insured through the 
dealer damaged most often 
returned him for repairs, the 
dealer gets the second sale cases 
total loss, claims for repairs 
are paid promptly, and the insur- 
ance company acts keep the 
customer happy both with the deal- 
ership and the insurance company. 
insurance executive had 
tip boosting the dealership’s 
insurance volume: 
“The key selling insurance 
through the dealership cor- 
rectly assuming that your cus- 


and may not properly insured. 


The practice loaning cars 
raises several important ques- 
tions regarding cover- 
age, according Jack Clay, 
deputy superintendent the 
State Division Insurance. 
said that there are numerous sit- 
uations that could arise whereby 
insurance would effect. 


said, for example, the client 
had liability physical damage 
insurance and the automobile deal- 
er’s insurance did not specifically 
cover this hazard, the auto- 
mobile dealer’s insurance did not 
provide for physical damage cover- 
age and the client’s policy did not 
provide coverage for other auto- 
mobiles, then coverage would 
present from either side. 


have added English Ford. 


us. would have been more sig- 
nificant the auto industry had 
imposed this restriction itself.” 

One the most enthusiastic 
those queried was the sales man- 
ager medium-priced deal. 

can’t sure that labelling has 
been the only factor,” said, “but 
have sold more new cars 
the first six weeks than did 
during the whole first quarter 
1957. personnel and are all 
favor the new system.” 


Deals Add English Ford 


Pioneer Edsel Sales, Inc., 100 
Thayer, Bismarck, and 
Yellowstone Motor Sales (M-E-L), 
501 Broadway, Billings, Mont., 


Army Citation for 


Army ordnance missile command Huntsville, Ala., presented Corp. 
missile division with citation for “outstanding and 
the Army's missile program. Thomas Morrow, Chrysler defense and spe- 
cial products vice president, shown right accepted the Making 
the presentation are, from left, Brig. Gen. John Barclay, commanding general, Army 
ballistic missile agency; William Fowler, president, Huntsville-Madison County Chamber 
Commerce, and Rep. Robert Jones jr., Alabama Democrat. prime 
contractor for the Redstone and Jupiter ballistic missile systems. 


When Dealers Meet— 


When dealers M-E-L's Washington sales district got together choose their 
the National Dealer Council, they elected Owen Jones, 
second from right, Hagerstown, Md. Shown the luncheon meeting are, from left, 
Guy Rawls jr., Raleigh, C.; Hal Salisbury jr., Rocky Mount, C.; Leon Mohr, Balti- 
more; Frank Beamer, Roanoke, Va.; Harry McCready, Portsmouth, Va.; Fred Beck, 
Petersburg, Va.; McDowell, assistant district manager; William Grete, district 
manager; Jones, and Neil O'Brien, The Dealer Council will 
held Dearborn, 18-22. 


tomer wants buy the complete 
package protections the 
same time his fi- 
arrangements. 

“The positive approach 
the salesmen who ask ‘Do you want 
$50 $100 deductible collision, Mr. 
Jones?’ leads the customer instead 
directing 
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CARBURETOR KIT—A carburetor clean- 
kit has been announced Carter 
Division, ACF Industries, Inc., 
2840 Spring St., St. Called the 
Zip Kit, it contains a needie and seat 
assembly, pump plunger, and gasket 
set, the basic items required service 
men performing most carburetor clean- 


out jobs. 


* * * 


AIR HORN—Designed for 
and truck use, the Grover Mighty 
Midget air horn kit has universal 
ing brackets permit easy installation. 
The electric remote control unit said 
audible one mile away. Pres- 
sure supplied replaceable cylinder 
Freon which gives 1,000 
The kit available for six 
Grover Products Co., 1233 South Hope St., 
Angeles 15, Calif. 


CORE HOLE PLUG—Simplified core hole 
for mechanics with the type 
plug developed Anchor Seal Products, 
Fort Dodge, Each Anchor Seal said 
make positive seal prevent 
from leaking the cylinder block. 
positive nut and bolt pressure 
between the plug and the steel anchor 
inside the the plug cannot blow 
come loose with vibration, 
claimed. Any Anchor Seal can removed 
for cleaning the water jacket 
lated rust, mud or scale. . 


CLIP BOARD—The Auto-Desk has been 


introduced Co., 1147 
Miner Rd., Cleveland 24, Consisting 
sturdy steel arm that any 
steering wheel column, the Auto-Desk 
for either right left handed 
angle level. Available any size 
match all types company busi- 
ness forms, as well @s standard sheets. 


Antifriction Idler Arm 
Introduced for Chevy 


antifriction idler arm and as- 
sembly for installation 1958 
Chevrolet cars that said elimi- 
nate hard steering and hold accu- 
rate toe-in has been announced 
Carlson Mfg. Co., 1332 Speer Blvd., 
Denver Colo. 

The unit also eliminates idler- 
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NEW PRODUCTS 


arm wear and noise, absorbs road 
shocks four points through 
special grease resistant rubber 
bushing, places weight the tie 
rod and idler arm bracket anti- 
friction ball-bearing and keeps 
moisture and dirt out while sealing 


grease in, according Carlson. 
* * 


TACHOMETER Electric tachometers es- 
pecially designed for high-speed engines 
the latest addition the ElectroTach 
line made Dixson Products Co., Vashon, 
Wash. The 57, precision-built 
calibrated for direct reading en- 
gine speeds from 8,500 r.p.m., can 
used the majority cars the high- 
speed field. The same instrument, without 
modification or adjustment, can be used 
with six eight cylinders, six 12- 
volt ignition or magneto, it is said. 


ROLLPINS—A packaged assortment 
rolipins has been made available the 
metal working industries the Elastic 
Stop Nut Corp. America, 2330 
Rd., Union, the No. 300 
Kit, this compartmented plastic box con- 
tains over 700 spring pins 
variety diameters including 1/16, 
5/64, 3/32, Ye, 5/32, 3/16, 7/32, 
5/16, and The individual 
pieces range from 3/16 
length and include that said 
most practical for machine shops, 
work and prototype design 
groups. 


SIGNAL SWITCH—A pushbutton switch 
for turn signals and four-way flashing has 
been announced K-D Lamp Co., 1910 
Elm St., Cincinnati 10, The 723 
switch controls turn signals, makes turn 
signals instantly into four-way flashing 
warning when vehicle stalled and until 
flares can posted either side. The 
lamps rear Class turn signals 
becomes stop lights when brakes are 
applied, become tail lights night, 
said. 


FIN COMB—A tool for straightening 
bent cooling fins automotive air con- 
ditioning condensers has been announced 
Miller Mfg. Co., 17640 Grand River 
Ave., Detroit 27, Mich. The tool, No. 
3663, said fit all condensers with 
fins per inch. 


REAR VIEW MIRROR—Visionade Mfg. 
Co., Inc., 200 Kosciusko St., Booklyn 16, 
Y., has introduced interior rear 
view mirror, specially designed 
take advantage the enlarged window 
area the 1959 cars. This mirror said 
measure over foot long and made 
non-glare glass. The mirror back 
made chrome-plated brass. Adaptors 
are included with each mirror for installa- 
tion, similar to original equipment. 


Sportsman 
packed features corrosion resistant 
alloy coated steel shells and heads, ac- 
cording the Havi- 
land Co., Defiance, Known Protect- 
aloy, the alloy coated steel said re- 
sist corrosion twice effectively ordi- 
nary untreated steels. The alloy said 
provide corrosion protection both in- 
side and 


AIR CONDITIONER Cal- 
designed for check- 
ing the operating effectiveness and capac- 
ity automobile air conditioners. This 
small, portable instrument said 
indicate BTUs the heat removed 
the air conditioner actual operation 
the truck cab. checks 
the air volume and establishes the BTU 
per hour capacity the unit its in- 
stalled condition and road tests. The 
Calorimeter-Comparator has overall dimen- 
weighs approximately six pounds, and 
entirely selfcontained. Liaison Engineering 
Services, Box Garland, Tex. 


DE-ICER, WATER TRAP—The Branick De- 
Icer designed prevent moisture from 
freezing air lines hose. Shipped 
ready install, the unit comes with cen- 
tral valve and tee. The second 
Branick product water trap that 
said trap large percentage water, 
rust and dirt air passes through it, 
preventing water, sludge and rust from 
cutting cylinder and plugging air lines 
and valves. said guard against 
accumulation and clogging air-operated 


Silicone Rubber Insulation 


“Polyseal,” silicone rubber in- 
sulation system that said seal 


which could eventually change 
many conventional motor applica- 
tion practices now available 
many form-wound motors, offered 
General Electric Co., Schenec- 


out moisture and contaminants and 

tady 


DRUM ARC GAUGES—Barrett Equipment 
Co., 2101 Cass Ave., St. Lovis Mo., has 
announced its precision arc for 
checking brake lining and drums. Inner 
surface checks arc ground new lining. 
May used for checking worn 
determine need for either standard 
for checking accuracy bench radius 
grinders. Outer surface checks drums 
determine need for standard oversize 
lining. Packaged set three for 
10, and 12-inch standard diameters. 


' 


FILTER INDICATOR—A mechanically-oper- 
ated filter indicator developed 
rach Industrial Instrument Co., 200 
Braddock Ave., Pittsburgh Pa., said 
air filter needs servicing. The indicator 
being offered four ranges: 15-inch 
water, for light duty use such gas- 
oline engines and diesel farm tractor en- 
gines; 25-inch water, which is the most 
widely applicable type; 40-inch water, for 
filters used heavy duty engines, 
10-inch mercury, for specific applications. 
This indicator can used with wet and 
dry filters, and provided with lugs for 
easy mounting the filter the dash- 
board. 


> * * 


White Powder Lubricant 


white powder lubricant, “Dry- 
Lube,” will not soil hands cloth- 
ing, according Reardon Prod- 
ucts, 205 Cass St., Peoria, Ill. 
will not freeze melt, the firm 
said. 


BRAKE Equipment Co., 
2101 Cass Ave., St. Mo., has in- 
troduced inexpensive tool for speedy 
removal and installation springs 


Chrysler center-plane brakes. pre- 
vents damage springs—making removal 
and installation simple job, claimed. 


claimed. Both the CP-740-2, 


4 


FUEL PUMP CHART—Wells Mfg. Corp., 
Fond du Lac, Wis., is offering a refer. 


ence wall chart showing original and 
Capac fuel pump application numbers, 
The chart features alphabetical 


for all and truck models from 1937 
through 1958 plus pump series num- 
bers to avoid confusion and error in in- 


and ordering. 


AIR 
inch drive Chicago Pneumatic air- 
wrenches specially designed 
socket eliminate 
hub-rim and socket-change de- 
lays while removing from cor wheels, 


bolt size the heovier-duty 
with bolt size 
cor wheel nuts without the use 
extension bors. New design also 
includes protective tool nose cop 
wrench freedom wheel 
jobs. The new socket—13/16- 
inch hex at one end, %-inch hex at the 
the operator keep the 
right socket “always on the wrench,” it 
claimed. Pneumatic Co., 
44th St., New York 17, 


BRAKE Hickman broke jack, 


lightweight easy use tool, made 
with neoprene rubber inserts that 
said to be gas, oil and acid resistant. 
The construction the Jack also helps 
eliminate the danger scratching any 
finished surface, claimed. The tool 
can used for bleeding brakes, locking 
wheels while changing tires, checking 
brake light circuits and checking clutch 
Hickman Co., Rt. Box 533, Oregon City, 
Ore. 


stabilizers for rear leaf springs for cars, 
light trucks and trailers have 


duced Imperial Mfg. Co., 1817 
Twentieth St., Philadelphia 21, Pa. Made 
silico-manganese tempered spring 
can installed most 
units. The stabilizers feature exclusive 
“Torsional for height 
which helps restore true arc sagging 
springs, claimed. The unit said 
increase tire mileage, increase carrying 
capacity 1,000 pounds. 


The Standard Quality and Performance Since 1813 


Has Proven Its Place the Automotive Industries 1959 


Few American companies—and other the automotive field except Saco-Lowell 


—can point years’ experience precision metal manufacturing. But Saco-Lowell, 
founded 1813 Francis Cabot Lowell, and with solid foundation craftsmanship, 

pioneered precision manufacture applied textile machinery and laid the humble 


beginnings what now the hallmark the automotive industry—mass production. 
TODAY this heritage extended automotive parts and ordnance materiel and parts. 


Saco-Lowell has for several years proven itself producer universal joints, differen- 
tial gear case assemblies, exhaust control valves, pinion and side gears and rear axle 
shaft assemblies. previously has proven itself the manufacture and assembly 
machine guns. 


What Saco-Lowell has done for others can for you. 


intensify our service for you, the automotive buyer, Saco-Lowell has established 
Automotive Division, with general sales offices Detroit. Buyers automotive 
parts with immediate quality problem and not unduly allergic savings resulting 
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from our Yankee frugality are asked call write for our new Automotive 
Division brochure. 


SACO-LOWELL AUTOMOTIVE DIVISION 


SACO-LOWELL SHOPS 
General Sales Office 10340 Puritan Avenue, Detroit 38, Michigan 
Canadian Sales Office Yorkville Tower, Yorkville Avenue, Toronto Ontario 
Executive Office Saco, Maine 
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White Donates Car— 


Tom White, White Chevrolet Co., Cold- 
water, Mich., presents the keys 1959 
Chevrolet Leland Monk, driver training 
instructor Quincy (Mich.) High School. 
The car will used for behind-the-wheel 
instruction for approximately students. 


Wondering how new-car and truck pro- 
duction and sales are making out? AUTO- 
MOTIVE NEWS gives you the entire story, 
plus many other pertinent facts concerning 
the automotive industry, every week 
throughout the year. 


Used-Car Auction Prices 


(Continued from Page 26) 


’54 Monterey Hardtop 2-dr., $740* (ps); 
4-dr., $610* (ps). 

‘53 Custom Hardtop 2-dr., $300. 

"51, $180. 

OLDSMOBILE—’59 (98) Holiday 4-dr., $2,- 

970*. 

58 (98) Holiday 4-dr., $2,610* (ps); 
(88) 4-dr., $2,375* (ps). 

'57 (88) Holiday 4-dr., $1,650* (ps); 
(88) Super Holiday 4-dr., $1,635* (ps). 

"56 (88) Super 4-dr., $1,045*. 

’55 (88) Holiday 2-dr., $785*; 4-dr., 
$695*. 

(88) 4-dr., $710* (ps). 

(98) Holiday 2-dr., $460* (ps). 


"51 (88) Holiday 2-dr., $210*. 


"50 (98) 4-dr., $140*. 


PACKARD—’57 Clipper 4-dr., $1,330* (ps). 


"55 Patrician 4-dr., $1,070* (ps); Clipper 
Hardtop 2-dr., $700* (ps). 

"54 Clipper 4-dr., $315*. 

52 4-dr., $175°*. 
PLYMOUTH — '59 Custom (8) suburban, 
$2,720* (ps). 

‘68 Savoy (8) Hardtop 4-dr., $1,730*; 
Hardtop 2-dr., $1,605 (ps); Suburban 
(6), $1,695. 

’57 Suburban (8), $1,480*, $1,270; Bel- 


vedere (8) Hardtop 2-dr., $1,425* (ps), 
$1,390* (ps); Beivedere (6) Hardtop 
2-dr., $1,320* (ps), $1,235* (ps), 
210* (ps); 2-dr., $1,030; Savoy (8) 
Hardtop 2-dr., $1,300*; 4-dr., $1,185", 
$1,180, $1,150; 2-dr., $1,105*; Plaza 
(8) 4-dr., $910. 
*56 Fury (8) Hardtop 2-dr., $1,235°; 

vedere (8) 4-dr., $1,110*; Suburban | 


Bel- 


(8), $1,070*; Savoy (8) 2-dr., $910, 
$850*; Hardtop 2-dr., $910*%; Savoy 
(6) Hardtop 2-dr., $770*, $710*; 2-dr., 
$690; Plaza (8) 2-dr., $765*; Belvedere 
(6) Hardtop 4-dr., $725*. 

‘55 Savoy (6) 4-dr., $750, $700. 

‘54 Savoy (6) conv., $400. 

‘53 Cambridge (6) 4-dr., $345. 


Block Gas-Tax Hike, 
Dealers Ask Rockefeller 


ALBANY.—Harry Crowley, 
president the New York State 
Automobile Dealers Assn., has 
appealed Governor Nelson 
Rockefeller set aside plans 
boost the State gasoline tax from 
four six cents help balance 
the 1959 budget. 


Crowley, letter Rocke- 
feller, said such tax rise would 
“grossly unfair” motorists. 
said would force “one group 
citizens—the 
assume the burden more than 
their share the cost general 
state and local expenses.” 


PONTIAC —'58 Bonneville conv., $2,180* 


(ps). 

‘57 Star Chief Safari, $1,810* 
Chieftain Catalina 4-dr., $1,495*. 

566 Star Chief 4-dr., $1,225*; Chieftain 
4-dr., $1,110*; station wagon, $1,070*, 
$1,010*. 

’55 Chieftain station wagon, $950* (ps); 
Star Chief conv., $785* (ps). 

Chieftain Deluxe 4-dr., $175*. 

RAMBLER—’ 57 Custom (8) Cross country, 
$1,500; Deluxe (6) 4-dr., $860. 

‘55 Super (6) Cross country, $860, 


STUDEBAKER—’'56 Champion (6) 
$630°*. 
Champion (6) 2-dr., $150*. 
WILLYS—’57 conv., $1,160. 
‘53 Hardtop 2-dr., $115. 
MISCELLANEOUS—’55 Ford %-ton pick- 
up, $630. 
Ford %-ton, $480. 
*46 Chevrolet %-ton, 


(ps); 


2-dr., 


$295. 


DETROIT 


Motor City Auto Auction, 
Monday. Prices are for sale of Dec. 
Sold 94 cars from 158 consignments. 


Sale every 
29. 


BUICK—’58 Super 4-dr., $2,525*. 

"56 Special 2-dr., $1, 225*, $1, 115, 

"55 Century 4-dr., $945; Super 2-dr., 2 
at $850°; RM 4-dr., $800*; Special 2- 
dr., $750*. 

"54 Century 2-dr., $400*. 

"53 Special 2-dr., $305*; 4-dr., $275*. 

CADIL LAC—'54 (62) coupe de Ville, $1,- 


315 


CHEVROLET — ‘58 Brookwood (8), §$2,- 

050*; Yeoman (8), $1,650*. 
"57 Bel Air (8) 2-dr., $1,250*; Two-ten 

(8) 2-dr., $1,180°. 
56 Bel Air (8) 4-dr., $1,125, $1,025°; 
2-dr., $900*; Two-ten (8) 2-dr., $910°*; 
Two-ten (6) 4-dr., $750*, $705°. 
55 Two-ten (8) 4-dr., $830*; Two-ten 


(6) 2-dr. 
2-dr., 


3 at $650, $375; Bel Air (6) 
$540. 


Harrison’s High Gear! 


UILDS 


TRANSMISSION OIL COOLERS 


GENERAL MOTORS OIL COOLERS HARRISON ARE 
MORE AUTOMATIC TRANSMISSIONS THAN ANY OTHER MAKE! 


the road with Harrison means the road better performance. 


That’s true the millions cars and trucks that now use Harrison oil 


coolers protect automatic transmissions from vital heat problems. 


Mounted the radiator bottom tank, these Harrison transmission 


oil coolers provide reliable protection, keep temperatures just 


right for more efficient operation. And Harrison’s over years’ 


experience the design and manufacture quality heat-control products 


your assurance rugged dependability. you have cooling 


look Harrison for the answer. 


AUTOMOTIVE RADIATORS COOLERS THERMOSTATS AIR CONDITIONERS HEATERS DEFROSTERS 


HARRISON RADIATOR DIVISION, GENERAL MOTORS CORPORATION, LOCKPORT, NEW YORK 


Auction Averages 


Jan., 1959 Dec., Nov., 

Model To Date 1958 1958 

1,898 2,148 $2,239 

1,404 1,492 

1,057 1,068 

867 806 837 

521 507 536 

345 326 331 

269 225 221 

184 

Overall 

Average $1,139 $1,142 879 

54 Two-ten 2-dr., $485, $460; Bel Air 
4-dr., $390, $350°. 


Two-ten 2-dr., $275. 
DeSOTO — '56 Firedome Sportsman 2-d 
$1,200*; Seville 2-dr., $1,125°*. 
DODGE—'55 Royal (8) 4-dr., 

"54 Coronet (6) 2-dr., 


$630* 
$400*. 
FORD—'57 Thunderbird, $2,275*; Fairlane 
(8) 500 2-dr., $1,425°; 4-dr., $1,400*; 


Model Breakdown 


ranch wagon (8) $1, 260°; Custom 

$1,065", $1,060°. 

Victoria 2-dr., $980; 
Custom (8) “ranch wag. | 


2-dr., 
Fairlane 
conv., $925 


on, $975, $060; Custom (6) 2-dr, taxi, 


country sedan (8), $845*; Custom (6) 
4-dr., $515, $500; 2-dr., $505. 

‘54 Crest (8) Victoria, $505, $500, $475; 
$400, 


$370. 
$775. 
$1,550°*. 
$715. 
Monterey 4- 


Custom (6) 4-dr., $410, 
HU DSON—'56 Wasp (6) 4-dr., 
MERCURY—'57 Montclair 4-dr., 

‘55 Montclair conv., $725", 
Custom $390°; 
dr., $385. 
OLDSMOBILE—'56 (98) Starfire, $1,280*, 
PLYMOUTH—'57 Belvedere (8) 2-dr., 
Savoy (8) 4-dr., $1,115°. 
‘SS Savoy (6) 4-dr., $450, $380. 
‘53 Cranbrook 4-dr., $220, $145; Cam- 
bridge suburban, $145. 

"51 Concord suburban, $115. 
PONTIAC—'56 Chieftain 4-dr., 
"55 Star Chief 4-dr., $765. 
"54 Chieftain (6) 2-dr., 
"53 Chieftain (6) 4-dr., 
RAMBLER—'57 
$1,545°; 
(6) 


j 
$285. 
‘55 Fairlane (8) Crown Victoria, $950*; 


2-dr., 


$1,- 
350° ; 


$850. 


$285. 4 
$200. 
Custom (8) station wag- 
on, Super (8) 4-dr.. $1,335*. 
Deluxe 
$600*. 
MISCELLANEOUS—'53 Dodge pickup, 
$350. 


station wa gon, $640, 


WAREHOUSE POINT, CONN. 


Southern Auto Sales, Inc. Sale every 
Wednesday. Prices are for sale of Dec. 31. 
Wednesday's pre-holiday sale showed the 
market strong. Attendance was high but 
the consignment was down. Ninety percent 
were sold as bidding was active throughout 
the sale. 
BUICK—'57 Special Riviera 2-dr., 

conv., $1,210°. 

"56 Special 

dr., $900°. 

"54 Super Riviera 2-dr., $640°. 

‘52 Super Riviera 2-dr., $200°. 
. $155°. 
Special 


$1,510°; 


conv., $1,130°; Century 4- 


"51 Super Riviera 2-dr 
CADILLAC— 56 
320° (ps). 

"52 (62) sedan de Ville, $410°. 

(62) conv., $255°. 
‘49 (62) sedan de Ville, $120°. 


(60) 2-dr., $2,- 


CHEVROLET—'57 Bel Air (8) Hardtop 
4-dr., $1,500°; Bel Air (6) Hardtop 
4-dr., $1,250°; Two-ten (8) 4-dr., 
$1,415*. $1,275*, $1,265°; Two-ten (6) 
4-dr., $980. 

‘55 Bel Air (6) Hardtop 2-dr., $785, 
765; Two-ten (6) station wagon, $760. 


1) 


Used 


(Continued on Page 36, Col. 


Bordentown, 


Austin-Healey—'56 conv., $1,230. 
Metropolitan—'55 Hardtop, $550. 
Volkswagen—'57 2-dr., $1,100. 


Detroit 


Metropolitan—'57 2-dr., $800. 
Volkswagen—'56 2-dr., $900. 


Daytona Beach, Fla. 


Ford (English)—-'58 Anglia 2-dr., 
$965 


$1,065, 


Fiat—'58 conv., $1,015. 
Hiliman—'57 station wagon, 
$900. 
Jaguar—'53 4-dr., $650. 
Metropolitan—-56 conv., 
Simea—'59 2-dr., $1,430. 
"58 4-dr. Aronde, $1,200. 


$850; 2-dr., 


$695. 


Manheim, Pa. 


MG—'58 conv., $1,740. 
Opel—'56 2-dr. $600. 
Renault—'58 4-dr., $925. 
Simea—’ 58 4-dr., $1, 160. 
$1,690, 2- 


56 2-dr., $1, 320, $920, $900. 


Portland, Ore. 


Borgward—'58 station wagon, $1,625. 
DKW—’'58 4-dr., $1,185. 

Triumph—'57 conv., $1,800. 
Volkswagen—'56 2-dr., $1,090. 


Salt Lake City 


Volvo—’'58 2-dr., $1,545. 
"57 2-dr., $1,285. 
2-dr., 


$1,555; 


$1,175, $995. 


Warehouse Point, Conn. 
2-dr., $105. 


Brown Razed Fire 


LAKE CITY, C.—Fire 
known origin gutted Brown 
Motors, Inc. (Chrysler-Plymouth), 
here. Loss amounted approx- 
imately $150,000. 


sing this bran 
dime. and receive 


obligation 


brings you Fords big, 
colorful “Buyer’ Digest” 


crammed with money-saving facts 
and figures never before published! 


Detach ond spocsa! Siipping Latet betow at once 


articles like these give you the 
information you need before you 
practical, professional tips 
getting top performance 


bay ma of When You Can Use 
Money with Too-Frequent 
Equipment 
of Banishing Driver 


35, 


4 Now Anyone Can Understand the “Small 
the sm a ' ould you like ~ about the ie and shipping helps you When You Should and Shouts Not Trade 
rade AVAILABLE ONLY FROM FORD 


and operalng 
Would you tips whi 
romihe story of ne 
save tireS 


Fill Shipping Label reverse side— 
MAIL NOW! 


Why did 


choose Digest 
for this unusual advertisement? 


because the Digest enabled Ford reach 


largest magazine audience America 


the largest number new car 
prospects! 


because the Digest enabled Ford get 
immediate coupon-return action through 
the use Reader’s Digest’s unique back 
cover gatefold which can torn off and 
mailed back coupon! 


because the Digest enabled Ford ad- 
dress audience which has demonstrated 
faith the magazine and readiness 
act its advertising! 


New automotive history! offer 
96-page book that “takes the guesswork out 
new car buying.” From Ford comes the 
Digest New Car Facts for 
encyclopedia “for everyone making his 
mind about which new car buy.” 


New publishing history! 


eously! From Digest comes the 
unique third-cover coupon 
attached, ready for mailing! 


The Digest audience includes: 


million readers families that 
own cars 


million men and million women 
who can influence car-buying 
decisions 


million young readers who will 
soon become part the car-buying 
market 


million readers families with 
$7,000 more income 


The Digest presented Ford with audience 
whose faith the magazine and its adver- 
tisers prompts action magazine which 
remains the home long after enters 
one which read again and again. 


These Reader’s Digest advantages apply 
products many fields. For example, one 
nationally famous company, -introducing 
new bath and toilet bar, used the Digest 
gatefold for one ad, and received store re- 
demption 1,800,000 coupons toward the 
purchase this new product! 


matter what product you make, what ser- 
vice you sell will profit you examine 
the Digest advantages closely 
Ford did. The chances are overwhelming you 
will agree that Digest the maga- 
zine help you make more sales less cost 
the advertising year 


People have faith the 


Digest 


n- 
ing technique which allows advertiser All these factors made the Reader’s Digest 
address America’s largest magazine audience natural choice for distributing Ford’s inter- Largest magazine circulation the U.S. 


—and start coupon-return action simultan- 


esting and revealing Digest.” 


Over 11,750,000 copies bought monthly. 


) 
) 
g- 
you trouble and time 
before and after you buy new car! 
D, \ model, option and accessory! 
-y —w a new car of ANY make in the months 
ahead, you are invited your 
lorge pares. full color! copy this fascinating easy-to-read 
ut hook without obligation. Simply detach Da 
nt covered SHIPPING Label on 
ut for 
most beautifully proportioned a 
some wonderful news, too! 
mended. New that and get that new Ford feeling the 
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Current Prices Cars 


Six—2-dr. 2-seat Deluxe, $2,574.25; 4-dr. 
2-seat Deluxe, $2,641; 4-dr. 2-seat Custom, 
$2,761.50. Plymouth V-8—(On the follow- 
ing models, a V-8 engine is standard and 
a six-cylinder engine is not available.) 
Belvedere — conv., $2,814.25. Fury — 4-dr. 
2-dr. hardtop, $2, 714.25, Sport Fury—2-dr. 


seat Deluxe stat. wag., $2,060; 2-dr. 2-seat 
Super stat. wag., $2,145. Deluxe 
sed., $2,098. Super Six—4-dr. sed., $2, 

4-dr. hardtop, $2,343; 4-dr. 2-seat ‘aan 
wag., $2,562. Custom "Six—4-dr. sed., $2,. 
383; "4-dr, 2-seat stat, wag., $2,677. Rebel 
V-8—Super—4-dr. sed., $2, 398; 4-dr. 2-seat 
stat. wag., $2,692; Custom—4-dr. sed., $2,. 


hardto 2,927.25; $3,125.25, 4-dr. hardtop, $2,588; 
The following prices include the sug- | $2,599; conv., $2,849. Station Wagons—/|4-dr. 2-seat stat. wag., $3,365. Super 88— $2,- | stat. wag., $2, 807. — 
gested base factory list prices, Federal | 2-dr. 2-seat Brookwood, $2,571; 4-dr. 2-seat|4-dr. sed., $3,178; 4-dr. hardtop, $3,405; | $14.25; 4-dr. 3-seat Custom, $2,990.75; 4-| 4-dr. sed. "$2,587; 4-dr, 2-seat stat. wag., 
excise tax amounts and suggested dealer | Brookwood, $2,638; 4-dr, 2-seat Parkwood, | 2-dr. hardtop, $3,328; conv., $3,595; 4-dr.| dr. 2-seat Sport $3,020.75: 4-dr, 3-seat | $2,881. Custom—4-dr. ‘sed. $2,732; 4- dr. 
delivery-and-handling charges. Not in- | $2,749; 4-dr. 3-seat Kingswood, $2,852; | 2-seat stat. wag., $3,669. Serfes 98—4-dr. | Sport, $3,130.50." hardtop, $2,822; 4-dr. 2-seat stat. wag. 
cluded are variable items passed on to (4-dr. 2-seat Nomad, $2,897. Corvette —j/|sed., $3,890; 4-dr. hardtop, $4,162; 2-dr. PONTIAC—Catalina—4-dr. sed., $2,704; $3,026; 4-dr. 2-seat hardtop stat. wag., 
the retail buyer, such State and local hardtop cpe. conv., (V-8 std.), $3,875. $4,086; conv., $4,366. $2,633; $3,116. 
taxes, transportation charges and op- sed., Matic, power steering, power brakes hardtop, conv., $3,080; STUDEBAKER—Lark Deluxe 
tional equipment. 204; 4-dr. hardtop, $3,353; 2-dr. hardtop, ard Series 98.) $1,995; 2-dr. sed., $1,925; 2-seat 
$3,353; 2-seat stat. wag., $3,101; 4-dr. 3-seat stat. 
pyright, 1959, Automotive News) $3,289; conv., $3,620; 4-dr. 2-seat stat. PLYMOUTH 3,209. Chief—4-dr. sed., $3,- stat. wag., $2,295. Lark Regal 
( y er models, s., $ Sta d $ 
sed., $3,691; 3-seat stat. wag., $3,-| add $119.50 for V-8 engine). Savoy sed., $2,934; 4-dr. hardtop, $2,175; 2-dr. hardtop, $2,275; 
dr. sed., $2,740; 4-dr. sed., $3,966; $2,282.75; 2-dr, sed., $2,232; 138. hardtop, $3,333; stat. wag., $2,455. Lark Regal 
hardtop, $2,849; conv., $3,129; 4-dr.| hardtop, $4,104; hardtop, cpe. (V-8 not offered), hardtop, $3,257; conv., $3,478; 4-dr. sed., $2,310; 2-dr, hardtop, $2,410; 
2-seat stat. wag., $3,320. Invicta—4-dr. | New Yorker—4-dr. sed., $4,424; 4-dr. hard-/| Belvedere Six—4-dr, sed., $2 439.75: 2-dr. | stat, wag. $3 532. 2-dr., 2-seat stat. wag., $2,590. Silver p 
sed., $3,357; 4-dr. hardtop, $3,515; 2-dr.| top, $4,533; 2-dr. hardtop, $4,476; conv.,| sed., $2,389.25; 4-dr. hardtop, $2,524.75; RAMBLER—American—2-dr. Deluxe sed., | Hawk—six-cylinder cpe., $2,360; V-8 cpe., 
$3,856; 4-dr. hardtop, $3,963; 2-dr. hard- hardtop, $5,748.50. 
(6-window hardtop), $4,300; 4-dr, hardtop, standard on Saratoga, New Yorker and ort-of-Entry rices on impor e ars n 
$4,300; conv., $4,192. Dyna- 
flow standard Invicta, Electra and CONTINENTAL sed., The following prices are steering, automatic clutch), $3,333. matic transmission and disk brakes), $4,- 
Electra 225. Power steering and hardtop, $6,845.30; hardtop,| Port Entry figures New York, They sed., $1,799 642.50. XK-150—cpe., $4,475; 
brakes standard Electra and Electra $6,598.30; conv., $7,056.20; town car, ocean freight, excise tax sed., transmission), $4,725; conv., $4,595; 
208; limousine, $10,230. and import duty. They not imelude 2-dr. hardtop, $2,195; stat, 
(6-window), $5,080; 4-dr. hardtop (4-win- | all models.) portation fees, state and local taxes or FACEL VEGA — Typhoon 2-dr hardtop 660; roadster (automatic transmission), 4 
dow), $5,080; hardtop, $4,892; conv.,| sed., optional equipment, $9,750: Excellence 4-dr. hardtop, $12,800. roadster (overdrive), 
window), $5,498; Sedan Ville 4-dr. hard- 967; conv., 4-dr. 2-seat stat. power windows, heater are (Farina), 
top (4-window), $5,498; Coupe Ville 2-| $3,366; 4-dr. 3-seat stat. wag., Super Spyder, $3,932; Sprint ard.) $4,673; (Zagato), $4,873. 
4-dr. hardtop, $13,075; Seville 2-dr. hard- top, $3,398; hardtop, $3,341; conv., roadster, $5,048; sed., 2-dr. Berlinetta (light car), $12,- at. 
top, $7,401; Biarritz conv., $7,401. Sixty $3,653. sed., $3,763; 4-dr. $5,078. 000; 
(Hydra-Matic, power steering, power brakes | 216; 4-dr. 3-seat stat. wag., $4,358. Ad-| 245; Deluxe, $4,995. Bianchina, $1,298, 600 Series—2-dr ‘sed., | 4-Dassenger sunroof stat. wag.,_ $1,500; I 
standard all hardtop, $4,427; conv., $4,- ASTON-MARTIN—DB24 Mark $1,398; sunroof, $1,460; 4-dr. stat. 2-dr. 6-passenger stat. wag., $1,675; 
$3,089. Royal—4-dr. sed., $2,934; 4-dr. = | $1,651, Squire—2-dr. stat. wag., $1,761.) or $5,020; $5,232: cpe -roadster 
63rd Dealer Class hardtop, $3,068.50; 2-dr. hardtop, $2.990. UNION deluxe coupe, Consul—4-dr. sed., $2,034; conv., (with interch hard soft tops) 
$3,103; 4-dr. 3-seat Sierra, Sener Bae $3,149, Thames | -oadster, $10,928: conv.. $11 106; cpe.- 
Ford School 318; 3-seat Custom Sierra, $3,438.50, price. GOGGOMOBIL—T-400 2-dr. sed., $1,095; 
‘ der), $1,595, 492- dst 3-cy , all models. Power brakes standard on all 
been graduated from the Ford Mer- Range ‘-dr, sed., $2,683.50; 2-dr. sed., un ae 502/3.2 — $6,198; Model eg 1100 Series —— Custom o,. | —, transmission standard on 300-d ‘ 
billion dollars worth Ford $2,819; conv., $3,072. Station Wagons sed., $1,398; sunroof sed., 568. (Heater standard all (wire wheels). $2,546; coupe 
~ 4 —4-dr., 2-seat Villager, $2,971; 4-dr., 3- (Heater standard on all models.) HILLMAN—4-dr, Special sed., $1,699;  whecis) 2.695: 4 wire wheels) $2,- 
$2,845; Touring Sport Coupe, $3,750. stat. wag. (Minx), $2,299. 
special exercises. (centrifugal clutch) $1,298; matic transmission, power steering and MORETTI—750 Coupe, $2,495; Super 
1958. Ford conducted six Mer-| 2-dr. sed., $2,357. suspension). DS-19—4-dr. brakes), $5,935. 3.4 Litre Sedan, $2,496; four 
a sed., $2,530; 2-dr, sed., $2,476; 4-dr. hard- sed. (air suspension, power brakes, power! drive and disk brakes), $4,542.50; (auto- (Continued on Page 40, Col. 2) ( 
conv., $2,839; retractable hardto (v-8 t t 
men from Ford dealerships in all standard), $3,346. Station Waaene—-40.. 2- Cw ommercla 7 ar egis ra 10ns, 
states and foreign Ranch $2,567; 4-dr. 2-seat 
have been graduated from the Mer- Ranch Wagon, 2-seat Country 
Sedan, $2,678; 4-dr. 2-seat Country Sedan, 
chandising School. 3-seat Country Sedan, $2,829: ove er, 
About 2,000 more dealers and Country Squire, $2,958. Thun- 
a —(V-8 standard) —2-dr. hardtop, | 
Ford field sales personnel partici conv., states are 
pated seminars and sed., $5,016; weekly, compiled 
training courses since the school $5,016; hardtop, $4,- representatives 
50. Crown—4-dr. sed., $5,647; 4-dr. State capita 
school is to help train young men, 103; 4-dr. hardtop, $6,103. (Torquefiite, For November 22; 10531) 199 3083) 10860) 2665) 4756 232) 929| _ 
CHATTANOOGA, Tenn. A fire ard on Montclair, Voyager, Colony Park. 
did damage estimated more “The information contained this report has been compiled from official state documents. Every reasonable precaution has been 
$75,000 to the Office, sales and ga-| ing, power beakes standard on Park Lane.) | wg ~ A wy accuracy of this report to the extent of the registrations received ,and tabulated at the time the report is published. 
rage facilities of Furlow-Cate, Inc ooo LDSMOBILE Series 88—4-dr. sed., $2,- ‘olk cannot assume any liability by reason of inaccuracies or omissions."—R. L. Polk & Co. 
2; 2-dr. sed., $2,837; 4-dr. hardtop, §3,- With th 
Also lost were three cars. for the stated 1958 period. The November year-to-date figures and the 
New Passenger-Car Registrations, States for November, 1958-1957 
Car stetes 
rial rolet |mobile| tiac |TOTAL| ard 
29 States Previously Reported 840! 8748! 1440 4570| 575 2660| 405463 
7038 5688; 4973! 1856 1900| 13425| 133485 
November 787 6430} 14118} 27130 | 4716 | 41081; 8677 7i4i7 78 2035 2113 5999| 158075 
J 94 1949 358 103 1562 303 302 2628 = 106 604 619 
7 657 172 ES) 18! 3045 681 173 1655 610 384 3503 | 397 558 7375 
3 is 230 47) 2055; 3138 253 85 395 3871 1030 243 3147 842 668 378 231| 12787 
: 36 108 15 1235 Hd 2 os 1432 302 ae 884 289 173 1696 2 59 219 4059 
7 62 137 378 $37! 1217 60 1513 339 71 1399 210 2273 3] 33 93 4620 
isia 35 il 30! 478 1794 1972 288 941 305 283 1894 82 5043 
8 
i : HI 55 1798 73 75| 1959 365) 90) +276 208 1959 243 5187 
: 2994) 542| 6993] 1766 8624) 7] Bi 21656 
| el ___ 4620 _& __ 37 191 926 7712 1832 6198 1374| 11567} 616| 25333 
39? States Reported 13054 544) 3598/2161) 634! 2213 7314| 17783| 30105| 61759 7307 1031 4649| 69746) 14342| 4225 1% 
9 ~~ 9716 ~g2714 60) 3467 527 19286| 218976 
yo Pete for November 6167 4699 3499 8322) 8033! 5772|_ 67934) 15209): 13210) 119438 134 3401 3535 8953] 263248 
To Date 57 92232| 10593) 102825) “95819| 29682 235077 999035 19169 240218] 1616573 325494| 286075| 2359508 4896| 56258) 61154) 167498/5306593 
information contained this report has been compiled from official state documents. Every reasonable 
With the complete for the stated 1958 period. The November year-to-date figures and the year-to-date figures Oregon through June only. 
The 1957 figures for Nash are included the Rambler total. The 1957 figures for Continental are included the Lincoln total. 
Sex, 
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Sales Conditions Various 
2-seat 
Auto Market Repor 
t. 
wag Cincinnati dealers sold 13,858 new cars, com-| DeSoto, Impe- 
Motor-vehicle sales Hamilton pared with 17,301 the same pe-| rial, Metropolitan, Lincoln, 
(Cincinnati), O., during the 1957. Packard, and miscellaneous, 
compared with 1,462 the| were: Ford, 362; Chevrolet, 274; New-truck sales _November 
previous week. Rambler, 102; Plymouth, 82; 141, compared with 190 
total 508 new cars and Oldsmobile, 74; Buick, 47; Pon- October and 154 November 
new trucks were registered, tiac, 44; Renault, 29; Cadillac, year ago. 
28; Dodge, 28; Mercury, 22; makes, truck sales were:| Trailer— 
total 453 used cars and Studebaker, 20; English Ford, 19; 51; Ford, 48; GMC, This automobile transport trailer, designed Bolin Drive-A-Way Co., Cleveland, 
trucks were sold, compared Checker, 15; Hillman, 15; MG, Dodge, International, Willys, and Delavan Welding Co., Buffalo, believed the first trailer ever built that 
with 679 used cars and used| 11; 10; Morris, Volvo, White, Kenworth, carry five full-size cars legally all states. hydraulic system, 
trucks week earlier. Chrysler, Edsel, Volks- Volkswagen, and miscellaneous, this trailer can loaded and unloaded easily and quickly. sixth car can carried 
Repossessions totalled wagen, Austin-Healey, Mer- Alexander.) most states rack attached over the cab. 
increase three over the previ- 
ous week. the year-earlier week, 
arina), units were 
$5,905, Kappel.) * * * 
Buffalo 
Sales new cars Buffalo and 
$1,500; Erie County, Y., during 1958 
dropped about percent below 
wheel- the preceding year, was estimated 
q sn. 
The association estimated 
adster year ago. The 1958 total included 
about 2,275 cars, against 
was set about $100 million, com- 
pared with $138 million 1957. 
all Commenting prospects for 
190-D. 1959, Martin Echtenkamp, presi- 
dent the association, said, “From 
all indications since the 1959 model 
announcements, sales have been 
much better here than year 
$3,- the first quarter 1959 will Progress” Robert Edward Hamilton, 
corresponding 1958 period, with the| Jones Laughlin 
five- entire year expected show 
Toles.) 
Sioux City, 
(Sioux City), Ia., sold 344 new cars 
and new trucks during 
compared with 188 cars and 
trucks month earlier. 
were: Ford, 97; Chevrolet, 86; 


TAL Buick, 38; Oldsmobile, 35; Pontiac, 
23; Plymouth, 18; Rambler, 14; 
Cadillac, 11; Mercury, Stude- 
baker, Dodge, Volkswagen, 
Edsel, Imperial, and miscel- 
laneous, 

New-truck registrations were: 
Chevrolet, 15; Ford, 15; Interna- 
tional, GMC, Volkswagen, 
and Willys, 

> 
Montreal 

Automobile dealers Montreal 
are facing 1959 with great deal 
optimism. They feel that there 
growing evidence consumers are 
back buying mood. 

Sales new cars Montreal 
compared with the corresponding 
month 1957. November and 
December also recorded good gains, 
although December sales tended 
ease off slightly. 

Sales North American models 
were higher. However, dealers 
imported United Kingdom and 
European cars reported the larger 
gains—(Jules Larochelle.) 


* * * 


Denver 
New-car sales Denver num- 
bered 1,276 compared with 
ber, 1957. 
the first months, Denver 


addition adornment, Stainless Steel has qualities other metal can offer. 
Its unusual ductility lends itself severe shapes and designs. The unique 
quality Stainless blend itself perfectly with glass painted areas further 
increases its desirability the automotive manufacturer. The inherent cold 
working properties Stainless actually make stronger after fabrication and 
its functional beauty highlights the modern contours automobiles. 
Its resistance corrosion, pitting and peeling keeps brightwork looking 
bright for the life the car. 


J&L STAINLESS 
THE METAL TOMORROW 
FUNCTIONAL TODAY! 


The completely new facilities Jones Laughlin Stainless and Strip Division 
assure you the highest quality Stainless and service starting with research 
and development through delivery and fabrication. 


Dealer Penalized 
Sales Violations 


DAYTON, O.—The Ohio Motor 
Vehicle Dealer’s and Salesman’s 
Licensing Board fined Park Motors, 


Helpful data sheets and are now available: 


Rule and suspended its Data Sheets (please specify the grades which 

license for 1i.days. you are interested). 
The. suspenston was scheduled 


Stainless Sheet and Strip 


Jan. 13. Park Motors 
indicated would appeal the ruling. 

Rule requires that the terms 
sale written on.a bill 
other such. “instrument,” 
“prior concurrent with any 
motor-vehicle sale.” 


Write for your copy today. 


7 


Jones Corporation STAINLESS and STRIP DIVISION Box 4606, Detroit 


6199 
4059 
5043 
1376 
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Used-Car Auction Prices 


(Continued from Page 32) 


"64 Two-ten 4-dr., $465. 
"63 Two-ten 4-dr., $370*; 
$360. 

Deluxe 2-dr., $105*. 

"650 Deluxe 4-dr., $160°, $150. 
DODGE—’ 57 Coronet (8) 2-dr., $1,125*. 

‘55 Royal (8) 4-dr., $680*. 

Coronet (8) 4-dr., $400*. 

"53 Coronet (6) 4-dr., $215*, $105. 
FORD—’ 57 Fairlane (8) 500 Victoria 4-dr., 
$1,400*; ranch wagon (8), $1,070. 

’S6 Fairlane (8) 2-dr., $810. 


Bel Air 4-dr., 


Finance Firm, Dealer 


Sued Owner Car Deal 


YOUNGSTOWN, Universal 
Corp. and Alliance Auto Pal- 
ace, Alliance used-car dealer, have 
been sued Charles Pierson, 
Youngstown. 

Pierson said Universal CIT, which 
financed his $3,320 car, told him 
would store the auto until could 
resume payments was unable 
make when was laid off. Instead, 
the finance company sold the car 
Alliance, added. asked 
$1,500 compensatory damages and 
$5,000 exemplary damages. 


ACTUAL ROAD TESTS, muffler “A™, made of uncoated steel, looked like this 
after ||, years of we Hot corrosive gases and liquids ate holes through the muffler. 


"55 Custom (8) 2-dr., $700*; conv., 
$550°. 
‘53 Custom (8) conv., $435*; Custom 


(6) 4-dr., $140. 
Custom (8) 2-dr., $215. 
oom (8) conv., $260, $235; 4-dr., 
HUDSON—’56 Wasp (6) 4-dr., $800*. 
LINCOLN—’'56 Capri 4-dr., $1,475* (ps). 
MERCURY —’56 Custom Hardtop 2-dr., 
$930*; 2-dr., $640. 
"54 Monterey station wagon, $600*; 
dr., $255°*. 
‘53 Monterey 4-dr., $290. 
NASH—’56 Ambassador (8) country club, 
$850°. 
OLDSMOBILE—’57 (88) 2-dr., $1,375 (ps). 
"55 (88) Super 4-dr., $700* (ps). 
—- Belvedere (8) 4-dr., $1,- 
"65 Savoy (6) 4-dr., $550. 
"53 Cambridge (6) 4-dr., $250. 
"52 Cranbrook (6) 4-dr., $150. 
PONTIAC—’52 Chieftain (8) Catalina 2- 


r., $185°. 

Custom (6) country club, 
315. 

MISCELLANEOUS — '56 Chevrolet %-ton 
pickup, $540. 


Chevrolet %-ton pickup, $580. 
‘52 Dodge i-ton van, $210. 
*51 Chevrolet %-ton pickup, $195. 


DANVILLE, VA. 


Danville Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Dec. 31. A 


4h 


very light holiday We should be 
normal next week. 
BUICK—’55 Special 4-dr., $830°*. 
Century 4-dr., $435*. 
Super 2-dr., $390*. 
CADILLAC—’57 (62) coupe de Ville, $3,- 
055* (ps); sedan de Ville, $2,995*. 
(62) conv., $635*. 
CHEVROLET —’'55 Bel Air (8) 4-dr., 
Two-ten (8) 2-dr., 


$790; 2-dr., $505*; 
$695. 

’52 Deluxe (6) 4-dr., $270*, $165. 
DODGE—’52 Meadowbrook (8) 4-dr., $175. 
FORD—’57 Custom (8) 300 2-dr., $1,070°; 

Fairlane (8) 2-dr., $1,060; Custom (8) 


2-dr., $940. 
’56 Fairlane (8) 2-dr., $1,165*, $1,155° 
(ps); Custom (8) 2-ar., 780. 
55 Custom (8) 2-dr., $855; Fairlane (8) 
4-dr., $710. 
54 Custom (8) 4-dr., $530, $470, $465. 
$345. 
$900° 


sale. 


Custom (8) 4-dr., 
MERCURY — ‘55 Montclair 2-dr., 
(ps). 
Custom 4-dr., $430. 
OLDSMOBILE —'55 (88) Holiday 4-dr., 
$1,055*. 
PLYMOUTH—’56 Savoy (8) 2-dr., $800. 
‘55 Plaza (6) 4-dr., $505. 
PONTIAC—'56 Star Chief 4-dr., $1,255* 
(ps); Chieftain 2-dr., $900*. 
‘55 Star Chief 2-dr., $970°; Chieftain 
2-dr., $755. 
"52 Chieftain 4-dr., $405*. 
“Champion (6) 2-dr., 
170. 
MISCELLANEOUS—’55 Ford %-ton, $680. 


SALT LAKE CITY 


Salt Lake Auto Auction. Sale every Mon- 


day. Prices are for sale of Dec, 29. 
BUICK—’57 Century Estate Wagon, §$2,- 
145* (ps). 
Super Riviera 2-dr., (ps); 
Century Riviera 2-dr., $1,175° (ps); 
4-dr., $1,125*; Special 4-dr.. $975. 


55 Super Riviera 2-dr., $1,050° (ps). 


MAUPFLER “BO”, made of Armco ALUMINIZED STEEL, was still in good condition after 
years when it was removed for inspection. 


Armco ALUMINIZED STEEL doubles the life 
automobile saves you money 


Actual seven-year road tests show that car mufflers made 
Armco STEEL normally last least twice 


as long as ordinary steel mufflers. 


Originated Armco Research, ALUMINIZED STEEL 
a 2-in-1 metal. It is steel coated on both sides with molten 
aluminum by a patented hot-dip process. From furnaces 
to jet engines this special steel has proved its excellent 
resistance combination heat and corrosion. 


liquids and road chemicals. 


ARMCO STEEL 


Armco 


made order for the exhaust 
systems on today’s high-powered automobiles. It fights off 
the attack heat, withstands highly corrosive exhaust 


In short, ALuminizep Steet in the exhaust system 
of your automobile saves you money and trouble. It's one 
many ways that Armco Research helps you. Armco 
Steel Corporation, General Offices, Middletown, Ohio. 


‘Shetheld Division The National Supply Company - Armco Drainage & Metal Products, inc. 


The Armco internabonal Corporation - Union Wire Rope Corporation - Southwest Stee! Products 


This full page advertisement appeared the Jan- 
uary issue The Saturday Evening Post. 

two pictures and few words, tells car 
owners how they save time, trouble and money 
when exhaust system parts their cars are made 


Armco ALUMINIZED STEEL. 


ALuMINIzED STEEL steel coated with molten 
aluminum patented hot-dip process. the 
“hot” exhaust systems modern cars, offers 
outstanding resistance the combined effects 
heat and corrosion. Armco Steel Corporation, 1169 


Curtis Street, Middletown, Ohio. 


ARMCO STEEL 


Armco Division Sheffield Division The National Supply Company Armco Drainage Metal Products, 
Inc. The Armco International Corporation Union Wire Rope Corporation Southwest Steel Products 


‘54 Special 4-dr., $555°, $460. 
‘63 Super Riviera 2-dr., $350*; 
4-dr., $205. 
’51 Special Riviera 2-dr., $185*. 
CADILLAO — ’57 Eldorado 2-dr., $3,660* 
(ps); (62) sedan de Ville, $3,270* 


(ps). 

"655 (62) coupe de Ville, $1,885* (ps); 
sedan de Ville, $1,725*. 

(62) coupe de Ville, $630*. 


OCHEVROLET—’'59 Impala (8) 2-dr., 
955* (ps). 

Impala (8) conv., $2,290° (ps); Bel 
Air (8) Hardtop 2-dr., $2,125* (ps); 
4-dr., $1,965* (ps). 

’ST Bel Air (8) station wagon, $1,820*; 
4-dr., $1,625* (ps), $1,575* (ps), $1,- 
550°; Delray (8) 2-dr., $1,515*, 
475*; Two-ten (8) 4-dr., $1,425*, 
420°, $1,415*; 4 at $1,400*%, $1,295, 
$1,285, $1,235, $1,230, $1,205; Hard- 
top 2-dr., $1,400%; Two-ten (6) 4- 
dr., $1,300; 2-dr., $1,005. 

‘56 Bel Air (8) station wagon, $1,410*° 
(ps), $1,350*; Two-ten (6) station 
wagon, $1,185". 

55 Bel Air (8) Hardtop 2-dr., 2 at $1,- 
055°; Two-ten (6) 2-dr., $760, 

54 Bel Air sedan, $615. 

"53 Bel Air Hardtop 2-dr., $385; 4-dr., 
$380*; 2-dr., $320. 

OCHRYSLER—'57 NY Hardtop, $2,000*° 
(ps). 

NY Hardtop, $1,300* (ps). 
DeSOTO—’55 Fireflite 4-dr., $930*, $895°*. 
*53 Firedome (8) 4-dr., $325* (ps). 
DODGE—’57 Royal (8) Hardtop, $1,595°*. 

Villager, (ps). 


Special 


$2,- 


FORD—’59 Thunderbird, $4,150* (ps), $4,- 
000* (ps); country sedan (8), $2,900*. 
’68 Fairlane (8) 500 4-dr., $2,045* (ps), 
$1,705*; country sedan (8), $2,030* 
(ps); Custom (6) 2-dr., $1,480, $1,- 
365, $1,245. 

’57 Country sedan (8), $1,745* (ps), $1,- 
495*; Fairlane (8) 500 4-dr., $1,705* 
(ps), $1,500°; ranch wagon (8), §$1,- 
435°, $1,.500°, $1,430°, $1,425°, $1,- 
420°, $1,180; Del Rio (8), $1,430*; 
Custom (8) 300 2-dr.. $1,345* (ps), 
$1,295*, $1,145° (ps); 4-dr., $1,295*, 
$1,.270*; Custom (8) 4-dr., $1,205*, 
$1,195* 

"56 Country squire (8), $1,290° (ps); 
Parklane (8), $1,250°; Fairlane (8) 
Victoria 2-dr., $1,045; 2-dr., $1,025°; 
Custom (8) 4-dr., $810°*. 

"55 Thunderbird, $1,600°; Fairlane (8) 
Victoria 2-dr.. $1,000°; 2-dr.. $650; 
ranch wagon (8), $800°; Main (6) 2- 
$445. 

"54 Country sedan (8), $720° (ps); Crest 
(8) conv., $600°. 

"653 Crest (8) station wagon, $530. 

"52 Custom (6) 4-dr., $200. 

"650 Custom (8) 2-dr., $140*. 

HUDSON—'55 Hornet (8) 4-dr., $730*. 


LINCOLN—'55 Capri 
(ps). 
*52 Capri 4-dr., 


Hardtop, $1,200° 
$375°. 


MERCURY—’'58 Commuter, $2.475* (ps), 
$2.400° (ps), $2,335* (ps); Monterey 
4-dr., $2.175* (ps); Hardtop 4-dr., $2,- 
O75*° (ps). 

Monterey 2-dr., $1,305". 

"56 Custom station wagon, $1,405*; 
Monterey 4-dr.. $1,100° (ps). 

"55 Montclair 4-dr.. $975° (ps). 

"54 Monterey Hardtop 2-dr., $665°; Cus- 
tom 2-dr.. $305*. 

_ Menterey Hardtop 2-dr., $470*; 4- 

$400°. 

+52 4-dr., $285°. 

OLDSMOBILE—'S5S (88) Super 2-dr., $2,- 
365° (ps). 

"S7 (88) Super Holiday 2-dr., $1,930*; 
4-dr., $1.795° (ps): 2-dr.. $1,600°. 
"56 (88) Holiday 2-dr., $1.410*; Holiday 
2-dr.. $1,.160° (ps); 2-dr.. $1,200°. 
"SS (88) Holiday 4-dr.. $1,110° (ps); 
Holiday 2-dr., $1,100° (ps); 4-dr., 

$730°. 
"54 (98) Holiday 2-dr., $825° (ps). 
"53 (88) 4-dr., $380°. 


PACKARD —'51 sedan, $125*. 
PLYMOUTH—'58 Belvedere (8) Hardtop 4- 
dr., $1,955* (ps). 
"S55 Belvedere (8) station wagon, $925°; 


Savoy (8) 4-dr., $605; Savoy (6) 2- 
dr., $585°. 
PONTIAC—'57 Super Chief Catalina 2-dr., 
$1,390". 
"55 Star Chief Catalina 2-dr.. $1,050°, 
$950° (ps); 4-dr., $860*°; 2-dr., $600. 
RAMBLER—'56 Custom (6) Cross country, 
$1,365". 


"55 Custom (6) Cross country, $1,025°. 
Custom (6) 4-dr., $340°. 
STUDEBAKER—'53 Champion (6) 4-dr., 
$310, $250, $245°. 
WILLYS—'56 Jeep, $1,080. 
MISCELLANEOUS—'59 Chevrolet pickup, 
$1,830. 

"58 Chevrolet pickup, $1,495. 

‘ST Chevrolet %-ton pickup, $1,140; 
Ford %-ton pickup, $1,150; GMC Sub., 
$1,550; %-ton Long Wheelbase, $1,025. 

"56 Ford pickup, $795, $695. 

‘55 Ford %-ton pickup. $475, $470. 

"53 Chevrolet %-ton, $450; stake, $350; 
Ford courier, $290. 

‘52 Chevrolet %-ton pickup, $385, $365; 
Willys Jeep pickup, $300. 


PORTLAND, ORE. 


Portland Auto Auction, Inc, Sale every 
Tuesday. Prices are for sale of Dec. 30. 
BUICK—'58 Special Riviera 4-dr., $2,095* 

(ps). 

‘56 Special Estate Wagon, $1,430*; Rivi- 
era 2-dr., $1,330° (ps); Super Riviera 
2-dr., $1,400° (ps), $1, 280° (ps). 


Century Riviera 2-dr., $1,000*; Rivi- 
era 4-dr., $770°. 
"54 Century Estate Wagon, $920°*; Super 
4-dr.. $645° (ps). 
CADILLAC—'56 (62) sedan de Ville, $2,- 
600* (ps). 


"54 (62) coupe de Ville, $1,595° (ps). 
"50 (61) 4-dr., $310*. 
CHEVROLET—’'59 Impala (8) Hardtop 2- 
dr., $2,835* (ps). 
"58 Impala (8) Hardtop 2-dr., 
(ps); Brookwood (8), 
$2,130*, $1,905*; 


$2,275° 
$2,205, $2,150°, 
Bel Air (8) Hardtop 
2-dr., $2,120*; 4-dr., $2,050* (ps); 
Hardtop 4-dr., $2,020*, $1,980* (ps); 
Biscayne (8) 4-dr., $1,780*, $1,755. 
"57 Two-ten (8) station wagon, $1,735*; 
Hardtop 2-dr.. $1,565; 4-dr., $1,480°, 
$1,475*, $1,415* (ps), $1,390*; 2-dr., 
$1,370; One-fifty (6) 2-dr., $1,520*, 
$1,210; One-fifty (8) 2-dr., $1,265; 4- 


dr., $1,105. 
"56 Two-ten (8) 4-dr., $1,125*; Bel Air 
(6) $910. 
Bel Air (8) Hardtop $1,160*; 
4-dr., $975*, $920*, $890*; One-fifty 
(6) 2-dr., $695. 
"54 Air conv., $645*; One-fifty 2-dr., 
$460. 
"53 Bel Air 2-dr., $485; 4-dr., ee, $450. 
*52 Bel Air Hardtop 2-dr., "$3 50* 
"50 4-dr., $175. 
DeSOTO—'57 Firesweep Hardtop 2-dr., 
480°. 
(Continued on Page 38, Col. 2) 


SEE 
PAGE 


Lafayette First St. 


ROOMS FROM 


Charge 
for Children 


Air-Conditioned Rooms 


Television and Radio 
Convenient Parking 
3-7100 
Jerry Moore, gen. mgr. 


When Should 
The Allowance 


Quoted? 


The answer 
this and count- 
less other ques- 
tions “The 
Automobile 
Dealer” 
Martin Bury. 
This valuable 
book, now its 
second printing, 
has been ac- 
claimed the 
“bible” its field. Order now with 
coupon. If, ter days, you are 
not convinced that this merits 
being permanent ref- 
erence, return and your money 
will refunded. Send for your 
copy now before slips your mind. 


PHILPENN PUBLISHING COMPANY 


1750 Broad St., Pa. 


Send copy (copies of the new book, 
“The Automobile Dealer" 


enclose check covering books 
$5.20 each 


Send books postage 


FOR ALL ALBERT PICK 


i& 


His smile your fortune 


face it—1958 wasn’t year for most new-car 
dealers smile about! But today, there’s smile 
the face the auto goal-getters. Recession- 
inspired buyer resistance waning and the 
sales outlook brighter than ever. 


selling dealer buying dealer, and AUTOMO- 
TIVE NEWS’ 13th annual National Automobile 
Dealers Association Convention issue designed 
put your important story front this influential 
the middle big-year buying 
atmosphere. 


NEW YORK: Edward Kruspak, Howard Bradley, Ray Billingham, Murray 


Hill 7-6871 
CHICAGO: Goldstein, Bill Gallagher, State 2-6273 


DETROIT: Webber, William Maas, Roy Holihan, Woodward 3-9520 
SAN FRANCISCO: Jules Thompson, Douglas 2-8547 


LOS ANGELES: Robert Clark, Hollywood 3-4111 


the once-a-year issue that over 44,000 dealer- 
subscribers and industry executives look forward 
each year for NADA Convention and Show news im- 
portant their sales and service operations. It’s the 
special issue that did big selling job for more than 
140 successful AUTOMOTIVE NEWS advertisers last 
year. It’s the issue you can count reach some 
30,000 dealers through extra show distribution 
the weekly the Industry.” 


Use invite new-car dealers your show booth; 
use re-sell your product service show-goers 
and stay-at-homes alike. Or, you can’t make 
the convention, use put your sales message where 
the look-out for profitable ideas. 


put your story the NADA Convention spotlight, 
contact your AUTOMOTIVE NEWS Representative 
for full details. But act fast—closing date January 20. 


Indust 


A a ‘ : 
3 
1 A Million A J ont 


sler Names 


Overseas Chief 


DETROIT.—Nicholas Kelley jr., 
Chrysler Corp. vice-president, has 
been appointed general manager 
the company’s new overseas divi- 
sion and director 
the company’s 
international op- 
erations group 
staff. 

Kelley will co- 
ordinate relations 
between Chrysler, 
its supply 
office and its 
subsidi- 
aries. addition, 
will direct the 

Nicholas Kelley International Op- 
erations Group Staff which provides 
technical counsel and guidance 
the overseas division and Chrysler 
Corp. Canada, Ltd. 
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"63 (88) Holiday 2-dr., $290° (ps); 
dr,, $230*. 
PACKARD—’ 55 (400) Hardtop, $745* (ps). 
"52 4-dr., $100°*. 
PLYMOUTH—’57 Savoy (8) 4-dr., $1,510*° 
(ps), $1,290. 
56 Savoy (8) 2-dr., $850. 
‘55 Plaza (8) station wagon, $700; Bel- 
vedere (8) 2-dr., $665*. 
‘54 Plaza (6) 2-dr., $450; Belvedere (6) 


4- 


Used-Car Auction Prices 


(Continued from Page 36) 


‘63 Firedome (8) station wagon, $595*. $950°; Custom (6) 4-dr., $740. 


PRODUGT 


GREY IRON 


PRODUCTION 


ONE THE 
LARGEST AND 


n 8) Lancer 2-dr., 955°; 
Royal (8) pe). Chieftain 4-dr., Star Chief 
Coronet (8) 4-dr., $220°. MERCURY—’58 Monterey 4-dr., $2,055*. Catalina 2-dr., $710° (ps). 
y ps). feftain (6) atalina 2-dr., ; 
an. 58 Pacer Hardtop 2-dr., $2,030 "35 Monterey, 4-dr., $835* (ps). 2-dr., $225. 
; ry sedan (8), $2,125°*. conv., ° "52 Chieftain (6) Catalina 2-dr., $140*. 
$1,725*, $1,705*; Fairlane (8) 500 4- OLDSMOBILE —'58 (88) Holiday 2-dr., Hardtop, $1,600*. 
dr., $1,630* (ps), $1,585* (ps); Vic- $2,295° (ps). MISCELLANEOUS—’57 Willys Dispatcher, 
toria (ps); ranch wagon| (88) Holiday 2-dr., (ps), $1,- $740, $675. 
(6), $1,475*; Fairlane (8) 2-dr., $1,- oa (88) Super Holiday 4-dr., $1,475* *47 Ford %-ton stake, $140. 
450; Custom (8) 300 4-dr. 1,385°*, ps). 
(88) ‘Holiday .2-dr., $1,080* (ps). DAYTONA BEACH 
Country squire (8), $1,295*; Fairlane (88) Holiday 2-dr., (98) 4-dr., 
(8) 4-dr., $1,050*, $800* (ps); Custom $595* (ps). Florida Auto Auction. Sale every Tues- 
(8) 4-dr.. $980*; ‘Main (6) 4- dr. $885, "53 (88) 4-dr., $565° (ps). day. Prices are for sale of Dec. 30. We 
$835; Main (8) 4-dr., $875. "52 (88) Holiday 2-dr., $225°*. had no shortage of cars today. The market 
‘55 Country squire (8), $1,165* (ps), $1,-| PACKARD —'55 Clipper Panama, $875*| was a little off but all nice cars sold. 
005; Fairlane (8) conv., $1,150*; Vic- (ps). BUICK—’57 Special Riviera 2-dr., $1,600* 
toria country sedan (8),| (6) $765. (ps); 4-dr., $1,500*; Estate wagon, 
= — = "65 Belvedere (8) 2-dr.. $700*; Savoy $1,435°. 
(8) 4-dr., $615; Savoy (6) 2- ar. $480°. "56 Special Riviera 2-dr., $1,150* (ps). 
'54 Belvedere (6) 4- dr., $520. "S55 RM 4-dr., $905* (ps). 
PONTIAC—'57 Super Chief Catalina 2-dr., CADILLAC—’58 (62) sedan de Ville, $4,- 
$1,585° (ps). 080* (ps). 
"56 Chieftain Catalina 2-dr. $915*. "ST (62) coupe de Ville, $3,100* (ps); 
"63 Chieftain Deluxe (8) 2-dr., $380*; sedan de Ville, $3,050° (ps). 
Chieftain (8) 4-dr., $360. "54 (62) coupe de Ville, $1,435* (ps). 
"50 2-dr., $130°*. "63 (62) sedan de Ville, $700* (ps). 
MISCELLANEOUS—’51 Ford %-ton pick-| CHEVROLET—’'5S Impala (8) 2-dr., $2,- 


(ps); Brookwood (8), 
(8) 2-dr., $1,400. 

‘ST Bel Air (8) station wagon, $1.715* § 
(ps); 4-dr., $1,450° (ps). 

Two-ten (8) 2-dr., $965. 

’5S Bel Air (8) conv., $750*° (ps); 
$750°. 

‘54 Two-ten 2-dr., $300. 


DeSOTO—’57 Firedome 4-dr., $1,365*° (ps). 


FORD—’5S Fairlane (8) 4-dr., $1,590*. 
’57 Country sedan (8), $1,510*, $1,500* 
(ps); Fairlane (8) 2-dr., $1,270*; Cus. | 
tom (8) 2-dr., $1,115*, ” $915. 
'56 Custom (8) Hardtop’ $1,050*; 
lane (8) 4-dr., $1,025 
2-dr., $955°. 
‘55 Custom (8) 2-dr., 
r., $650°. 
Country sedan (8), 
(8) 2-dr., $485°. 
LINCOLN Premiere Hardtop 4-dr,, 
$3,310° (ps). 


Fair- 
(ps); Vic toria 


$730*, $650°; 4. 
$510; Custom 


Cosmopolitan Hardtop 2-dr., $270*. 
OLDSMOBILE — ’'57 (98) conv., $1,875* 
(ps). 

"55 (98) Holiday 4-dr., $1,230° (ps); 
(88) Holiday 4-dr., $905*; (88) Super 
4-dr., $820*. 

PLYMOUTH—’57 Belvedere (8) 4-dr., $1,- 
420°; Belvedere (6) 2-dr., $1,250*; 


Savoy (8) 2-dr., 
(6) 4-dr., $1,010*. 


$1,200° (ps); Savoy 


"65 Savoy (6) 2-dr., $535; Plaza (8) 
2-dr., $505. 
‘53 Cranbrook 4-dr., $320*. 


PONTIAC — Chieftain conv., 
(ps). 
"56 Chieftain 2-dr., $685*. 

"55 Chieftain station wagon, $825°*. 
Chieftain (8) 4-dr., $250*. 
RAMBLER—’58 Super (6) 4-dr., 
"52 Custom (6) conv., $165*. 
STUDEBAKER. — '58 Scotsman (6) 4-dr., 

$1,245*. 
‘54 Commander (8) 2-dr., 


$2,300° 


$1,625°. 


$515*. 


up, $370; Dodge 


BUFFALO 


Thruway Auto Auction, Sale every Tues- 
day. Prices are for sale of Dec. 30. 

Due to adverse driving conditions, caus- 
ing many cancellations, our auction con- 
signment was below that anticipated. 
Prices were a little higher than last week. 
Sold 42 cars from 60 consignments. 
BUICK—’'56 Special conv., $1,070* (ps). 

"55 Special Riviera 2-dr.. $775*. 
CADILLAC—’53 (62) sedan de Ville, $600*. 

"52 (62) coupe de Ville, $355° (ps). 
OHEVROLET—'55 Bel Air (8) Hardtop 2- 


%-ton pickup, $215. 


Bel Air station wagon, $725; 4-dr., 
P $415; Two-ten 2-dr., $415*; One-fifty 


4-dr., $230. 
"51 station wagon, $350. 


CHRYSLER—'S4 Windsor (6) 4-dr., $355*. 
"53 Windsor (6) 4-dr.. $210°*. 
DODGE—'53 Meadowbrook 4-dr., $255*, 
225; Coronet (6) conv., $215*. 


FORD—'57 Del Rio (8), 

"56 Fairlane (8) 4-dr., $1,080°. 

Fairlane (6) 4-dr.. $675°*. 

"54 Custom (6) ranch wagon, $410*; 2- 

dr., $355. 

"53 Custom (6) 2-dr., $265°, $250. 
LINCOLN—'56 Capri 4-dr., $1,360* (ps). 
MERCURY—'55 Monterey Hardtop, $595*. 
OLDSMOBILE—'57 (88) 2-dr., $1,700°. 

"56 (88) Holiday 2-dr., $1,305° (ps). 

"55 (88) 2-dr., $990°. 
PLYMOUTH —'56 Belvedere 2-dr., 

$865°. 

Belvedere 

$305 


$1,365. 


(6) 
(6) $460°; 


PONTIAC—'55 Chieftain 2-dr., 
"54 Chieftain (8) 4-dr., $505°; Chieftain 
(6) 2-dr., $230°. 
RAMBLER—'54 Custom (6) 4-dr., $575*. 
STUDEBAKER — '55 Champion (6) 2-dr., 
$385, $360. 
"54 Champion (6) 2-dr.. $315. 
— Ford Ranchero, 
895. 
"52 Chevrolet 1-ton pickup, $245. 


BORDENTOWN, 


National Auto Dealers Exchange. Sale 
every Tuesday. Prices are for sale of 
Dec. 30. 


2-dr., 4-dr., 


$620°. 


OFFER 


TENNESSEE 


Again registrations were down because 
of the holiday. Prices remain high because 


of limited registrations. Sold 74 percent 
of 191 cars consigned. 
BUUICK—'58 Special Riviera 2-dr., $1,- 
980° (ps). 
"ST Special Riviera 2-dr., $1,560° (ps), 
$1,450°. 


"56 Century Estate Wagon, $1,360° (ps), 
$1,325° (ps). 


Bel Air (6) 2-dr., $1,250, $1,200. 

"56 Bel Air (8) 4-dr., $1,250; Two-ten 
(8) 2-dr., $1,020; 4-dr.. $970*; Two- 
ten (6) 4-dr., $860, $770*; One-fifty 
(8) 2-dr., $985. 

"55 Bel Air (8) 2-dr., $800. 

"54 Two-ten 4-dr., $485*; $415, 


$380. 
"53 Bel Air 4-dr., $455; conv., $390. 
$1,025* 


CHRYSLER —'56 Windsor 4-dr., 
(ps). 

DeSOTO Firedome Sportsman 2-dr., 

$1,625* (ps). 


"55 Firedome 4-dr., 
(ps). - 


2-dr., 


$950* (ps), $810*° 

DODGE—'54 Coronet (6) 2-dr.. $300*. 

FORD—’58 Fairlane (8) 500 Victoria 2- 
dr., $2,075* (ps); Fairlane (8) Victoria 


"53 Crest (8) Victoria 2-dr., 
$340*; Main (8) station wagon, 
IMPERIAL—’'56 4-dr., $1,210* (ps). 
LINCOLN—’56 Capri Hardtop, $1,500* 


(ps). 
MERCURY—’58 Monterey Hardtop, $1,- 
765° 


‘56 Montclair 4-dr.. $1,220*; Monterey 
Hardtop, $950*; Medalist 2-dr., $810. 
Monterey Hardtop. $575. 
Monterey conv., $175*. 
"52 Custom Hardtop, $225. 
OLDSMOBILE — '57 (88) Holiday 2-dr., 


$1,675* (ps). 
"66 (88) Holiday 2-dr., $1,370* (ps); 
$1,010* (ps). 


conv., (ps). 

(88) Holiday 2-dr., 

(88) 4-dr., (ps); (98) Holiday 
(ps). 


$470°, 
$365*. 


SAVE MONTHLY 


PRODUCT 


AUTOMOBILE DEALERS 


FINANCING PLAN 
DEALERS WITH 
MILITARY CUSTOMERS 


offer competitive rates and especially 
attractive proposition large percentage your 
customers are military personnel, you are near 
military installations. Service includes civilian 


Federal Services the oldest and largest 
automobile financing firm specializing 
financing the armed forces. 

Because know the serviceman moves 
around great deal, finance and in- 
sure his car for use around 
the world. re-financing required. 


FEDERAL SERVICES 


FINANCE CORPORATION AND AFFILIATES 


MAIL THIS COUPON TODAY 
for complete details about our specialized 


‘55 Special Riviera 2-dr., $910°, $850*, 
$825°. 
‘53 RM Estate Wagon, $275* (ps). ; 
Super retail, floorplan and demonstrator plan. 
CADILLAC—'50 (62) sedan de Ville, 
$225". 
CHEVROLET—'58 Impala (6) conv., $1,- 
685*; Yeoman (6), $1,525. 
"57 Bel Air (8) Hardtop 2-dr., $1,510*, 
$1,480*, $1,425*, $1,400°; Two-ten (8) 
station wagon, $1,500°, $1,250; 4-dr., 
$1,495*, $1,350° (ps); 2-dr., $1,320; 


2-dr., $1,770*; 4-dr., $1,700* (ps); 

ranch wagon (8), $1,700. financing plan. will welcome your inquiry. 
’57 Fairlane (8) 500 4-dr., $1,410*; Fair- 

lane (8) Victoria 2-dr., 
conv., $1, 900°; Fairlane 

Send to: Federal Services Finance Corporation 
Custom (6) 2-dr., $360. $210. 839 17th Street, W., Washington 


— 
The 


was accident that 


Dramaturgy Produced the 
Two Top Crowd Pleasers 
the Detroit Auto 


the Plymouth Electronic Driver Game, and the 
DeSoto Show Miniatures, starring Emmett Kelly 


For years, Dramaturgy has created and produced Dramaturgy show showmanship that extra something 
selling shows and displays for many America’s biggest that makes consumers (or dealers) listen, laugh and 
blue-chip industrial companies. The plus ingredient remember like the people below... 


; These candid photographs token of the Plymouth and De Soto exhibits—Detroit Auto Show, November, 1958 


ple sees 


Amused people... Excited people... 


Look for the crowds the Plymouth and DeSoto 
exhibits the Chicago Auto Show, January 17-25 


Produced by: Robert Widener Technical Supervision: Warren Smith Game Design: George Bullen 
Writing and Direction: Herbert Kanzell Rudy Kukura 


INC 


2307 Chester Ave., Cleveland 14, Ohio—PRospect 1-4030 York Sales Office, 415 52nd Street—MUrray Hill 8-2880 


1-dr,, 
| 
‘toria 
istom 
i-dr,, 
270°, 
-dr, 
Interested people... Attentive 


Affecting Factories and 


AUTOMOTIVE NEWS, JANUARY 12, 1959 


Auto Advertising 


Martin Whitmyer 
Staff Writer 

two-week push boost car 
sales this year has been set the 
newspaper industry for Apr. 1-14, 
using the theme, “Live Better 
Far with Brand New Car.” 

Promoted the Bureau Ad- 
vertising the American News- 
paper Publishers Assn., the pro- 
motion expected include up- 
ward 1,000 participating news- 
papers. 

While details the drive are still 
ironed out, the Bureau said 
this year’s promotion will more 
elaborate than the “You Auto Buy 
Now” campaign year ago. 

* 


Mercury Flips Its Disc 


The new “Beep Beep” song that 
started out part nightclub 
routine and ended songhit 
the Roulette label has the auto in- 
dustry whirl. 

Cadillac gets the kidding treat- 
ment; Rambler gets the plug, but 
it’s Mercury that’s the air| 
over the recording. 

Kenyon Eckhardt has informed 
all radio stations carrying 
spot schedules that the auto maker 
doesn’t want near that “highly 
commercial recording that repeat- 
mentions names two auto- 
mobiles and the tribulations their 
drivers. 

“We feel that bad program- 
ming practice program this tune 
our Mercury commercials 
any other automobile commercials. 
believe that you will recognize 
the problem immediately and take 
the necessary steps insure 
quate separation between our com- 
mercials and this commercial re- 
cording,” the agency told the 
stations. 

The lyrics the song are fol- 
lows: 

What, surprise; 

little Nash Rambler was 

following me, 

About one-third size. 

Now we're doing 120, 

fast could go; 

The Rambler pulled alongside 

me, 

were going slow. 

fellow rolled down his 

window 

And yelled for hear, 

“Hey, buddy, how can get 

this car 

Out second gear.” 

> 


Maremont Campaign 


Plans for the biggest advertising 
and sales promotion program its 
history have been announced 
Maremont Muffler division Mar- 
Pro, Inc. 

major part the program will 
first entry into na- 
tional network television, with Dave 
Garroway and Jack Paar selling 
Maremont potential 130 mil- 
lion people. 

Other features the all-inclusive 
campaign reach both the trade 
and consumer will include “TV 
Topper” for curb sign, 
plus specially designed sales aids. 

> 


Dow Sponsors Auto Newscasts 


Dow Midland 
(Mich.) supplier chemicals 
the auto industry, sponsoring 
twice weekly 15-minute automotive 
news broadcast over Radio Station 
Detroit. 

Designed make known Dow’s 
research effort automotive prod- 
ucts, the program consists local, 
national and international news, 
plus news the automotive in- 
dustry centered Detroit and 
Michigan. 


Lincoln Engineering Rep 

Inc., St, Louis, has been appointed 
advertising agency for Lincoln 
Engineering Co., division 
Machine Engineering 

manufactures auto- 
matic lubricating 

* 


Motor Trend Expands Feature 

Starting with its February issue, 
Motor Trend magazine will expand 
its editorial feature, “Products Use 
Tests,” include the awarding 


* 


“Tested and Approved” seal for 
products living manufactur- 
ers’ claims. The seal designed for 
use advertising the product 
approved. 

will the first time there has 
been such seal approval the 
automotive field. 

Since there are generally ac- 
cepted standards for various types 
automotive products, the use test 
will confined manufacturers’ 
claims and approval will given 
only that basis, officials All 
tests will dated, and that date 
will part the seal when 
awarded. Any manufacturer may 
apply for the seal, officials said. 

* * * 


Atlschuler the Ball 


Keeping his radio spot announce- 
ments fresh newscasts, George 
Altschuler, who operates George 
Allen (Rambler) South Gate, 
Calif., has cashed the current 
controversy over small cars versus 


big cars for Los Angeles city 


fathers, 

Using the fan letter type copy, 
Altschuler one commercial tip- 
ped his beret Mayor Norris 


Helps Hoist 
Auto Bodies onto 


Pontiac Chassis 


PONTIAC.—The man who hoists 
auto bodies onto the chassis 
Pontiac’s assembly line finds his 
job easier nowadays, thanks 
extra pair “eyes.” 

The extra vision provided 
closed-circuit television hookup 
the plant’s second floor body-drop 
station. Its application utilizes 
16-m.m., double-lens camera and 
12-inch monitor. 

Increased efficiency and greater 
safety are the benefits derived from 
the installation, Pontiac said. 

the body rolls off conveyor 
dolly, the operator positioned 
next the screen one side 
the body drops clam type hook 
over the assembly. 

The camera, focused the oppo- 
site side the body, projects 
picture enabling the operator 
determine when the hook safely 
secured for hoisting. Within sec- 
onds after arrival, the body 
hoisted from the dolly and “low- 
ered” the chassis the main 
assembly line below. 

Both screen and camera can 
mounted any angle height 
and the equipment can transmit 
picture distance 700 feet. 


Port-of-Entry Prices 
Imported Cars 


Poulson for cancelling the city’s 
order for Cadillac and settling 


for Rambler sedan, 
+. * * 


New Account for 


Scolaro, Meeker Scott, Inc., 
publishers representative with 
offices Detroit, New York, 
Chicago and Philadelphia, has 
been appointed represent the 
Atlantic City Press. 

Los Angeles and San Fran- 
cisco, representation will 
through affiliated organi- 
zation, Doyle Hawley. 

* 


Report Available 


Economics Press, Inc., has pub- 
lished report “How Think 
About Public Relations.” 

The report available corpo- 
rate management $25 for the 
copy and for each additional 
copy. 


* * * 


Personnel Changes 


Arthur Terry from director 
the media department the De- 
troit office Kudner Agency, Inc., 

the same posi- 
tion the Detroit 
office Geyer, 
Morey, Madden 
Ballard, 
Edward Gum- 
pert from general 
products manager 
the toilet arti- 
cles division 
Colgate-Palmolive 
Co. vice-pres- 
ident and chair- 
man the mar- 
keting plans committee Geyer, 
Morey, Madden Ballard, 
David Lindsey from promotion 
manager the Appleton (Wis.) 
Post-Crescent promotion director 
the Chicago Daily News, suc- 
ceeding Arthur Youngberg jr., 


H. L. Lucas Kensinger Jones 


who resigned become president 
Youngberg-Carlson Co., Chicago 
insurance firm Robert 
Harms from promotion staff 
assistant promotion director the 
Chicago Daily News Hugh 
Lucas, director TV-radio serv- 
ices, and Kensinger Jones, TV-radio 
creative director, vice-presidents 
Campbell-Ewald Co., Detroit 
Marvin Cole retirement after 
years manager the auto- 
mobile advertising department 
the Buffalo 
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passenger station wagon, $2,580; six or 
seven-passenger station wagon, $2,664; 1200 
Spider conv., $4,348. 

MORGAN—‘‘Plus Four’ cpe., $2,855. 

sed., 
$1,678; 2-dr. sed., $1,495; conv., $1,574; 
2-dr., stat. wag., $1,798. Deluxe—-4-dr. sed., 
$1,718; 2-dr. sed., $1,599; conv., $1,636; 
2-dr. stat. wag., $1,825. 

NSU PRINZ—2-dr. sed., $1,398; sunroof 
sed., $1,487. NSU Prinz 36—-2-dr. sed., 


$1,458; sunroof sed., $1,547. (All are 5- 
passenger models. Heater standard on all 
models.) 


OPEL — Rekord—2-dr. sed., $1,987.50; 
Caravan—2-dr. stat. wag., $2,400. (Heater 
standard on both models.) 

PANHARD—Dyna Deluxe 4-dr. sed., $1,- 
995; Dyna Deluxe Super 4-dr. sed., $2,065. 

PEUGEOT — 403 — 4-dr. sunroof sed.. 


2,175. 

PORSCHE—1600 Series—conv., $3,581; 
Super conv., $3,981; cpe., $3,700; Super 
epe,, $4,150; Carrera cpe., $5,700; hardtop, 
$3,865; Super hardtop, $4,315; Carrera, 
hardtop, $5,865; cabriolet, $3,950; Super 
cabriolet, $4,400; Carrera cabriolet, $5,950. 

RENAULT — 4CV 4-dr. sed., $1,345; 
Dauphine 4-dr. sed., $1,645. (Heater stand- 
ard on both models.) 

RILEY—1.5 4-dr. sed., $2,316. (Heater 
standard.) 

ROVER—90 4-dr. sed., $3,295; 105S 4- 
dr. sed., $3,625 (overdrive); 105R 4-dr. 
sed., $3,765 (automatic transmission and 
overdrive); 105R deluxe 4-dr. sed., $3,865 
(automatic transmission and overdrive). 
(Heater standard on all models.) 

ROLLS-ROYCE—Slilver Cloud—Standard 
Steel Saloon, $13,995. (Automatic trans- 
mission, power steering, power brakes 
standard.) Other models are custom-built 
and vary considerably in price. 

SAAB—*‘93B’’—-2-dr. sed., $1,895; 2-dr. 
sed, (automatic clutch), $1,995; 2-dr. sun- 
roof sed., $2,019; 2-dr. sunroof sed. (auto- 
matic clutch), $2,119. Granturisme 750— 


2-dr. sed., $2,568. (Heater standard on all 
models. ) 

SIMCA—Aronde—Deluxe 4-dr. sed., $1,- 
698; Super deluxe 4-dr. -ed., $1,798; 
Chatelaine 2-dr, stat. wag., $1,963; Plein 
Ciel 2-dr, hardtop, $2.947; Oceane conv., 
$3,167. Ariane (4-cylinder)—4-dr. sed., $2,- 
102. Ariane V-8—4-dr. sed., $2,264. 
Vedette V-8—Beaulieu 4-dr. sed., $2,501. 

SKODA—S-440 2-dr. sed., $1,687; S-445 


sed., $1,787; 2-dr. stat. wag., $1,995; 8S- 
450 conv., $2,395. 
SUNBEAM—Rapier—2-dr, hardtop, $2,- 
499; conv., $2,649. 
TAUNUS — Standard — 4-dr. sed., $2,- 
120.50; 2-dr. sed., $2,028.50; Comb i- 
wagon, $2,237. Deluxe —4-dr. sed., §$2,- 


2-dr. sed,, $2,174.50; Combi-wagon, 

TEMPO—M ata do r—3-passenger stat. 
wag., $2,482.75; 6-passenger stat. wag., 
$2,514.65; 9-passenger stat. wag., §$2,- 
546.55; 12-passenger stat. wag., $2,712.50. 

TOYOPET — Crown 4-dr. sed., $1,989. 
(Los Angeles port-of-entry price.) 

TRIUMPH—4-dr. sed., $1,699; 4-dr, stat. 
wag., $1,899. TR-3 (sports cars)—softtop, 
$2,675; hardtop, $2,835, 

VAUXHALL — Victor — 4-dr. sed., $1,- 
987.50; 4-dr. 2-seat stat. wag., $2,400. 
(Meater standard on both models.) 

VOLKSWAGEN—2-dr, sed., $1,545; 2- 
dr, sunroof, $1,625; conv., $2,045; Kombi 
(8-pass.), $2,020; stat. wag., $2,120; de- 
luxe stat. wag., $2,576; deluxe camper, 
$2,737. Karmann Ghia—cpe., $2,445; conv., 
$2,725. (Heater standard on all models.) 
° VOLVO—2-dr. sed., $2,238.53; 2-dr. stat. 
wag., $2,490. (Heater standard on both 
models.) 

WARTBURG—Standard 4-dr, sed., $1,- 
688; standard 4-dr., sunroof sed., $1,778; 
deluxe 4-dr. sed. $1,799; deluxe 4-dr. sun- 
roof sed., $1)889; 2-dr, stat. wag., $1,898; 
4-dr, deluxe stat. wag., $2,085; conv., $2,- 
099; coupe, $2,199; sports roadster, $2,799. 
(Heater standard on all modeis.). 


Berl Berry's New Home— 


Berl Berry Dodge, Inc., has moved into this $225,000 building Kansas City. 
lighted and paved new-car patio included the new facilities. The building 


and patio total 54,000 square feet. 


the Letterbox 


(Continued from Page 10) 


and every public speech emphasizes 
the need for education and how 
there must schoolroom for 
every boy and girl order get 
them overeducated—brainwashed, 
speak. 

Yes, after man has gone 
through every college, taken 
every course offered and becomes 
what happens him? Some 
ordinary laborer takes over his 
business, tells him what do, 
whom hire and what pay 
them. 

why all the knowledge 
can’t put any good use this 
free country free enterprise? 

Take the automobile factories. 
Look what strikes and labor trou- 
bles have cost them the last 
decade. Yet the so-called bigwigs, 
the overeducated officials, board 
members, etc., right the 
laborers. 

Instead letting them when 
they strike and hiring people who 
need job and are not striking, 
they wait, lose money, crawl, beg 
and everything double that 
criticize other countries for doing. 

“Share the wealth,” says one 
Communist country, and are 
horrified such Yet, 
what are doing? 

What taking income tax from 
People who try get the top 
and build nice big business? They 
get into bracket where they 
can’t pay the taxes, thus they have 
cut back close and 
broke, most large companies will 
do. What that but sharing the 
wealth? 

Then unemployment. Letting 
man walk off the job because 

too sorry work and draw his 
money whether works not. 
What that? 

don’t share the wealth here. 
lie down like the cowards 
naturally are and let taken 
away, without kick even know- 
ing where goes. Like foreign aid. 
Why don’t some foreign countries 
give something? They are much 
older than are, and much 
better condition financially, spirit- 
ually, physically and 
Palm Beach, Fla. 


Champion the Lark 
Just completed reading your “Let- 


Kenerson Heads 


TRW Subsidiary 


CLEVELAND. Russell Ken- 
erson has been elected president 
Thompson Products, Ltd. suc- 
ceeds George Stauffer, who has 
been named chairman. 


The company, subsidiary 
Thompson Wooldridge, Inc., 
operates plants St. Catharines, 
Ont., and major producer 
precision parts for the Canadian 
automotive markets. 

Four new members have been 
elected the subsidiary’s former 
three-man board. They are Kener- 
son, Leach, secretary-treas- 
urer Thompson Products, Ltd., 
Jones, secretary and general 
counsel TRW, and Paul Schuette, 
member the parent company’s 
legal staff. 


terbox” the Dec. issue 
MOTIVE News. 


Geisinger, Dover, O., should 
congratulated his article 
“Bring Back Models.” 


own experience, and those 
many business friends, are quite 
similar. However, finally took the 
bull the horns when “estate 
wagon” was involved acci- 
dent and purchased for cash new 
1940 Studebaker Champion called 
the Lark Regal. 


say 1940 because memory 
seems tell that the engine 
the Lark and the 1940 Champion 
had the identical stroke and bore, 
the axle ratio was identical (4.1), 
the overdrive was the same ratio 
far can learn, and the man- 
ual shift control the steering 
column operated the same man- 
ner with the same stiffness cold 
mornings. 


Yes, even the fuel consumption 
was the same, about miles per 
gallon. Here the identity shifts. The 
car not antique style, 
least the neighbors don’t object 
night, and she handles just like 
barfly after six seven rounds. 


You can park with ease 
any public private park- 
ing space and you don’t have 
strain turn the wheel. 
surprise, even the insurance colli- 
sion rates have been lowered 
the Lark due the quick detach- 
able fender components that 
have welded place. 

S-P service personnel will get 
the instructions and parts out 
the dealers and the dealers will get 
off their chairs and see that the 
are serviced properly—which 
found wasn’t four dealer- 
ships—maybe Studebaker has the 
answer for the model 
cars which small people feet 
inches high can buy. 

With the threatened increase 
gasoline sales tax now coming 
before Congress, the economy 
the Lark can made approach 
percent the claimed miles 
per gallon, intelligent approach 
the American-built, reasonably 
designed and adequately powered 
automobile will have been achieved. 

might add that the use 
169-cubic-inch engine, prop- 
erly designed and adjusted, will 
have tremendous effect reduc- 
ing the ever-increasing smog prob- 
lem created the 300 and 400- 


cubic-inch engines. doubt 
check with smog engineers. 
READER. 

Can Be? 


For the past several months 
have enjoyed reading your features 
“Sales Testing the New Models” 
and “Sales Testing the Imports.” 

While possible may have 
missed reading one two, not 
once recall adverse com- 
ment regarding any American auto- 
mobile. Conversely, several faults 
the imports are discussed the 
stories about these cars. 

Can that American-made 
ears have bugs them?— 
6124 S.W. 104th 
St., South Miami, Fla. 

Nore: Nope. both 
series are looking for sales 
points which salesmen might 
overlook their familiarity with 
their own makes. 


| 
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its proved “Jimmy” Diesels 


engines bring far more power than ever before possible 
the big brutes the construction, mining, petroleum, logging 
and marine industries—up 1650 when turbocharged. 


Production has started and complete programming has been 
established all new engines. Non-turbocharged engines 
will available first, followed later Turbopower models 
complete the power range. 


So—now more than ever before, pays standardize 
Diesel power. For whatever you want Diesel do, 
there’s Diesel for you—faster, better, less 
cost. Truly, here whole new concept Diesel power 
the All-Purpose Power Line. Get the full story writing Canada: GENERAL MOTORS DIESEL LIMITED, London, Ontario 
Diesel, Detroit 28, Michigan. Parts and Service Worldwide 


DETROIT DIESEL ENGINE DIVISION, 
GENERAL MOTORS, DETROIT 28, MICH. 


Diesel combines New Basic and “in-line” engines 


help industry fill its power needs, Diesel engineers 
have developed the most comprehensive power concept 
since they pioneered the small 2-cycle Diesel. 


Using only cylinder sizes, they have more than doubled 
the number basic engines vastly increased the horse- 
power range yet maintained the family relationship and 
parts interchangeability for which Diesels are famous. 


features the ultimate compactness, light weight, 
high efficiency, durability and inexpensive maintenance. 


Basing their design that the versatile and capable 
Series Diesel, Diesel engineers have created new 
basic and “in-line” engines which will add vastly new 
power coverage the present Series and 110. 


First, the new Series Diesel—comprising four basic 


and engines—is smaller, more compact version 


the famous 


Here, last, the Series 53, are Diesels which cover the lower 
horsepower ranges never before. They hurdle the barriers 
which have limited the use Diesel power whole host 
applications. They offer new opportunities for Diesel power 


farmers, boatowners and industrial users making 
Diesels particularly suited their needs. They will pay 
for themselves amazingly fast when they take over from 


gasoline engines. 


Four new engines complete the additions—widen the 


power range the Series—set new standards for 
low weight and small size per horsepower. These 


NOW...A Diesel for every kind 
and every size truck, bus 


—and see how new Series and engines compare size with nearest Diesel competitor 


Diesels millions can use height weight 1040 
version the dependable Series 2-cycle Diesel—identical design 


principles—the new “53” incorporates the time-proven features patented unit fuel 


injection and blower scavenging more compact, lighter-weight units. These 
spacesaving 2-, and 4-cylinder engines open new fields Diesel usefulness small 
trucks, buses and taxicabs, well tractors, material-handling equipment and small boats. 
Put Series “Jimmy” Diesel work. will pay for itself amazingly fast when takes 
—for space and weight-savings shorter over-the-roads units height weight 1340 Ibs. 
Essentially two 3-cylinder banks block arrangement, the new “6V-53” answers the 
need for super-compact 175 195 horsepower Diesel for trucks 55,000 GCW and 
30- 50-passenger coaches. Only over-all length and weighing only 6.9 pounds 
per horsepower new low), features maximum interchangeability parts with Series 


“in-line” engines—permits design new shorter, lightweight Diesel-powered highway haul- 
ing units. 


—the proven economy engine highway hauling height weight 2080 Ibs. 

These great “71E” and “Jimmy” Diesels have proved themselves the most outstand- 


ing, most economical performers the highways—producing the lowest-cost miles 
Diesel history. many fleets these rugged engines deliver miles per gallon—as many 
300,000 miles without overhaul. And when overhauls are needed, they cost far less than 
for other Diesels. Lightweight aluminum version “6-71E” weighs 690 Ibs. less than 
competitors the 217-h.p. range. 


“6V-71" — Length 42%,’’, width 35” 

6V-71—217 i. P. @ 210 P.M. 
8V-71—290 H. P. P. 


Over foot shorter and 200 pounds lighter than Diesel sixes equivalent horse- 
power, this new will inaugurate new era efficiency and economy short- 
wheel-base tractors. The new “8V-71,” producing 290 H.P. without turbo-charging, 
will “step the big logging trucks, on- and off-the-highway operations and large 
passenger coaches. All the economy improvements made Series engines the past 
years are incorporated these new engines. Most parts completely interchangeable 
between the interchangeability with Series units. 


s 
> 


Diesel 

Detroit 28, Michigan 

Send detailed information new All-Purpose Power Line for trucks and buses. 

Canada: GENERAL MOTORS DIESEL LIMITED. London, Ontario 

Canada: GENERAL MOTORS DIESEL London, Ontario Parts and Service Worldwide 


Specifications subiect to change without notice. 
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Low Points Noted Moskvitch, Volga 


Soviet Cars Get Mixed Rating 


(Continued from Page 6) 


aluminum overhead valve 
engine, one-shot 
ghassis lubrication, spring covers, 
radio, reclining seats 
and there plenty attention 
detail. 

another four-door, which 
little like 1951 Ford, 
Henry and undersize 1952 
Mercury. 

Big wide-opening doors made 
easy get and relax deep, 
seats, Instruments (including 
speedometer from the 
1955 Ford) were large and easy 
read once figured out the Russian 
word for oil and amperes. 

The key star® was quick, and the 
engine well, The hydraulic 
was smooth and gears 
easily found. traffic the Volga 
was pretty weak, with the four- 
engine not powerful 
enough move some 3,200 pounds 

Steering was miserable and the 
ride comparable lightly loaded 
pickup. Here are notes made after 
finished driving the car: 


Chrome Good 


BACK: Trunk lid has rotary- 
keyed lock dull black paint 


7 


and cardboard inside trunk ... 
separate light under vertical 
mounted spare backup lights 
gaskets between bumper 
and sheet good chrome. 

From back seat: Wonderfully 


like material over cotton and coil 
springs dome light controlled 
switches front and 
right rear turns 
raise window tempered 
doors (not laminated 
safety) rear door vents are 
phony doors lock with GM- 
type push buttons 
paper glued nubby 
brown tweed carpet. 

the front seat: Seat com- 
fortable and good height, but 
uncomfortable decorative pad and 
bump run right the middle 
second and high are slow mesh 
though the collars want 
synchronize full horn ring 
Suspended pedals. 

double swivel bracket 
twin plastic sun visors dash 
funny combination excellent 
and awful workmanship with un- 
trimmed castings, mold marks, 
chipped and spotted paint good 
instrument dial faces, nice plastic 
wheel and highly polished horn 
ring. 

Stamped metal glove-box lid has 


inspection sticker with name 


man approving the radio 
antenna above windshield cen- 
ter like 1936-38 Fords front 
doors have two separate rubber 
seal strips plus 

* * * 


Lots Service Room 


DER the hood: Instructions 

clean oil filter are English, 
“Move handle back and forth 
times daily when engine 
remove and wash every 12,000 Kms 
kilometer little less than 
mile) plenty room serv- 
draulic reservoirs easy service 

carburetor hidden under hat- 
type cleaner. 


Has thermostat exhaust gas 
valve aluminum engine looks 
‘like old Chevrolet Four 
battery grounds the fender 
which must reduce electrical effi- 
ciency. 


General comments: Paint well 
applied but not shiny our 
1957 jobs panel fit smooth 
but door gaps indicate poor die 
matching chrome window trim 
well fitted with hand work 
showing extensive (and not 
very good) lead work showing 


Car Tested: 
VOLGA 


Model: M21-A four-door sedan. 

Engine: All aluminum, “wet” 
cast iron liners, four-cylinder, 
four-cycle overhead valve, 149.15 
inches displacement, 
horsepower, 3.68 bore 3.68 
ratio, adjustable rockers. 


Maximum horsepower (80) 
developed 4,000 r.p.m., while 
maximum torque 130.7 foot 
pounds. 

Transmission: Steering column 
lever-controlled three-speed unit 
bolted engine block. The shift 
pattern identical American 
Synchronizer for engage- 
ment second and high. Single 
dry-plate clutch operated hy- 
draulic release cylinders. 

Accessories: Radio, heater, 
bumper guards, reclining front 
seats and one-shot lubrication 
system are standard equipment. 

Note: The Volga M21 has been 
production since 1955. Price 
the car Russia reported 
delivered price $1,600 pos- 
sible, based wholesale cost 
plus shipping, 
import duty and markup. 


Cost Strikes Mounts; 
PPG Talks Renewed 


(Continued from Page 8) 


plants its week. The 
dispute largely over noneco- 
issues centering about 
work practices. 


The loss production Pitts- 
burgh Plate’s eight plants has be- 
serious threat produc- 
tion Chrysler Corp., which ob- 
tains most its glass supplies 
from the company. 

* 


UAW and Ex-Cell-O Corp., 

Detroit, met the bargaining 
table last week for the first time 
Aug. 27, one month before 
workers struck company 
Plants five Michigan and Ohio 
Cities. 

new attempt end the long 
walkout was proposed the 
Fulks, Ex-Cell-O executive vice- 
and Milton Mont- 
gomery, vice-president. 


Negotiations have been blocked 
disagreement over the form 
hew pact should take. The UAW 
insists national covering all 
plants, while the company wants 
Separate contracts. 


Bargaining resumed both na- 
tional and local issues, union offi- 
cials said. 

Toledo, Electric Auto-Lite Co, 


comfortable and three people 


has furloughed estimated 170 
nonunion salaried workers 
result eight-week strike 
members UAW Local 12. 


The Toledo plants were closed 
Nov. when talks with the UAW 
unit broke off terms local 
plant agreements, press time, 
there were meetings set between 
the union and company resume 
local talks, and dates set for 
resumption talks national 
Auto-Lite contract. 

Some local agreements have 
been reached plants outside 
Toledo, although the UAW all 
Auto-Lite plants are still strike 
pending agreement national 
pact. 

UAW members Chrysler Corp. 
Canada, Windsor, Ont., 
voted authorize officers Local 
444 call strike their discre- 
tion event the company and local 
fail reach settlement current 
contract talks. strike would 
affect 3,300 workers, 

OHN BUGAS, industrial rela- 

tions vice-president, announced 
that $178,000 was paid 
retroactive benefits 15,313 Ford 
retirees under 1958 amendments 
the Ford-UAW retirement plan for 
hourly employes. 


top and bottom windshield posts. 
Layer mastic blade-applied 
under the fenders front and 
rear bumpers are three pieces riv- 
eted together under the 
exceptionally quiet electric wipers 
red light dash when park 


engine overheats. 


Oil Pump Buried 


Simple overhead-valve 
four made aluminum with 
wet iron liners oil pump buried 
inside pan with common shaft 
driving the distributor off the cam- 
shaft crankcase ventilation 
into air cleaner single down- 
draft carburetor has adjustable 
main jet needle distributor 
points adjusted cammed screw. 

Two propeller shafts with rub- 
ber-mounted center bearing 
hypoid final drive with pinion 
offset below center 
ing axle shafts gears are 
shim adjustable ball bearings 
used throughout rear axle train. 


Body and Chassis: Unit body 
with frame horns extending from 
the cowl forward both sides 
the engine the engine sup- 
ported separate channel frame 
members bolted the body under 
the cowl section coil springs 
are used front, leaf springs 
the rear dual-piston shock 
absorbers are used.all around 
They are refilled every 6,000 
Kms. 

None this sounds exciting, 
much consequence com- 
petitive American But 
here the catch. 

far sales the U.S. are 
concerned, most people seeing the 
car were the opinion far 
too small and underpowered ap- 
peal any price. 

= 


Volga Has Good Points 


the Volga something 
considered. Except for its 
being made Russia, there 
little reason motorists would sneer 
the Volga auto. 

The overhead four could 
pepped with compression in- 
creases, the ride improved with 
softer springs and upholstery 
material used cover the seats 
instead blankets. certainly 
compares favorably with some 
the other imports driven. 
What about quality? It’s there 
strange measure. Both are well 
made sturdy and rugged com- 
ponents. seems that the Rus- 
sian engineer doubts the strength 

his design, makes twice 
big. 

result, you have trunk 
latches big enough for vaults, 
brackets that would hold ten times 
their load and plenty nuts and 


bolts make the assembly secure. 


RUSSIAN CARS 


Moskvitch Volga 
Model 402 
Date 
manufac- 
ture 1958 1958 
Weight, 2,156 3,212 
curb pounds Pounds 
Length 162 193 in. 
Width 61.6 in. in. 
Height 62.4 in. in. 
Wheelbase 94.8 in. 108. 
Tread in. 56.8 in. 
Road 
clearance 7.6 in. 
Turning 
circle feet ft. 
Maximum 
Engine 4-cycle 4-cycle 
Bore 2.80 3.68 
Stroke 2.92 3.68 
Displace- 149.15 
ment in. cu. in. 
Compres- 
sion ratio 
Horsepower 
Torque 51.5 ft. pds. 130.7 ft. pds. 
2400 
Firing 
order 1-3-4-2 1-2-4-3 
(tubeless) 
Battery 12V 12V 
voltage Amp.hr. 
Fuel tank 9.3 gals. gals, 
Radiator 


Volga— 


This the Volga, medium-price luxury car. The car about the size 
Rambler and features one-shot short-wave radio and reclining seats, 


Obituaries 


for goodyear Tire & Rubber Co.'s Indus- 
trail Products division, died Dec, 20 at 
his home in North Canton. 

* * * 


Con Frazier 
CITY.—Con Frazier, owner of 
Con Frazier Buick, died Dec. 28. He sold 
the old Kissel car before joining Simons- 
Wiles Buick in 1920. He later bought the 


William Reed, 63, 
Former NADA Director 


JACKSON, 
Reed, former NADA director and 
onetime member the General 
Motors Dealer Council, died Dec. 27. 
was 63. 

Mr. Reed also was 
ident the Mississippi Automobile 

Dealers Assn. headed Capital Parker. 


KANSAS 
Chevrolet Co. here until Chevrolet dealer suburban Bellevue, 


He was active in the Motor Car 
of Greater Kansas City. 


* > 


firm. 
Dealers Assn. 


the firm 1950 after years in| dead. was 56. Mr. Parker was former 
the auto business. Since then, 
had been active investments and 
real estate. 


member of the President's Highway Safety 
Committee and the Governor's Highway 
Safety Advisory Committee. He was a 
director of the North Boroughs Chamber 
of Commerce and was the group's ‘‘Man 
of the Year’ in 1950. Among the sur- 
vivors are a son, Samuel H. jr., a partner 
in the Chevrolet dealership. 


William Olin Stamps Jr. 
JACKSONVILLE, Fia.—William Olin 
Stamps jr., 58, a former resident of Jack- 
sonville who had operated a truck sales 
is dead, While 
living here, he was Southern district man- 
Inc. He was pres- 
Fiorida Trucking Assn. 


Becker 
ALBANY.—Jacob Becker jr. 59, vice- 
president of J. Becker & Sons, Inc., maker 
of truck bodies and power brakes, 
Dec. 


Charles Mann, 78, 
Pioneer Buick Dealer 


NORRISTOWN, 
Mann, 78, Buick dealer here until 
his retirement 1956, died 
local hospital. 

founded Mann Motor here 
1916, the first Buick outlet 
Montgomery County. had served 
show chairman for the Norris- 
town Automobile Dealers 
well president the association 
and had been president the 
Chamber Commerce here. 


firm in Orlando since 1956, 


ager for Mack Truck, 
ident of the 


died 
30 in Albany Hospital, 


Joseph Drexler 


Joe E Boyd THIBODAUX, La.—Joseph Drexier, for- 


mer owner of Drexler Motor Co. (Ford), 


TAYLORVILLE, Ill.—Joe E. Boyd, died Dec. 31. 
an auto and farm implement dealer here, e e e 
died Dec. 25 after a short iliness. 
Fred Gekler 
VAN WERT, 0O.—Fred D. Gekiler, 67, 


Parker Dudley Crim 
TRENTON, Tenn.—Parker Dudley Crim, 
71, who owned the first Ford dealership) 


a former auto dealer here, died Dec. 29. 
* 


Hospital. | COLUMBUS, O.—James W. Wilcox, 62, 
* | executive vice-president and treasurer of 


| Columbus Coated Fabrics Corp., died of a 
Frank Arthur Stock |heart attack Jan, 4, He had been with 
MEMPHIS. Frank Arthur Stock, the firm since 1919. 
retired automobile dealer, died Dec, 25 


after several — ee Jesse Warren McCord 
ALLIANCE, 0O.—Jesse Warren McCord, 
Frank Northway 86, pioneer Alliance dealer, died Jan. 
OKLAHOMA CITY.—Frank E. North-|3. He handled the Peerless, Maxwell and 
way, 69, local Ford dealer for 30 years, Dodge before leaving the business because 
died Wesley Hospital Dec, after other interests. 
brief illness. Northway was an honorary 
lifetime member of the Oklahoma City 
Motor Dealers Assn, and was secretary- Seymour Berkson 
treasurer for the organization several SAN FRANCISCO. Seymour Berkson, 
publisher of the New York Journal- 


times. 
American since 1955, died of a heart at- 


tack Jan. 4 at the Mark Hopkins Hotel 
Kimball Mooers here. 
NORFOLK, Va.—-Kimball C, Mooers, 70, 
eae dealer in Norfolk, died John J. Byrne 
ficial of Mack Trucks, Inc., died here. A 


former manager of Mack's bus department 
in Chicago, Byrne had been with the 
firm 31 years. 


Import Deal Folds 
Fla. After Loss 
Renault, 


Mike Marshall 
jr. announced that Marshall Motors, 
Inc., one the largest Greater 
foreign-car dealerships, 
closing its doors. 

“Our dealership has fallen victim 
high overhead and shrinking 
sales,” Marshall declared. “The 
firm, established 1956 suffered 
severe blow soon afterward when 
lost the Volkswagen dealership 
Monarch Motors, year later, 
its Renault dealership went Don 
Allen dealership.” 

Marshall said intends dis- 
pose his inventory and lease 
sell his 100-by-185-foot property 
2100 Biscayne 

had dealerships for 
Porsche, DKW, Goggomobil, Alfa- 
Romeo and Lancia. 


Taylor Holland 
NASHVILLE.—Taylor G. Holland, 66, 
retired Nashville auto dealer, died Dec, 26. 
* 


Robert Reed 
TEXARKANA, Tex. — Robert B. Reed, 
62, manager of Dreyer Motor Co., died 
Dec. 30 in a Dallas hospital. 
* * 


Frank Battles 
BOSTON.—Frank J. Battles, 64, founder 
and president of Frank Battles, Inc. 
(Pontiac), Newton, Mass., died Dec, 27 in 
Ft. Lauderdale, Fla. He was a member of 
the Greater Boston Pontiac Assn, 
* 


Harold Stein 

MOUNT VERNON, N. Y.—Harold A. 
Stein, a Ford dealer since 1923, died Dec. 
16. He was 65. Mr, Stein was a former 
director of the Automobile Merchants Assn. 
of New York and had been a delegate to 
Ford dealer council meetings, He headed 
Ford dealerships here and in Brewster, N. 
Y., and also operated H. A, Stein Tractor 
& Equipment Co., Inc., Mount Kisco, N, Y. 

* * * 


Rial Jones 
OXFORD, N. C.-—Rial H, Jones, 57, a 
veteran auto man here, died Dec. 28. He 
had been associated with Cooper Motor 
Co, and Blalock Chevrolet Co. At the time 
of his death he was a partner in Morton 
& Sherman Auto Department, 
* * 
George 


AKRON.—George P. MacFarlan, 55, as- 
sistant manager of automotive jobber sales 
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Car, Truck Output Estimates 


Automotive News 
PASSENGER CARS 


(U. PRODUCTION ONLY) 


Week Week dan. 1 

Ended Same Ended Total 

1959 1958 1957* 1958* 

AMER. MOTORS** 7,000 3,824 114,084 217,332 
1,600 1,953 1,168 49,513 
450 621 328 2,022 37,946 13,673 
1,300 1,601 935 36,556 
3,900 3,571 2,878 7,120 292,386 
11,497 7,431 25,063 655,526 367,296 
FORD MOTOR*** 173,653 1,889,710 1,219,422 
Edsel 1,400 436 1,061 7,813 54,607 26,563 
27,844 22,665 140,126 1,522,406 1,038,560 
880 630 3,610 37,426 25,871 
4,175 3,158 2,937 22,104 274,827 128,428 
GENERAL MOTORS 64,380 48,618 333,933 2,816,433 2,169,186 
9,107 9,996 6,062 43,787 407,271 257,124 
4,020 2,915 3,046 17,267 153,236 125,501 
35,900 33,838 188,406 1,522,537 1,255,943 
Oldsmobile 10,116 9,579 390,091 310,795 
9,300 8,052 5,974 343,298 219,823 
3,794 1,157 2,768 13,723 72,889 56,837 
Studebaker 3,794 2,768 13,723 67,394 55,092 
Total Cars, U.S. 133,872 120,140 97,641 593,794 6,115,454 4,244,021 


*Revised 


**American Motors’ totals for 1957 include Nash and Hudson production. 
*°*Ford Motor Co. tetals for 1957 include Continental production. 


COMMERCIAL CARS 
(U. PRODUCTION ONLY) 


Week Week Jan. 
Ended Same Ended Total 
1959 1958 1958* 
CHEVROLET 8,700 5,828 351,738 278,632 
DIAMOND 120 110 123 701 5,845 5,981 
DODGE 794 7,087 76,601 58,668 
219 277 17,683 14,308 
128 218 1,562 9,374 10,563 
404 244 1,714 
330 4,123 4,434 
17,895 13,854 1,083,670 
155,726 111,495 688,058 7,199,124 5,113,736 
Total Cars, Trucks, 
9,265 6,361 38,914 411,252 355,303 
Grand Total, 


Cars and Trucks, 


U.S. and Canada 145,992 726,972 7,610,376 5,469,039 


*Revised 


**Misceliancous includes Corbitt, Marmon-Herrington, Federal, Four Wheel Drive, etc. 
***Autocar, Freightiiner, Reo and Sterling are included in White totals; Brockway in 


Mack totals. 


N.B. All U. 8. totals include cars and trucks for military orders. 


Governmental Agencies 
‘Discover’ Smaller Cars 


John Walsh 
Staff Writer 

agencies are fol- 

lowing the lead private busi- 
ness using more U.S. and 
foreign vehicles for reasons 
economy. 

American Motors said that 


Opel, Vauxhall 
Cut Wagon Price 


Opel and Vauxhall 
have reduced station wagon prices 
$107 all ports entry. The Opel 
wagon two-door model; the 
Vauxhall four-door. 

Port-of-entry prices the two 
cars are the same. Vauxhall and 
Opel wagons are $2,262.60 East 
Coast and Gulf ports; $2,337.12 
Great Lakes ports, and $2,459.16 
the West Coast. 

The prices include ocean freight, 
Federal excise tax and U.S. import 
duty. They not include U.S. 
freight, dealer preparation charges, 
state and local taxes optional 
equipment. heater standard 
equipment both cars. 


fleet sales Ramblers thus far 
the 1959 model year are run- 
ning four times higher than 
those for the like period year 


ago. 

Ramsey, AMC’s director 
government and fleet sales, said 
orders for Ramblers from city, 
county and state governments al- 
ready exceed the total sold during 
the 1958 model year. 

Sizable orders from other gov- 
ernment agencies are pending, 
added. 


* 
said the largest fleet 
customers present are car 
rental and leasing companies, with 
national sales and service concerns 
second place. 

The City Dallas altered its 
vehicle specifications for the first 
time include Rambler 
Americans and Dade County, 
has purchased 150 Stude- 
baker Larks. 


John Krieg, Cincinnati purchas- 
ing agent, announced that the City 
will consider buying some Ram- 
blers and Larks this year offset 


estimated increase $500 per 
(Continued on Page 48, Col, 3) 


Model Run Catching 


First-of- Year Output 


(Continued from Page 1) 


model-run assemblies, ranging 
from 0.3 percent behind for 
30.1 percent behind for Chry- 
Ford Motor’s model-run 
assemblies are running 3.6 per- 
cent behind last year. 

The decline for the Big Three 
due chiefly strike activity 
October, and Chrysler Corp. 
throughout most the last three 
months 1958. 

Although Chrysler temporarily 
peace with labor and should 
the road its best production 
month several months, now 
faced with glass shortage the 
strike Pittsburgh Plate Glass 
continues much longer. Pittsburgh 
Plate, which enters its 14th straight 
week strike this week, supplies 
all windshields, backwindows and 
some side windows for Chrysler, 
while Perma-Glass Co, Ohio sup- 
plies the side windows for the cor- 
poration’s cars. 

Pittsburgh also supplies glass 
Ford Motor Co., American Motors 
and Studebaker, but none was re- 
ported any serious condi- 
tion last week. Ford Motor 
produces more than half its own 
glass. 


division ran its model 
output estimated 423,502 
cars last week with weekly output 
estimated 30,430 units top 
all other makers current-model 
output. Chevrolet, though had 
two successive record-breaking 
weeks December, has turned out 
413,263 current models, compared 
with 446,270 assemblies lines 
this same time year ago. 

Other makes ahead year 
ago model-run output are 
Buick, from 122,688 134,013 
units; Oldsmobile, from 106,- 
585 119,788 units; Pontiac, 
from 92,016 94,171 units, and 
Cadillac, from 37,674 41,263 
units. 

Off from the week ended Jan. 
year ago addition Chevrolet, 
were Plymouth, down from 161,085 
126,024 units; Dodge, off from 
76,456 50,350 cars; Mercury, off 
from 52,668 48,488 units; Edsel, 
off from 55,237 19,740; Chrysler, 
off from 28,139 15,902; DeSoto, off 
from 30,037 15,902; off 
from 12,615 9,314, and Imperial, 
off from 8,708 5,889 units. Pack- 
ard, which longer produc- 
tion, had made 997 the year-ago 
models this date last year. 


Production last week 
totalled estimated 21,854 
units, compared with 13,854 assem- 
blies week earlier and 17,895 units 
during the week ended Jan. 
year ago. 

Commercial-car output for 1958 
totalled 869,715 units compared 
with 1,083,670 assemblies 1957. 
Revised figures also put car 
output 4,244,021 units, com- 
pared with 6,115,454 assemblies 
1957. December output totalled 
593,794 cars and 94,264 trucks. 

Canadian car and truck manufac- 
turers turned out estimated 9,- 
265 vehicles last week, compared 
with 6,361 cars and trucks week 
earlier, and 7,957 units during the 
week ended Jan. last year. 


Vehicle output Canada 1958 


Middleton Quits, 


Hasemeyer Leaves 


has resigned engineering vice- 
president Electric Auto-Lite Co., 
but will continue engineering 
consultant. 

Middleton joined Auto-Lite 
chief engineer 1934 and advanced 
engineering director and vice- 
president 1937. 

Harold Hasemeyer has been 
granted leave absence 
manufacturing operations vice- 
president. will continue 
production consultant. 


totalled 355,303 units, compared 
with 411,252 cars and trucks 


Output 
vs. "58s 


Models Models 
423,502 Ford 399,165— 
413,263 Chev. 446,270— 
134,013 Buick 122,688— 
119,788 Olds. 106,585— 
116,133 Rambler 56,611— 
Mercury 52,668—10 
41,263 Cadillac 
38,073 Stude. 27,519—14 
19,740 Edsel 55,237— 
15,902 Chrysler 28,139—13 
14— 14,258 DeSoto 
16— 5,889 Imperial 
Packard 997—17 
1,671,089 
805,233 
519,685 
304,685 
116,138 AMC 56,611 
38,073 S-P 28,516 
1,671,089 1,714,470 


December output totalled 
914 vehicles. 

Rambler Production Set 


DETROIT.—Rambler production 
schedules call for 100,000 
the first three months this 
year, compared with 41,183 
blies during the first quarter 
1958, and 84,279 units during the 
last quarter 1958, according 
Roy Chapin jr., automotive 
ecutive vice-president American 
Motors Corp. 

Rambler production calendar 
1958 rose record 217,332 units, 
almost double the 109,178 built 
1957. The 1958 total also was 
largest number cars turned out 
Kenosha (Wis.) plant the 56-year 
history AMC and its predecessor 
companies, The previous plant 
ord was set 1950 when 
cars were built there. 

Production December also set 
new mark for the third 
tive month, Chapin said. The 
month’s output totalled 31,584 
blers, against 26,571 November, 
and 26,124 October. Production 
December, 1957, totalled 13,997 
units. 


Olds Dealers 
Attend Conclave 


LANSING. Oldsmobile dealers 
from all over the U.S. last week 
attended the 22nd annual national 
dealer council meeting. 

One dealer from each Oldsmo- 
bile’s zones represented his area 
the special two-day conference, 
which dealers and top Oldsmo- 
bile executives discussed all phases 
the auto sales picture. 


December pswing 


Factories Hail Sales 


(Continued from Page 2) 


which amounted 28,795 units,” 
Ragsdale said. “Retail deliveries 
for the final days December, 
which included the Christmas holi- 
day, amounted 12,590 units, 
record 10-day sales for 
added. 


Cadillac 


Cadillac sales December, 15,236 
retail deliveries, were the highest 
for any month its 57-year his- 
tory, according James Roche, 
general manager. 

The total was nearly percent 
higher than the 14,497 units deliv- 
ered December, 1955, and almost 
percent greater than the 13,107 
sales December, 1957, Roche said. 

December production 
units also set record, added. 
The previous high was 16,008 
December, 1956. 

> 


Ford Division 


Ford division said last week that 
Polk registration figures for 
November showed Ford registered 
93,765 cars, 32,550 percent 
more than its nearest competition. 
Ford registered 17,613 trucks, 
2,558 more than its nearest com- 
petition. 

Walter Cooper, general sales 
manager, said Ford sales De- 
cember were “substantially ahead 
November and the con- 
tinual increase that has taken place 
each month since the new models 
were introduced October.” 

Cooper predicted Ford would 
clinch car sales leadership for the 
foufth quarter 1958, even though 
estimates that year-end stocks 
Ford dealers were somewhat 
less than Ford’s main competition. 


Rambler 


New Rambler sales records were 
set December and calendar 
1958, according Roy Abernethy, 
automotive distribution and mar- 
keting vice-president American 
Motors Corp. 

Retail deliveries 1958 totalled 
199,236, doubling the 98,567 sold 
1957, the previous peak year, 
Abernethy said. 

Sales December rose 27,151 
units, surpassing the previous rec- 
ord set October, 1958, when de- 
liveries totalled 26,748. 

the first three months 
AMC’s current fiscal year, sales 
totalled compared with 30,- 


929 the comparable three months 
the year earlier, 


Chrysler Corp. 


Daily sales rates Chrysler 
Corp. cars the days 
Dec. increased percent over 
the mid-December period, Byron 
Nichols, automotive sales group 
vice-president, announced. 

During the period, Nichols said, 
Imperial sales increased percent, 
DeSoto, percent; Dodge, per- 
cent, and Chrysler and Plymouth, 
percent. 


Imperial 

Retail demand for Imperial cars 
stronger now than any time 
since the summer 1957, said 
Clare Briggs, Chrysler division 
general manager. 

Many Imperial dealers have taken 
more orders for 1959 Imperials than 
they delivered during the entire 
model year, Briggs added. 

> 


Studebaker 


Retail deliveries Studebaker 
Larks and Hawks December 
“were excess 10,000 units,” 
which made Studebaker-Pack- 
ard’s best sales month since June, 
1955, Skillman, general sales 
manager, said last week. 

Production during December 
totalled 13,855 for the biggest De- 
cember month since 1951, was 
reported. 


” 
Oldsmobile 
Oldsmobile new-car sales 
cember were higher than for any 
month since June, 1956, Jack 
Wolfram, general manager, said 
last week. 
Dealers delivered “over 37,000" 
new cars during the month, 
Oldsmobile sales 1958 numbered 
310,504, Wolfram said, which gave 
margin 45,000 units over its 
nearest competitor. 


M-E-L 
December brought sales gains 
all makes under the Mercury- 
Edsel-Lincoln banner, according 
General Sales Manager Bowie. 
said the daily selling rate 
Mercury cars increased percent 
from November, while Lincoln’s 
daily sales rose percent. re- 
ported that percent more Ed- 
sels were delivered the compa- 

rable period. 


Sales Continue Climb... 


RAMBLER SHATTERS 
ALL SALES RECORDS 


HERE’S THE PROOF 


OCT. NOV. DEC. OCT. NOV. DEC. OCT. NOV. DEC. 


1957 1958 


ONLY RAMBLER OFFERS COMPLETE LINE 
COMPACT AND SMALL CARS THAT REPRESENT 
FASTEST GROWING NEW CAR MARKET AMERICA 


Wouldn’t You Like Grow with RAMBLER? 


Have the Product for the 
Expanding Compact Car Market... 
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Roney 
appeal 
just everyone 


because the Roney different from 
all other Miami Beach hotels 
chrome, neon. Everything 
the grand scale acres and acres 
long sun-drenched private beach, 
huge swimming and Cabana 
Colony. There are even putting 
greens, tennis courts, and entertain- 
ment nightly, too. 
Schine Hotels, every inch air- 
conditioned, and free, 


all this, Roney rates are 
283 rooms per day per person 
double occupancy $14 Jan. 3ist 
$16 Feb. ist Mar. 15th 

Breakfast and Dinner. 
European Plan Available. 


THE WORLD-FAMOUS 


Roney 


pen Sun. 

See Your Travel Agent 


bolts. screws fool with when 


changing your plates your 
demonstrators used cars. 


LICENSE PLATE HOLDERS 


te Wil Not Bounce or Sip Off 
Wil Scratch 


Rubber costed LIFETIME magnets attached to your pistes 
will make them instantly movable. as weil as keep them 


For Reservations call: 
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Here’s Inside Story 
Firing Bell 


(Continued from Page 1) 


goes both ways are oper- 
ate.” 

the part the directors, 
said, they must either group 
dedicated carrying out the 


wishes the general membership, 


NADA would become march- 
ing and chowder society. 


Thereupon, the directors went 
back into executive session. 


The vote ask for his resig- 
nation was very 49. 
But for parliamentary procedure, 
this vote could have failed, 
understood. Three proxy votes 
for Bell were barred—votes which 
would have reversed the results 


But Bell himself told this writer 
that even had the proxies been 
voted his behalf, would have 
resigned. Such close division, 
said, would have made his job 
leadership unbearable, 

votes against Bell were not 

all for the same reason. There 
were various forms dissatisfac- 
tion with his stewardship—policies, 
procedures, salary, and, according 
persistent rumors, long-standing 
dissension over territory security. 

this point, might well 
get that salary question straight- 
ened out. His salary had been 
placed various figures ever since 
was chosen for the job. 


Bell was hired $40,000 per 
annum, later raised $45,000, then 
$50,000, and finally boosted 
$70,000. But the final sum was not 
all “take home” pay for the ad- 
miral. understood that his 
actual pay was $58,000, with the dif- 


ference used cover “certain” ex- 
penses, whatever they might have 
been. 

Bell was the job more than 
five years, about three years 
longer than any predecessor. 
one wit put it, “He was due 
for any reason they could find. 
Two years has been the tradi- 
tional limit. His time was more 
than up.” 

Real opposition Bell started 
with that jump salary from 
000 $70,000, which occurred 
the San Francisco convention 
1957, and the manner which 
got it. This followed the year 
which most factories did about- 
face dealer relations and some 
directors felt that Bell held the as- 
sociation up. 

was matter attitude, too. 
Some directors felt that times 
Bell acted like admiral ad- 
dressing group seamen in- 
stead 

any rate, the opposition grew 
until majority the directors felt 
the December, 1958, board meet- 
ing that Bell’s usefulness NADA 
had come end. 


OST the letters addressed 

this writer expressed astonish- 
ment and regret the news 
Bell’s departure from NADA. More 
than one expressed the opinion that 
his equal executive and 
spokesman for the car dealers 
would hard find. There was 
one that stood apart, however. 
Written seemingly tone, 
made unflattering reference 


Bell’s personality, his relations 
with other people, and even criti- 
cized the fact that frequently 
behaved like ex-naval officer. 

Inside NADA, Bell had—and still 
has—many loyal friends. Also, 
had—and still has—enemies. This, 
course, not unusual condi- 
tion any big, national organiza- 
tion. 

Bell himself reports that 
has had hundreds letters from 
dealers, most them 
some suggesting that set 
another association. addition, 
said, has had flattering job 
offers. 

However, claimed that the ap- 
proaching marriage his daughter 
keeping him occupied present. 

“Never realized that the father 
the bride would have much 
do,” remarked. 

Meanwhile, NADA headquar- 
ters, the staff, under the direction 
President Chaffin and Acting 
Executive Vice-President Jim 
Moore, proceeding with the work 
necessary stage the association’s 
42nd annual convention Chicago, 

possible that Bell may 
convention issue. 


Rinshed-Mason 


Buys Mich. Firm 


DETROIT. Rinshed-Mason Co., 
supplier automotive paints and 
coatings, has announced the pur- 
chase Wolverine Finishes Corp., 
Grand Rapids, Mich. 

Purchase terms were not re- 
vealed Frederick Weed, 
president, who indicated Wolverine 
Finishes will operated R-M 
subsidiary. 

The firm’s main plant De- 
troit and has branch plant 
Anaheim, Calif. and Canadian 
subsidiary. The Grand Rapids firm 
supplies wood finishes the furni- 
ture industry. 


Security Clarified Moore 


(Continued from Page 2) 


have made the sale. This nothing 
short legalized robbery. 

The reason you are not hearing 
from the opposition due the 
fact that the dealers know the 
factories are lending their 
ence the passage permissive 
this regard. This 
small dealer afraid raise his 
voice objection and protest. 
afraid that his contract will not 
renewed. 

does not occur him that 
possibly one else would have 
his selling agreement its present 
form and certainly could not 
given away territory security 
reinvoked. high time the small 
operator stand out, show his 
color, counted and let his 
congressmen and senator know his 
life’s earnings are threatened. 
have been successful hurling 
back cruel wave oppression 
and wrong that has sought 
engulf over the last period 

the event are whipped 
national level, think can, with 
degree certainty, assure the 
Mississippi dealers that will not 
whipped state level. this 
have likewise been most suc- 
cessful. 

several small dealerships, and 
reinvoke territory security would 
immediately render impossible 
for sell any dealership. 
They would worthless. This 
comes from man who has ex- 
perienced the evils restraining 
contracts. 

Just hint the manufacturers. 
Are you sure you wish territory 
security? you realize that you 
would have the ill feeling the 
public and percent the deal- 
ers? you not feel that you 
should let good enough alone? 
you not feel that the automobile 
business sufficiently monopolistic 
its present status? Think. 
not destroy goose that furnishes 
the golden eggs. 

large number dealers are 
new dealers and have not experi- 
enced territory security, They 
not know how feels have 
someone reach your pocket for 
money while the hands that defend 


you have been tied contract. 


This country was hewn from 
forest into the greatest nation 
the world, through freedom 
trade, competition and hard work. 
This the American way life. 
This the way life have 
fought preserve. Let continue 
fight and preserve that which 
hold dear our hearts. 


personal pride would not per- 


mit admit that could not 
cope with competition and request 
that legislated into prosperity. 
strong arm the law and 
further stripped freedom which 
are losing with each passing 
day. 

request that the little boys 
heard and the big boys soft 
pedalled. 


Governmental Agencies 
Discover Smaller Cars 


(Continued from Page 46) 


unit for Fords and Chevrolets 
result the factory ban 
subsidies. 

said would accept 
offer send the City some Ram- 
blers for demonstration. added 
that the City would like buy 100 
units this year, but that the price 
increase would boost the outlay 
$50,000. 


Stanley Bien, 
chairman four-man com- 
mittee named the National Assn. 
State Purchasing Officials 
seek factory restoration subsi- 
dies, said had received replies 
from states his questionnaire 
car buying and disposal prac- 
tices. 

Bien, who director the 
Michigan purchasing division, 
said will await word from the 
larger purchasers New York, 
Pennsylvania, California and 
the next step 
taken. 

The chief objective the ques- 
tionnaire find out what states 
sell their used vehicles the gen- 
eral public and whether they will 
abandon the practice. 


Subsidies were abolished after 
dealers complained that dumping 
government vehicles the 
used-car market was disrupting 
prices. 

Purchasing officials hope the fac- 
tories will reconsider the ban 


the states guarantee halt dump- 
ing their used vehicles. 


ANOTHER front, the factors 
which are boosting the small 
car’s stock with government agen- 
cies were hailed giant East 
Coast utility. 


Consolidated Edison, supplier 
gas and electricity New 
York City, cited low mainte- 
nance, better mileage and con- 
venience storage some 
the reasons using economy 
cars rather than the low-priced 
three. 


CE’s Bob Babcock told Society 
Automotive Engineers meeting 
that the company had noted 
saving with its fleet Ford 
Anglias, two Metropolitans and 
Rambler Americans. 


personally feel that the Ameri- 
can the best bet from our point 
view,” Babcock said. “It’s nice 
car, conservative but dressy. 
gives wonderful service and our 
maintenance costs are mini- 
mum.” 

also stressed the low original 
cost the economy car. The 
Anglia cost about $531 less than 
the average car would have 
bought the low-priced three, 
Babcock said. 

addition, continued, the 
small cars offer about more 
miles gallon. But the biggest fea- 
ture the lower maintenance 
costs, said. 


Dealer Council 
Reports Public 
Likes 1959 


DEARBORN.—The 
who make Ford 
tional Dealer Council, 
two-day meeting with executives 
the division and Ford Motor Co, 
reported high degree public 
acceptance for the 1959 

Council members discussed 
suggestions and recommendations 
made dealers during mectings 
district and regional levels, and 
toured Ford’s new Quality 
Center. 

Members the are: 
Douglas Doan, chairman, Beverly 
Hills Ford Co., Beverly Hills, 
Philip Gerelick, secretary, 
Motors, Omaha; Henry 
Smith Smith Norwich, 
Norwich, Y.; James Deasy, 
Rice Holman, Merchantville, 
J.; Borchers, Borchers Auto 
Co., Dayton, O.; John McGuire, 
McGuire Ford, Inc., Milwaukee; 
Herbert Mead, Bluff City Mo- 
tors, Inc., Natchez, Miss. 

Albert Oliva, Russell Burnett, 
Inc., Somerville, Mass.; Robert 
Pulliam, Pulliam Motor Co., Colum- 
bia, C.; Donaldson, Don- 
aldson Motor Sales, Inc., Bryan, 
sen Ford, Clinton, Wis.; Thomas 
Costello, Costello-Kunze Ford, Ine, 
Jennings, Mo.; Bennie Bock, 
Bock Motor Co., New Braunfels, 
Tex., and Shirley Manser, Man- 
ser, Inc., Payette, Id. 


Here’s ALL YOU NEED 
REPAIR your HYDRAULIC JACK 


HYDRAULIC 
JACK REPAIR KITS JACK 


Save Money—try Jack-Pack! 
more big jack repair 
more high freight charges. 


equipment. 


ORDER FROM 
2115 MARIANNA AVE 
YOUR ANGELES 32, 


MOTOR 


AUTO-TURNTABLE 
For indoor display 


Send for 

free folder. 
AMER-STAGE 
805 East 134 St. 


Bronx 54, N. Y. 


WESTERN 
SNOWPLOWS 


With Power Lift 
icles 


Ready Your Vehicle 
FOB FACTORY 


WESTERN SNOWPLOW DIV. Dept. 1-12AN 
DOUGLAS MOTORS CORP. 
1234 62nd St. Wis. 


Crowd Pleaser 

acres the Ocean 23rd St., Miami Beach 


share market grew and grew 


increase 


Now The Post’s soli 


the surge months ago. 


ginnings 


You could sense the 
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but read 


between the lines. Read and discover for yourself the pulsing 


vitality that makes advertising medium great. 


igures... 


advantage more than million exposures Post- 
These are the cold facts and the bare 


for every page they run 


the Post now 


the acid test reader demand 
sells many copies the other two major weeklies combined! 
Outsells them newsstand sales nearly food and drug 


ies 
stores. Outsells them, too, the college campuses. 


000 cop 


the Post over 5,900 
newsstands 
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- 


A CURTIS MAGAZINE 
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Salesmen ‘Know’ Their Cars? 


(Continued from Page 3) 


type salesman—the owner the 
lot less, duked out hunting 
cap and mackinaw. 

friend and with hearty hand- 
shake. promptly told that 
could beat any deal town, han- 
died nothing but “clean cars” and 
junked all borderline cases. 

* 


model selling for $850, rose 
the challenge. His tone grew 
confidential. looked both 
directions make certain one 
was listening. 

“Alright, going show you 
something,” said. “I’m going 
give you deal that you know 
how the world can it.” 


led the arm, sat 
down and talked “like 
brother” assured that 
would cheaper the long 
run buy new car rather than 
used one. drew out card 
prove that would get only 
few paltry dollars above the ac- 
tual cost. decided leave before 
bought something. 

didn’t get far the next lot. 
When mentioned good drive-to- 
work car, the salesman asked: 
“What lookin’ for, real cheap- 
er?” 

“Not exactly,” replied, although 
said wouldn’t mind finding 
inexpensive one. 

there ‘sall got now,” 
said, pointing rather sad 
looking specimen. This was rather 
final, left. 

> > 

dealership handling one the 
popular low-priced makes. got 
first peek engine but 
wasn't the fault. The 
hood had been opened permanently 
for display purposes. When the 
salesman came over asked him 
this model had been im- 
proved. 

“No, it’s basically the same, al- 
though changed give 
more fuel economy,” said. 

all could learn about 
the engine. showed the 


larger tail lights, opened the 
trunk show its roominess and 
opened door and closed it. 

though would get his reaction 
sports cars. 

“My wife likes sports cars,” 
said. “What you think them?” 

“Some people like them but 
don’t think they have the comfort 
American cars,” replied. 

“This six gives you miles 
the gallon, which much 
you could ask.” gave his 
card and urged bring wife 


take test drive. 
= « 

DECIDED try the rarified air 

the salesroom where the most 
expensive popular car sold. The 
salesman was very polite and remi- 
niscent the “man distinction,” 
minus the whisky glass, course. 

could see right away there 
wouldn’t any hood-popping 
tire-kicking here. stood 
good feet away from the long, 
svelte dreamboat admire its 
expensive lines. 

“Has this year’s model been im- 
proved over last year’s?” asked. 

“Oh yes,” said, “it’s been en- 
tirely redone, from one end the 
other.” 

“How about the engine?” asked, 
hoping get something concrete. 

“Yes, that’s been entirely re- 
designed. Everything about has 
been improved.” 

two-door? 

For minute had there, 
but recovered time state 
preference for the foor-door. 
More room for the family, you 
know. 

Neither knew what say 
next asked about the financing, 
and said could get for 
fourth down and finance the rest. 
seémed like fair enough deal, 
excused myself and said 
might back later. gave 
booklet mull over. 

> 
most unusual experi- 
ences was dealership han- 
dling popular low-priced car 
small town. found the salesman 
occupied with another customer. 
stood there admiring the car, the 


Dealer Forum Robert Finlay 
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younger than oldest grand- 
child.” 
> 

His Mankind 
image (as the advertising 

men say) was formed the 
fabulous twenties—the Jordan was 
built from 1918 1931—-and some 
ways Ned seemed victim 
them. often kidded the pic- 
ture himself gay, smart 
youngster white spats. 

Yet one his most valuable 
gifts mankind was the advice 
his down-to-earth mother, Kate 
Griffin. She and her sister ran little 
general stores Fremont, Laramie, 
and Green River the Overland 
Trail advance the “gandy 
dancers” who built the Union 
Pacific. 

Howard Coggeshall, the printer 
who set “The Inside Story 
Adam and Eve” hand 1945 
and printed his press Utica, 
asked Jordan tell the story 
behind his advertising: 

“Confidentially,” says Jordan, 
mother. 

learned about people from 
her.” 

Coggeshall says that when Jor- 
dan left home 14, his mother 
told him: 

“Just learn the inside story 


Fire Deal Damages Car 


HAMPTON, Va.—The interior 
1959 Ford convertible, the only 
car the Bowditch Motors, Inc., 
showroom here, was destroyed 
fire. Police said the fire apparently 
was set intruder who ran- 
sacked office files and desk drawers. 
The building was damaged 
smoke. 


Adam and Eve and the rest 
easy. The proper study man- 
one thing, Neddie: Never carry 
package the string.” 

not sure just what Mrs. 
Griffin had mind the last bit 
advice, although sure that 
Ned, like most us, times be- 
came more interested the wrap- 
ping than the package. 


His 


was fond afterthoughts, 
and ended his book with 
this S.: 

“It has just occurred that 
mother might feel hurt 
didn’t include her classic Advice 
MARRY MAN YOU MAY HAVE 
SWEEP AROUND’... 
which she usually added this line 
for Adam: 

“‘Happiness consists work 
someone you like and not 
owing the grocer too much.’” 

have few more thoughts, too 
—like the feeling that Ned even 
his seventies still had eye out 
for another shot the golden 
wheel. had the warmth, the 
ability sketch dream, but 
had difficulty drawing bead 
the goal. 

And liked his reference 
the aristocracy capacity, and 
the fact that there law 
diminishing returns which applies 
service. 

But what better close can there 
than his mother’s? will 
leave that: 

Happiness consists work you 
you like and not owing the 
grocer too much, 


owner walked in. had spied 
the curb. 

“It’s too big,” blurted. “It’s 
too big. can’t trade it. don’t 
handle big cars like that.” isn’t 
really THAT big, thought. 
convertible but definitely not 
big was making out. 

thought his statement was 
rather remarkable since (1) 
had way knowing for sure 
wanted buy new car and 

(2) had way knowing 
wanted trade old car. 
had intended buy car, 
would have “unsold” then and 
there. 


unique display depict- 


The salesman, now finished ing the evolution the automobile seat 
with the other customer, did his from buckboard-type the modern swivel 
best present the selling points will have its Chicago Auto Show 
the car, general way, and premiere the exhibit 
tried smooth things over say- beginning (Jan. 17). The 
ing, think could work out tive seat the foreground authentic 
something on a trade if you're in- antique of 1900 vintage, and will be part 


terested.” 

thought afterward that 
rather ironical that this same dealer 
had been mailing literature reg- 


ularly for years urging 
sort nuts about the car 


his showroom see his cars. 
> > 
UST way contrast, 
thought would see what kind 
reception would get from 
imported-car dealer. found 


the exhibit seats and costumes drawn 
from the Detroit Historical Museum. Pre- 
poring for their roles are 
Elaine Kosko, left, and Julie Watts. 


French make) himself. His en- 
thusiasm fairly bubbled and could 
tell would like nothing better 
than drive this baby right off 
the showroom and put 


oasis salesmanship. sales-| through its paces. 


parched ears were treated 
fine sales pitch they ever have 
heard. 

got the feeling right away that 
genuinely liked his job. 


HELP WANTED 


SALESMEN to sell the book “AUTO 
COSTS which gives factory invoice 
prices of 1959 American and foreign cars 
and trucks. Huge demand. High com- 
missions—-No territory restrictions, Auto 
Costs, Box 224, New York 1, N. Y. 


SALESMEN for exclusive territories call- 
ing on new car dealers, with only real 
teaching program for automobile sales- 
men in the industry. Must be top men. 
able to conduct sample sales meetings 
for dealers. No salary, no draw, but top 
commissions paid. Men who qualify will 
earn at least $21,000 a year, Applicants 
should reside in the following cities: 
Boston, Cleveland, Cincinnati, Chicago, 
Charlotte, Denver, Dallas, Indianapolis, 
Jacksonville, Minneapolis, New Orleans, 
Pittsburg, Philadelphia, St. Louis, 
Seattle. Syracuse and Washington. All 
inquiries confidential. Please send com- 
plete resume with recent photo to: Jack 
Diffin, Auto Sales Development, Inc. 438 
Delaware Avenue, Buffalo 2, New York. 


SALES CAREER 


Nation-wide parts 
facturer-distributor offers depression- 
proof sales opportunity, Protected ter- 
ritories with established accounts now 
available. Average earnings $8,000 


$10,000 per year. Great opportunities 
for advancement executive positions. 
Write today giving background and 
sales experience. 


Box 116, News, De- 
troit Mich. 


SALES REPRESENTATIVE 
EXCELLENT OPPORTUNITY 


Well rated, 44-year-old, large volume 
seat cover manufacturer with national 
distribution has certain territories open. 
1959 “Short Line” is very complete, low 
priced, and designed especially for sale 
seat cover instaliation specialists, 
accessory stores, car dealers, super 
service stations, etc. Right salesman 
can increase his earnings considerably. 
Ne objection to non-conflicting sidelines. 


THOMAS CO., INC. 


MUNCIE, INDIANA 


started showing the car 
opening the back door, point- 
ing out the well-made interior 
and the plush carpeting. 
opened the front door and pointed 


CLASSIFIED WANT ADS 


RATES: TWENTY-TWO CENTS PER WORD FOR EACH INSERTION. 
PER WORD. PAYMENT ADVANCE INSERTION REQUIRED. Ads may signed with full name 
address regular rates. Add One per insertion for use box number. Replies 
Box Number ods forwarded advertiser, unopened. Display ads: $12.30 per column inch. CLOSING: 
TEN DAYS ADVANCE PUBLICATION DATE. rates supplied upon request. 


WANT DEPT.. AUTOMOTIVE NEWS, 965 EAST JEFFERSON DETROIT MICH. 


HELP WANTED 


FINANCE 
OPPORTUNITIES 


Continued expansion necessitates the 
employment of additional experienced 
instaliment sales finance men. Need 
men as potential Branch Managers, 
Seles Representatives, Assistant Man- 
@gers and Unit Managers. Applicants 
must have proven records as success- 
ful operators in these or equivalent 
positions. Offices now in Texas, New 


Mexico, Arizona and California. We 


are seeking men whose current con- 
nections do not offer the advancement 
opportunities for which they are quali- 
fied. Compensation open and includes 
salary, bonus and excellent fringe 
benefits. Interviews quickly arranged 
for qualified applicants. Submit com- 
plete, confidential resume including 
recent photograph to: 


W. D. Campbell, Vice-President 


Southwestern 
Company 


Bex 871, Amarilic, Texas 


out the padded dash, the straw 
matting for the feet, the 
light switch, the tricky horn with 
two sounds, and insisted get 
behind the wheel get the 
the roominess this compact 
automobile. 

opened the hood and told 
all about the four-cylinder engine, 
talked about its overhead 
and how they give longer wear and 
better fuel economy. took 
aside and showed what the en- 
gine looked like the 


SHOWED how would 
cost less replace the 
this engine than have the 
ican cars after about 50,000 
However, added, this French 
car wouldn’t need overhauling 
about 120,000 miles driving. 


spent almost minutes tell- 
ing everything about that car, 
touching even upon the skill 
French labor and the genius 
French car designers. 

had intended buy car, 
believe would have bought 
right then and there. reason 
told that the 65-horsepower 
engine was too small give the 
kind performance was used 
to, but emotions were telling 
reason jump the lake. 

found myself wishing that this 
fellow had been selling the Amer- 
ican cars had looked at. think 
now would know how build 
one home workshop. But, 
alas, still just shiny, power- 
ful dreamboats. 


greatly admire them but 


too well acquainted. 
After all, been properly 
introduced. 


POSITION WANTED ADS, 


Position Wanted 


Te encourage this classification for the 
benefit of these sesking employment, 
Paesition Wanted Ads are accepted at 
retes, momety: lic per 


helf regvier 
word for each insertion. $1.00 per in- 
sertion for vse of « box number. Cash 


in edvence. (Helf-rate does not apply 
te displey ads in this section.) 


CHEVROLET PARTS MANAGER, age 
34, with 11 years’ experience, wants to 
relocate in south or southwest. Prefer 
smaller city with potential monthly cus- 
tomer sales of $10,000 upwards; but any 
offer considered. Excellent references as 
to ability and character, Box 120, c/o 
Automotive News, Detroit 7. 


AVAILABLE AT ONCE — Automobile 
dealer with 12 years’ experience. Prefer 
volume Chrysler lines. Desire to relocate 
in Florida permanently. Age 38, mar- 
ried. Would consider buying into used 
ear operation. Contact: JAckson 3-5587, 
or 731 Montford Drive, Charlotte, North 
Carolina. 


SERVICE MANAGER, capable administra- 
tor, thoroughly experienced in all phases 
service, parts, sales—large volume opera- 
tions, Seeks association with organiza- 
tion east coast area. $10,000 plus. 
Resume on request, Write in confidence 
to Box 113, c/o Automotive News, De- 
troit 7. 


HELP WANTED 


National Sales Manager 
AUTO RADIOS 


Special Products Division Sales Department requires Sales 
Manager develop, administer and coordinate the marketing 
automobile radios. Position provides broad opportunity for 
the right person fully develop the product line through the 


backing proven market tested engineering and production 
facilities. Previous marketing experience the automotive field 
required. Salary and sales compensation commensurate with 
experience and ability. Send complete resume Wichman. 


GENERAL DYNAMICS CORPORATION 
STROMBERG-CARLSON DIVISION 
1400 Goodman St., Rochester New York 


> 


| 


2B 


Straw POSITION WANTED 
n with sition with prominent dealer or dis- 
il in California—B.M.C,, Rootes or 
get jaguar preferred. Years of experience in 
feel Canada and Box 121, 
mm pact c/o Automotive News, Detroit 7. 


MANAGER, SALES MAN- 
told AGER--Twenty years’ experience in new 
used cars. Familiar with office and 
grvice procedures and capable train- 
valveg ageressive sales force. Experi- 
Par and gnced in spot delivery, closing, apprais- 
ais and re-adjusting sales transactions. I 
the with dealer who wants man 
ide ghare his business burdens. Chicago area 
7 only, Call ARmitage 6-9605 after 7 p.m. 
GENERAL MANAGER SALES MAN- 
years age with years’ 
leeveg” continual management experience with 
General Motors and Ford. Excellent back- 
ive the ground organizing sales department, 
Amer- gales direction and a thorough knowledge 
) miles of used car merchandising. Honest, sin- 
x cere, aggressive and capable of produc- 
ig until character and business references second 
iz. to none, Currently associated with dealer 
Boston (who knows this ad), and 
prefer hear from dealers the 
at car New England area. Would expect only 
kill : that compensation be commensurate with 
Write Box 114, c/o Automotive 
llus of News, Detroit 7. 
AVAILABLE SOON—High caliber service 
a car manager, complete knowledge of man- 
h P agement principles, promotion activities, 
ght it customer relationship. Accustomed to 
‘eason earn over $10,000 yearly. Must stay in 
power ; metropolitan area, Westchester, North 
re th | New Jersey, Long Island. Box 115, c/o 
DEALERSHIPS AVAILABLE 
SHANDLING LA R K-STUDEBAKER-MB. 
| fake. Dealership long established, midwest city, 
this 250,000 trading area. Modern facilities, 
Amer- top location, high service absorption. 
thi Favorable lease, low overhead, 350 new 
ink car potential. Must sell because 
build health. Priced reasonably for quick sale. 
. B Box 104, c/o Automotive News, De- 
HANDLING CHEVROLET—In central IIli- 
selling around 350 new and used 
don’t cars per year. Buy only parts and ac- 
to get : cessories—at invoice. Will lease building 
Ss and lot. Write Box 105, c/o Automotive 
News, Detroit 7. 
operly SOUTHWEST TEXAS—Handling Ford and 
Mercury, 50-75 car dealership. Buy only 
parts and equipment at inventory. Ex- 
cellent opportunity for low investment. 
Factory approval necessary. Box 106, 
c/o Automotive News, Detroit 7. 


DEALERSHIP AVAILABLE HANDLING 
CHEVROLET—Located small town next 
door to large metropolitan city, 125-150 
new and 200-350 used units sold per 
year, Well equipped service and body 
shops. Sale includes land and buildings. 
This has been a very successful, high 
profit dealership throughout the years. 
In reply give background and financial 
resources—-in confidence. Sale subject to 
factory approval. Box 8745, c/o Auto- 
motive News, Detroit 7. 


CALIFORNIA—Handling Buick—Opel, 400- 
500 car dealership with greater potential. 
Favorable rent or rent equivalent for 
superb facilities. Must have factory ap- 
proval. Confidential replies should indi- 
cate experience and approximate amount 
of capital available. Box 8741, c/o Auto- 
motive News, Detroit 7. 


HANDLING STUDEBAKER, prosperous 
community, excellent climate. Office and 
shop equipment, parts inventory, equity 
three bedroom home — $15,000 cash. 
Write or phone: Herbert L. Elliott, 922 
a St., Globe, Arizona. GArfield 


EXCLUSIVE DEALERSHIP HANDLING 
PLYMOUTH—Established over 30 years 
in large metropolitan city northeastern 
Ohio. 450-600 new car potential, $30,000 
Monthly service* volume. Purchase in- 
volves parts and modern equipment only. 
Lease available on building, large used 
car lot and ample new-car storage. Box 
122, c/o Automotive News, Detroit 7. 


$200,000 TAX LOSS COMPANY FOR 
SALE. “‘Big Three’ automobile dealer- 
ship in highly industrialized area of New 
York state. The diversification of indus- 
try in this community of 200,000 popula- 
tion offers tremendous potential for prop- 
erly financed automobile agency. Write 
4 ~~ c/o Automotive News, De- 
ro > 


EXCEPTIONAL OPPORTUNITY — Alma 
mobile homes meet the growing need for 
quality low-cost housing. Priced to sell 
in volume, Designed with outstanding 
features, instant appeal. Established car 
dealers can add the profitable Alma 
Franchise with a minimum investment. 
Immediate delivery. Phone Ken Mitchell, 
920-Alma, Michigan, Alma Trailer Co. 

CENTRAL ILLINOIS — Chevrolet agency 
handling Chevrolet for 30 years, 60 car 
dealership. If you- have factory approval, 
will sell parts and equipment about §$20,- 
000 and rent building, Box 117, c/o 
Automotive News, Detroit 7. 


DEALERSHIP WANTED 

GENERAL MOTORS—Have experience and 
Capital necessary to handle dealership 
with potential of one-two million sales 
volume. Replies held in confidence. Box 
119, c/o Automotive News, Detroit 7. 

CHEVROLET—Southeast. 350 car poten- 
tial. Factoiy approval. Box 112, c/o 
Automotive News, Detroit 7. 


DEALER SERVICES 


Let Military Acceptance 
Help You SELL 
MORE MILITARY PERSONNEL 


Military Acceptance Corporation will help 
make more auto sales Military per- 
Sonne! . . because: 

Cars may taken overseas without 
refinancing. 

the world, at low, money-saving rates 
for officers and enlisted personnel o 
simplified, non-recourse basis. 

MILITARY ACCEPTANCE CORP. 

Dept. Box 2166, 800 Broadwa 

San Antonio, Texas—Telephone CApitol 
Worldwide Financing for Military 
(USAA Insurance available 
qualified officers) 


AUTOMOTIVE NEWS, JANUARY 12, 1959 


DEALER SERVICES 


CAR SALES MANAGER seeks LOSING NEW CAR SALES! Dis- 


cover how much your competitors’ cars 
really cost, The book, ‘‘AUTO COSTS,’’ 
gives you the factory invoice prices of 
all 1959 American cars, 25 foreign cars, 
4 American trucks and all their equip- 
ment. Used by dealers and banks nation- 
wide, Order your '59 edition today for 
only $10—three year subscription $18 
(including all supplements). AUTO 
COSTS, Box 224, Dept. 3Z, New York 
1, N. Y. 


Air Force Cadets 


No Down Payment 
36 Months to Pay 
Low Bank Rates 
handle all branches the service, tech. 


sgts. and officers, No dealer liability, Car 
may taken overseas. 


Write, Wire or Phone 


SERVICE TRUST SAVINGS 


3-6356 2625 Broadway 
San Antonio, Texas 


INVENTORY SERVICE 
Parts, accessories and similar goods. 
APPRAISAL SERVICE 
Furniture, equipment, machinery and tools. 


For Buy/Sell Agreements 
Annual Fiscal Reports 
Tex, Banking and Insurance 


@ @ Call or Write for Details @ @ 
AUTOMOTIVE INVENTORY & APPRAISAL CO. . 


10040 Freeland Ave. Detroit 27, Michigan 
WeEbster 3-6445 


Williams, Manager 
HOME DETECTIVE CO., INC. 
Years operating complete 


LOCATOR AND 
REPOSSESSION SERVICE 


and America's Premier Skip Bulletins to 
dealers, banks, finance firms, law enforce- 
ment sources, Write for loss forms and 
rates financed, leased, rented autos, 
mobile homes, tractors, trucks. Fast, daily 
service Cherry Point, Fort Camp 
Lejeune, N. C., Wilmington and all of 


| 


Carolinas. Write P. O. Box 862 or phone 


DEALERSHIP WANTED 


Eastern and Central 
Metropolitan Areas 
We are successfully managing dealer- 
ships on a profit-sharing basis and can 
undertake additional ovtiets now. Com- 
petent personne! available. Write: 
Dealership Management 
Company 
2415 East Seven Mile Road 
Detroit, Michigan 
Box 764 
Beach, Florida 
“SERVING DEALERS AND INVESTORS” 


BUSINESS OPPORTUNITIES 


BUY SURPLUS PROPERTY DIRECT 
NOW FROM GOVT.—Jeeps, trucks, trac- 
tors, boats, aircraft, amphibious vehicles, 
miscellaneous. Fraction of Army and 
Navy costs. Send for ‘‘U. S. Depot Di- 
rectory and Procedure’’—$1.00. Govern- 
ment Surplus Sales, Box 8-AU, Sunnyside 
4, New York. 


CARS FOR SALE 


VOLKSWAGENS 


Sedans Convertibles 
Ghias 


1959s 1958s 


Wholesale Dealers Only 
Choice Colors 


Fully Americanized, Glass Seal- 
beams, Mileage Speedometers, Direc- 
Leatherette, Bumper 


SUPPLY ENGLISH MANUALS. 
EMBEE IMPORTS, INC. 


29-11 35th 
Long Island City 
EMpire 1-1690 


DIRECT SHIPMENTS TO: 


—Westcoast 
Gulf Ports 
—Eastcoast 


VOLKSWAGENS 
1959s 1958s 


Sedans Sunroofs Convertibles 
Karmann Ghias 


Call, write wire 


132 St., New York 38, 
BArclay 7-4225 


CARS FOR SALE 


YOU WANT 


PROFITS 


Wholesale Dealers Only 
Fully Americanized 


VOLKSWAGENS 


1959s,-1958s,-1957s,-1956s. 
Sedans—Convertibles—Karmanns 


Shipped the 


World's Largest Independent 


Volkswagen Operation 


All Cars Selected, Serviced, Cleaned 
and Expertly Shipped Directly to 
All Ports. Contact American 
Representatives for Details. 


Expincorp, 
Lyndhurst, New Jersey 


Phone: GEneva 8-7070 
or Call N.Y.C. Lines: Wisconsin 7-8221 
(Bank References Furnished 
Know Your Supplier) 

Also Supplying Station Wagons, 
Panels, Pick-ups, Buses, Etc. 
EXPORT INDUSTRIAL CORP., S. A., 
Panama, R. P. 


VOLKSWAGENS 


Save $50 $75 per car, receiving direct 
shipments from Germany, any quantity, to 
all ports. 

Your approximate cost for new 1959 Volks- 
wagens, including your freight and duty 
to New York, is $1,575; to Mobile, Alc. 
and Jacksonville, Fia., $1,600; to Houston, 
Texas, 1,600; to Los Angeles or San Fran- 
cisco, $1,650. 


| We also ship 1958s, Ghias and buses. 


A few new FORD TAUNUS M17 DE LUXES 
immediately available New York and 
Los Angeles. 


Finest bank references available. 


ALKEL CORPORATION 


366 Broadway New York City 


VOLKSWAGENS 


New 1959 sedans, beautiful color assort- 
ment, just arrived in 


MOBILE, ALABAMA 


Sealed beams, directional signals, mileage 
speedometers—$1,625 each. 


Call: 


ALKEL CORPORATION 


366 Broadway, New York City 
BEekman 3-6510 


Be in the BEST position to make im- 
mediate delivery the hottest 
profit-making car the today! 


Volkswagens 
and 


Ghias 


ALL MODELS— 
ANY QUANTITY 


Titles State inspection 


BEST IMPORTS, Inc. 


44 Whitehall St. New York 4, N. Y. 
Whitehall 3-0650 


VOLKSWAGENS 


Sedans, Ghias, Buses 
AMERICAN MODELS 


delivery direct shipments 
NEW YORK, JACKSONVILLE, 
HOUSTON 


Contact: 
Foreign Car Division 


BENTON ENTERPRISES, INC. 
1860 Broadway, New York 23, 
Phone: Circle 5-0630 
Texas Division: Box 578, 
Houston, Texas, CApital 7-5260. 


CARS FOR SALE 


VOLKSWAGENS 
TRIUMPHS TR3 
PEUGEOTS 403s 


1959 AND 1958 
EXPORT MODELS 
CONTINUOUS 
DIRECT SHIPMENTS 


GUARANTEED DELIVERY BASIS 
WITH OFFICIAL INSPECTION 


ARRIVAL WORLD'S LARGEST 


INSPECTION AGENCY 


Play safe and avoid 
place your orders with us. 
1,000 cars monthly available. Ship- 
ments direct from Germany all 
American ports, freight prepaid duty- 
paid. SOME EXCLUSIVE TERRITORIES 
STILL OPEN. 


Highest bank credentials. 
Forty years’ of import experience. 
Wire phone: 
LONG SUPPLY COMPANY, 
ALFRED HORN 


Phone: Yonkers, New York 5-1038 


PARTS FOR SALE 
LLOYD PARTS—Orders shipped promptly. 
Al Lioyd Motors, Inc., Fort Lauderdale, 
Florida. 


PARTS WANTED 


WANTED: Chevrolet and Ford obsolete 
parts for export, 1928 and up. Passenger 


cars and trucks. Send lists for immedi- 
ate orders to: Jack's Auto Parts, 606 
Anderson Ave., Cliffside, N. J. Phone: 


WhHitney 3-6666. 
ANTIQUE CARS FOR SALE 

1923 FORD seat roadster, completely 
reconditioned, Mint, Excellent sales pro- 
motion. $800. Tenafly Motors (Ford 
dealer), 30 Highwood Avenue, Tonafiy, 
New Jersey. 

TRUCK WANTED 

WANTED: A good, late model Chevrolet 
2-ton wrecker, fully equipped. Write to 
Frank Epp Chevrolet Co., Second, 
Dodge City, Kansas. 


TRUCKS FOR SALE 
INTERNATIONAL HOLMES WRECKER, 


low mileage. Earl's Pontiac, Ine., 
Strongsville 36, Ohio. 


TANDEMS 


1951-52-53 INTERNATIONALS 
MODEL LF-195, EQUIPPED 
FOLLOWS: 

450 cw. in. motors 139" wheelbase 
Sefety tanks 900x20 tires—40% 
West Coast mirrors wheels 
Color—red Air horns 

Good mechanically 
They are all from one fleet and have had 
a good maintenance program. Will sell 
wholesale prices. Call write: 


International Harvester 


Company 
20th and Streets, Omaha, 


LEASING 


MR. RAMBLER DEALER: Don't pass the 
opportunity at your door in leasing your 
economical high-resale product. We are 
anxious to buy your leases on qualified 
credits in all eleven western states. Write 
to: Ridgway, Courtesy Credit, 2838 N. 
E. Sandy, Portland 12, Oregon. 

ACCESSORIES FOR SALE 


winter fronts for Opels. Custom made, 
double construction, chrome snaps, center 
verticle zipper, simple installation, $10.95. 
All orders cash or C.O.D. Weaver Buick 
Co., 31-39 Main St., Oil City, Pennsyl- 
vania. 


Car Dealer 
Jobber 


AUTOMOTIVE NEWS, 965 JEFFERSON, DETROIT MICH. 


TRADE CONNECTION: 
Dealer 


MISCELLANEOUS 


BLUE CHIP 
TOW-PILOT 


WITH LUBRICATED 
AUTOMATIC BRAKE 


BRAKE CABLE 
SPECIAL Factory Net) 


$52.35 Fed. Tax Included 


THE FAMOUS 
MOTO-MATIC 


TOW GUIDE 


With Universal Swivel 
Action 


Four Clamp Hook-Up 
SPECIAL Factory Net) 


$44.85 Fed. Tax 


Liberal Quantity Discounts 
Distributors 


Write for Illustrated 


Factory Sales Division 
PILOT DISTRIBUTING CO. 
BATTLE CREEK MICH. 
Phone WO. 2-5257 


“Leaders the Industry 
Since 1939" 


Canodian Distribytors 


FIVE WHEELS, LTD. 


599 Yonge 
Terente, Ontarte 


SEND FOR FREE SAMPLE and discount 
schedule, attractive outdoor advertising 
pennants at low prices. Write Radder 
Products, Box 31, Colvin Station, Syra- 
cuse 5, New York. 

CONVERTIBLE TOPS, $18.75. Jeep tops, 


$72.20. Headlinings, $12.50. Free cata- 
logue. BIG BUCK, 500 Rantoul, Beverty, 


10c 


Per Less 


Spray White Wall 


Tire Cleaner 
TAKES MINUTES MAKE 


GALLON 
SAVE HUNDREDS DOLLARS 


Write to 
FORMULAS, INC. 
288 Groveland Street 
Hoverhill, Massachusetts 
ENCLOSE CHECK FOR $5.00 
FOR FORMULA 


SHOP EQUIPMENT FOR 
FOR 8A LE—Two Diebold Cardineers— 
wheels motorized—excellent condition. 
Gilbert Motor Sales, River Rouge, Mich- 
igan. 


DECAL TRANSFERS 


TRUCK DECALS; no charge tor sketch; 
durable, brilliant colors. Write for sam- 
ples. Allied Decals, Inc., 8356 Hough, 
Cleveland 3, Ohio. 


SAVE MONEY 


LETTERING WITH DECALS 
Seve 50%-75% end more over hand letter- 
ing on fleets. Trade Marks and pictures aise 
reproduced. Trim! Slick! Uniform! Gright 
lecquer or synthetic enamels. Free quete- 
tiens, samples end sketch. Smaller sizes 
metallized Myler also cveillable for deater 
neme pilctes. SAYARD KURTH CO., 1421 
Springwells Ave., Detroit 9, Michigan. 


New Subscription Order 


Send Automotive News Address Below 
S., Canada and Possessions 
One Year Two Years $16 


All Other Countries One Year $13 Two Years $22 


Financial Supplier 


1-12-59 


top the biggest 
fourth quarter Post an- 
annals) comes our 
issue with double the 
pages and revenue the 
comparable 1958 issue! 
Seems the getting 
around...and that word 
Post-Ad Page Exposure! 


Ina sentence, Page Exposure 
means: million times each 
issue, someone turns your 


The: 
were 
; . 


